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Stery of the Week 
Qu. table Quote 
Nev’ Market for Small Freezers 
Ho:y To Approach a Customer 
Back to the Caves 
This Can Be Done 
From the Mailbag 


Story of the Week 


Multimillionaire Howard}; Hughes, 
the most fabulous Texan} of them 
all, controls an extraordinafy variety 
of diversely unrelated buginess ac- 
tivities—movies, oil-well drilling, ma- 
chinery, airplane production, and 
what not. Among other ijvestments 
he owns 74% of the co on stock 
of Transcontinental Wor Airlines. 
According to Fortunej magazine, 
a minority TWA, stockholder, dis- 
gruntled that TWA wasn’t paying 
dividends, wrote : 
“Tell Hughes 
with him; and even i 
would melt.” 


n’t take it 
he could, it 


Quotable Quote 


“Never go out to meet trouble. If 
you just sit still, nine times out of 
10 someone will intercept it before 
it reaches you.”——-CALVIN COOLIDGE. 


New Market for 
Small Freezers 


By persuading small grocery stores 


to sell ice cream and store it in a’ 


standard home freezer, Harry Erick- 
son, a Philco District Representative 
in the South, has helped the dealers 
in his territory to register extra 
freezer volume. 

Harry does it this way: 

First, the dealer must sell the 
storekeeper on the idea of adding 
ice cream to his other varieties of 
merchandise. After this is accom- 
plished, a freezer is delivered to the 
storekeeper on a free trial basis. 
With this freezer the Philco dealer 
sends out $25.00 worth of free ice 


cream (which costs the Philco dealer, . 


wholesale, about $12.50). 

From sales of this free ice cream 
the storekeeper collects more than 
$25.00—-which the Philco dealer ac- 
cepts as down payment on _ the 
freezer. Thus the down payment on 
the freezer costs the storekeeper 
exactly nothing. Furthermore, he can 
see how he has made a profit on this 
added item (ice cream) and how he 
can continue to make more money by 
offering it to his customers. By stor- 
ing ice cream in a small freezer, and 
thus making it available to one and 
all, he profits. 

Every time and every where it’s 
tried, the results of this promotion 
project have been good. 


How To Approach a 
Customer 


“Good morning—may I be of as- 
sistance to you?” That was the most 
effective sales approach in a retail 
store experiment conducted by the 
North Central Electrical Industries 
of Minneapolis. 

Bigwigs of this group believe that 
the guy who gets the signature on 
an order is the key to profits. His 
opening remarks to a prospect are 
Patiicularly important, they have 
found. 

All the cute advertising and mer- 
thandising schemes directed from 
the “factory” may be wasted if 
“deid-wood” dunderheads haunt the 
Sales floor, according to the Minnea- 
polis researchers. Ingenious salesmen 
are psychologists. They implant buy- 
ing emotions into prospects’ minds 
Wit 1 the words they employ. Here are 
the best “approaches” used by the 
mot ebullient and effective sales- 
mei: 

The “may I help you?” approach 
drevy 20 “yesses” out of 100 con- 
lacs; and 7 sales were completed. 

‘Good morning,” or “geod after- 
hon’ was responded to favorably 
by 87% of the customers—but only 
ll‘; of these contacts resulted in 
Cor firmed sales. 

‘“he question: “Have you seen 
this?” was answered by 73% of the 
Prospects who angered: “no.” 
(Concluded on Page 8, Column 1) 


pa: A et Stab Oe RS 


Reentered as second-class matter October 


PEFRIGERATION 


_ October 3, 1949 


3, 1936 at the post office at Detroit, Michigan, under the Act of March 
Trade Mark Registered U. S. Patent Office. Copyright, 1949, by Business News Publishing Co. 


Serial No. 1072 


5-Year Protection 
Plan Issued for 


‘Supermetic’ Units 


EVANSVILLE, Ind.—A new five- 
year protection plan covering its 
“Supermetic’”’ condensing units in 
4%, ly, %, and %-hp. steel case 
sizes has been announced by the Elec- 
tric Refrigeration Div. of Servel, Inc., 
effective Oct. 1. 

Servel units in the sizes and 
models specified will be shipped with 
a card requesting a Five-Year Pro- 
tection Plan certificate. The cus- 
tomer mails this card to Servel, and 
receives a certificate booklet which 
contains the name of the nearest 
Servel authorized parts distributor. 

During the first year of the pro- 
tection plan, the dealer who sold the 
equipment will return any defective 
parts of the condensing unit to the 
(Concluded on Page 4, Column 1) 


Coolerator Shows 
First 1950 Model 


DULUTH, Minn. — Coolerator is 
“jumping the gun” on introducing one 
of the models in its 1950 household 
refrigerator line, making available 
as of Oct. 1 a 7.5-cu. ft. model to 
sell for $189.95. 

The new model, identified as the 
RB75 Coronet, incorporates new de- 
sign and engineering features, and 
Coolerator is claiming that it is the 
first 7.5-cu. ft. refrigerator with full- 
length door to sell for under $200. 

W. C. Conley, Jr., Coolerator sales 
manager, in explaining the move 
pointed out that aggressive promo- 
tions and meter plan sales have 
cleaned out dealer stocks, making it 
necessary to advance sales schedules 
by four weeks. 

Other models in the 1950 Coolera- 
tor line will be introduced at a two- 
day distributor convention Oct. 24-25 
at the Edgewater Beach hotel in 
Chicago, with delivery of the models 
introduced at the convention 
scheduled to start Nov. 1. 


Dealers Explain 
WhyToledoPlan 
Failed To Click 


TOLEDO—Toledo appliance dealers 
shook their heads—some_ scornfully 
and others somewhat wistfully—when 
asked what happened to the prospec- 
tive salesmen they received under the 
cooperative recruiting plan tried out 
here in the summer of 1948. 

For all but one, the plan, devised 
by the National Appliance & Radio 
Dealers Association, had produced no 


This is the second of two articles 
telling what happened to last 
year’s “Toledo Plan” for recruiting 
salesmen. 


salesmen. In many cases, it had not 
even brought men who could or would 
be trained as appliance salesmen. 

The object of the project was to 
relieve the dealers of the time-con- 
suming screening of numerous un- 
qualified applicants that they would 
be forced to do if they advertised 
for salesmen on their own. 

A “central agency,” in this case 
the Toledo Edison Co., was enlisted 


(Concluded on Back Page, Column 1) 


3 Washers, 2 Dryers 
Displayed by Bendix 


SOUTH BEND, Ind.—Three new 
automatic washer models and two 
new dryer models were shown to 
dealers and distributors across the 


country last week by Bendix Home: 


Appliances, Inc. 

The new line is claimed by com- 
pany officials to be priced down to 
within 5% of pre-war levels. 

New tumbler action units include 
the G316 with automatic soap injec- 
tor at $269.95, the G311 at $249.95, 
and the bolt-down B211 at $199.95. 


(Concluded on Page 29, Column 4) 


Freezing May Alter 
Home, Commercial 


Cooking Methods 


UTICA, N. Y.—The refrigeration 
industry is revolutionizing the hotel 
and restaurant business, Ray R. Far- 
quhar, executive director of the 
Frozen Food Locker Institute, as- 
serted here while attending the an- 
nual convention of the New York 
State Frozen Food Locker Associa- 
tion in Hotel Utica. 

“Now there is absolutely no need 
for waste in bakeries,”’ said Farquhar. 
“Suppose a large hotel bakes enough 
pies to feed 2,000 and only 1,500 
show up. Why worry? Just stick 
the surplus pies in the freezer and 
keep them for the next banquet. 
Nothing’s lost and everything is 
gained.” 

(Concluded on Page 4, Column 5) 


Urge Prompt Action on 
Show Hotel Reservations 


WASHINGTON, D. C.—Those in 
the industry who are planning to 
attend the All-Industry Refrigera- 
tion & Air Conditioning Exposition to 
be held Nov. 14-18 in Atlantic City 
are urged to make their hotel reser- 
vations soon. if they have not al- 
ready done so. 

While there are adequate hotel ac- 
comodations in Atlantic Cty for all 
who may want to attend the All- 
Industry Exposition, the Show Com- 
mittee points out that the better 
selection of rooms will diminish 
rapidly as time for the Show ap- 
proaches. 

Forms for reservation of hotel ac- 
comodations have been sent to the 
various associations and will be re- 
turned to the Show Housing Bureau 
for assignment of rooms. 

It is suggested by the Show 
committee that anyone desiring hotel 
accomodations for the All-Industry 
Exposition who has not received a 


(Concluded on Page 4, Column 3) 
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‘Shelvador 
ine Introduced 


Crosley Also Shows Home 


Freezers & First Entries 


tp’ Kitchen Equipment Field 


NEW YORK CITY, Sept. 28—The 
new 1950 line of Crosley ‘‘Shelvador’”’ 
household refrigerators, embodying 
new styling, engineering, and con- 
venience features, was unveiled at 
a special showing here today. 

Eight new models, ranging from 
7 cu. ft. to 10.5 cu. ft., are included 
in the line. All but two of the 
models incorporate full width freezer 
compartments. It was indicated that 
the lowest priced refrigerator model 
will be priced at $199.95. 

W. A. Blees, Avco Mfg. Corp. vice 
president and general sales manager, 
said that suggested list prices on the 
1950 Crosley refrigerators would be 
as much as $40 below comparable 
1949 models and also disclosed in- 
creased distributor and dealer dis- 
counts. 

Also introduced by Crosley Div. at 
the showing were a new line of home 
freezers, electric water heaters, and 
kitchen equipment (sinks, cabinets, 
and electric food waste disposers). 

Blees stated that the company was 
bringing out the new refrigerator line 
now so dealers can offer their cus- 
tomers next year’s models this fall 
and winter. ‘Factory production on 
1950 models was started in late 
August,” Blees said, “and ever in- 
creasing quantities will move steadily 
into the hands of dealers.” 

By not waiting until the end of the 
year, which has become a sort of 
habit in the refrigeration business, 
Crosley is moving to take full advan- 
tage of the fall and Christmas busi- 


(Concluded on Page 29, Column 1) 


lac. Conference Opens 
In Cleveland Oct. 12 


NEW YORK CITY—A talk by R. 
L. White, president of Landers, Frary 
&- Clark, on “Problems and Oppor- 
tunities Facing the Appliance Indus- 
try’ will be one of the highlights of 
the International Association of Elec- 
trical. Leagues’ 14th annual confer- 
ence. 

The conference is scheduled to be 
held at the Cleveland hotel, Cleve- 
land, from Wednesday, Oct. 12, to 
Saturday, Oct. 15, inclusive. General 
sessions will occupy the first three 
days of the meeting, with a business 


(Concluded on Page 29, Column 3) 


Our Biggest Need 


(A Guest Editorial by Dick Schneberger, Coolerator Co. 
National Training Manager ) 
“could not afford” to invest in the training of young men who would 


HAT does the electrical appliance business need today more than 

anything else? This is a question many people have asked lately 
What is the answer? Certainly we don’t need merchandise. We see 
inventories on every hand. Certainly we don't need facilities to produce. 
Practically every manufacturer has made provision for this. 


It can’t be that we need a market. There are 7 million wired homes 
that do not have an electric refrigerator. There are about 30 million 
wired homes that do not, have an electric range. There are about 35 
million wired homes that do not have a family size freezer. 


In spite of all the activities in merchandising appliances such as 
washing machines and vacuum cleaners, there are still millions of homes 
that do not have one. Even where the saturation is high the replacement 
market is rapidly filling in the demand to supplement initial purchases. 
No, we don’t need a market. We have one. 


What then is the need? We have heard much lately about the need 
for salesmanship. The expressions “The Honeymoon Is Over,” “Let's Get 
Back to Selling,” etc., have already become hackneyed. Perhaps the men 
on the job are doing all the selling they can or know how to do. Perhaps 
our greatest need today is more trained salesmen with emphasis on 


“more” as well as on “trained.” 


Those of us who were closely connected with industry in the last war 
realized that the biggest handicap to our production was not lack of 
materials. It was the scarcity of trained workers. One of the bottlenecks 
was skilled tool and die makers. This did not occur in the war years. 
The lack only manifested itself in the war years. 


The trouble began 10 or 15 years earlier when manufacturers felt they 


learn skilled trades. 


Later when they thought perhaps they could begin training them the 
inducement was not sufficient to attract young men since they could earn 
more on the assembly line. The fallacy of not having had a training pro- 
gram showed up when the pinch came and the emergency had to be 


met in an improvised way. 


Are we feeling the pinch now in the selling profession for the same 


reason? 


Either because we had no need for salesmen during the war period, 
or because the selling profession was not attractive to young men during 
the time when they could be trained, or for some other ia. Sa 
men were not brought into the sales profession and consequently We 
do not have enough trained salesmen today. 

We can’t go back and correct the mistakes of the past but we cer- 
tainly can take remedial steps to prevent a repetition of this situation. 
What can we do? This is our suggestion: 

1. The selling profession should be publicized as a desirable profes- 
sion. Unwittingly too much publicity has been given to the traveling 
salesman as a man of low morals and bad habits . . . giving the impression 
that selling is an occupation that would hardly be attractive to a clean 
cut young man who was inclined to be a “family man.” 

Emphasis should be placed on the fact that selling offers the greaté&t 
outlet for self-expression, a profession where progress and accomplish- 
ment is limited only by a man’s ingenuity, ability, and application. 


—s 


2. Establish an apprentice system for salesmanship similar to that in 


(Concluded on Page 14) 
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SELF SERVICE 
5 ee. 


SELF SERVICE 


| SELF SERVICE 


Over and over a gain 


7 | Lingle Display and Self-Service Cases have proven their outstanding 
quality by their excellent performance. Every piece of Lingle 
equipment is sold on a guarantee of absolute customer satisfaction. 


Lingle manufactures a complete quality line of: 


I Walk-In Coolers Top Meat Display Cases 

Dry Beverage Coolers Single-Duty Self-Service Cases 

Cold Storage Doors Double-Duty Self-Service Cases 
Direct Draw Boxes Double-Deck Open Self-Service Cases 
Floral Coolers Double-Duty Meat Display Cases 


|DISTRIBUTOR AND DEALER FRANCHISES NOW AVAILABLE 


Write, Wire or Phone Today for Catalog and Sales Information 


REFRIGERATORS 


1116 East 15th Street Kansas City 6, Missouri 
YOU CAN JUST FIGURE IT’S PRETTY “DOG-GONE” GOOD! 


8 Educational Talks, Tube 
Bending Contest Set for 
Indiana Rses Meeting 


INDIANAPOLIS — Eight educa- 
tional talks, a tube bending contest, 
and entertainment features have been 
packed into the three-day program 
arranged for the second annual con- 
vention of the Hoosier State Associa- 
tion, Refrigeration Service Engineers 
Society, to be held at the Antlers 
hotel here Oct. 7, 8, and 9. 

A wide range of topics of interest 
to servicemen has been announced 
for the convention, which opens at 
1 p.m. Friday, Oct. 7, and winds up 
at noon on Sunday, Oct. 9. 

Moisture problems, open top cases, 
safety, evaporative condensers, unit 
air conditioning applications, freezers, 
testing and servicing of hermetic 
units, “Solids In Refrigerants,” and 
“Speed In Modern Refrigeration” are 
to be discussed, in addition to a 
general “bull” session scheduled for 
late Friday evening and a question 
and answer period to be held. on 
Sunday morning. 

The Indianapolis chapter will serve 
as host for the convention, the other 
chapters in the Hoosier state group 
being Evansville, Fort Wayne, Ham- 
mond, and Terre Haute. 

Besides the get-acquainted party 
Friday evening, entertainment plan- 
ned for the convention includes a 
cocktail hour and dinner-dance com- 
plete with floor show and dancing 
Saturday evening. 

Special entertainment for the ladies 
includes a theater party and “mid- 
night snack” Friday evening, tours 
and an apron contest Saturday, and 
social entertainment Sunday morning. 
. Complete program for the conven- 
tion is as follows: ; 


FRIDAY, OCT. 7 


1. p.m.—Registration. 

3 p.m.—Opening of convention. 

4 p.m.—Board of directors and 
officers meeting. 

5 p.m.—Recess for dinner. 

7 p.m.— ‘Open Top Cases,” John 
Spence, Hussmann Refrigeration, Inc. 

8 p.m.—‘“Solving Your Moisture 
Problems,” K. M. Newcum, Remco, 
Inc. 

9 p.m.—Safety,” George Schuld, 
International RSES safety director. 

10 p.m.—General “bull” session and 
get-acquainted party. 


SATURDAY, OCT. 8 


8 a.m.—Registration. 

9 a.m.—‘“Speed In Modern Refrig- 
eration,” J. L. Roth, General Electric 
Co. 

10 am.—‘“Testing and Servicing 
Hermetic Units,’ George Eager, 
Servel, Inc. 

11 am.—‘Unit Air Conditioning 
Applications and Freezers,’’ Philco 
Corp. (speaker to be announced 
later). 

12 noon—Luncheon. H. T. McDer- 
mott, international secretary, speaker. 

1:30 p.m.—‘Solids In  Refriger- 
ants,” Dr. W. O. Walker, Ansul 
Chemical Co. 

2:30 p.m.—‘Evaporative Condens- 
ers,’ W. C. Schaller of the Bush 
Mfg. Co. 

3:30 p.m.—Tube-bending contest 
under supervision of ‘“Mike’’ Mitchell, 
Imperial Brass Mfg. Co. 

4:30 p.m.—Cocktail hour. 

6 p.m.—Dinner-dance and floor 
show. 


SUNDAY, OCT. 9 
9:30 a.m.—Business session and 
election of officers. 


11 a.m.—Question 
period. 


and answer 


Heading up the convention as gen- 
eral chairman is LeRoy Smith, with 
the assistance of the Hoosier state 
association officers: E. W. Wulf, 
president; N. Englebrecht, first vice 


president; M. Schwartzentraub, sec- 


ond vice president; C. D. Powell, 
secretary; Earl Kinsey, treasurer; H. 
Williams, sergeant-at-arms; George 
Eagers, educational director; T. L. 
Driskell, chairman, board of direc- 
tors; Louis Townsend and Floyd 
Duvall, safety directors, and the five 
directors—Dwight Bilbee, Walter Gil- 
dea, Gordon Smith, Howard White, 
and Robert Turner. 

For the ladies, the Indianapolis 
Auxiliary host committee includes 
Mrs. Elwood Wulf, Mrs. Luther 
Hartzog, Mrs. Raymond Curry, Mrs. 
Carl Jennings, Mrs. Henry Hoffmeyer, 
and Mrs. Larry Willenberg. 


Reflecting Unusual Display 


pe ie 


H . . 


The last of the season’s “bathing beauty pictures,” this one shows Je: 1 
Brown of the A. F. Briggs Co., Portland, Me., distributor for Shere - 


Gillett. 


the mirror will reflect whatever a market has to offer. 


She’s reclining in an open display case to illustrate how we | 


The mode s 


number is UL2610 (display case model, that is). 


Dean Products Elects 
Raskin Vice President 


BROOKLYN—Dean Products, Inc., 
1042 Dean St. here, manufacturer of 
cold plates, has announced the elec- 


tion of Rubin 
Raskin as_ vice 
president of the 


corporation and 
the appointment of 
James B. Rodgers 
as sales manager. 
Both Raskin and 
Rodgers were for- 
merly associated 
with the Stangard 
Div. of Noma 
Electric Corp. 


Rubin Raskin 


Sales of Durable Goods 
Continue 8 Months’ Rise 


WASHINGTON, D. C.—A persist- 
ent advance in the sales of durable 
goods during the first eight months 
of 1949 has stabilized total retail 
sales ‘within an unusually narrow 
range,” the U. S. Department of 
Commerce reported recently. 


It noted that August sales were ° 


just slightly better than July though 
still 3% below those of August, 1948. 
Durable goods sales for the month 
amounted to $3,450,000,000, up by 
$188,000,000 from July. Automobiles, 
building materials, and hardware ac- 
counted for most of the increase. 


Brand-Name Washer Offered by | 


Chicago Dealer on Meter Plan 


CHICAGO—What is claimed to be 
one of the first offerings of a name 
brand washing machine on the meter 
plan was launched here recently by 
L. Fish Furniture Co. 

The store advertised a Speed Queen 
family size washer priced at $79.95 
for no money down and as little as 
15 cents per day in the meter. The 
meter is of the type that the cus- 
tomer can carry into the store to 
make payments. He can keep the 
bank after the washer is paid for. 


Fair Trade Law wT 
Business, Sen. Humphrey Claims 


NEW YORK CITY — Fair trade 
laws are giving the American busi- 
nessman a fair chance to succeed, 
Senator Hubert H. Humphrey, Minne- 
sota Democrat, told the National 
Association of Retail Druggists at its 
convention here recently. 

Sen. Humphrey declared that with- 
out these laws, the country could 
have witnessed a repetition of “un- 
conscionable” price cutting this year. 
He pointed out that such price cut- 
ting during the depression forced 
300,000 retailers into bankruptcy. 


General Air Conditioning Co. 
Chartered In Raleigh, N. C. 


RALEIGH, N. C.—General Air 
Conditioning Co., Inc., of Raleigh, 
has obtained a charter from the 
Secretary of State to engage in the 
air conditioning and heating business. 
Authorized capital stock is $100,000, 
with $400 stock subscribed by B. F. 
Carter, W. E. Kistler, and Broadus 
Wilson, all of Raleigh. 


> 


Frigidaire Plans Meetings 
In 43 Cities To Spark 
Commercial Sales Drive 


DAYTON—An intensive commer- 
cial refrigeration and air conditioning 
“Last Quarter Drive,” designed to 
carry “proof of value’? demonstra- 
tions to the prospective user, is 
now being launched by Frigidaire 
Div. of General Motors Corp. on a 
national scale, W. F. Switzer, com- 
mercial sales manager has announced. 

The vast sales program will be 
projected to Frigidaire commercial 
refrigeration and air conditioning 
dealerships throughout the country 
during a special series of district 
field meetings. Six factory speaker 
teams, each comprised of two mem- 
bers, will conduct meetings in 43 key } 
cities. 

Switzer pointed out that dramatic 
“proof” demonstration kits will be 
used extensively during the meetings, 
including special equipment to illus- 
trate engineering and _ production 
know-how incorporated into Frigid- 
aire’s 400 some odd commercial and 
air conditioning products. Special 
films will also be employed. 

“Today, many businessmen and 
other prospective users are feeling 
the effect of a buyer’s market for 
the first time since 1941,” Switzer 
declared, ‘‘and as a result have sud- 
denly become considerably more price 
conscious. 

“Naturally, the prospective buyer 
of commercial equipment wants to 
get the most value for his money— 
and we intend to give him conclusive 
proof of the soundness of his invest- 
ment when he buys Frigidaire.” 

Members of special factory crews — 
who are on the road, are: eastern 
region, F. E. Lehman, assistant com- 
mercial sales manager, and C. R. 
Purnhagen of commercial _ sales; 
southeastern region, R. A. Blakelock 
of commercial sales, and H. H. 
Houser of sales training; southwest- Y 
ern region, R. T. Potter, southwest- 
ern region commercial sales manager, 
and R._A. Kramer of commercial 
sales; central region (team one), B. 
C. Wagner, manager of commercial 
product sales, and H. F. Harter, cen- 
tral region commercial sales manager 
-——(team two), H. E. Martin, com mer- 
cial sales, and E. J. Will, sales pro- 
motion; and Pacific region, PF. C 
Lewis, assistant sales training man- 
ager, and A. G. Foote, Pacific region 
commercial sales manager. 


MANUFACTURERS 


Investigate Toda} 


New Low Prices—Tremend ous 
Savings for Original Installa ion 


Spun End Driers with integral SWEAT 
or FLARE-END connections: 


To Order in Production © 
Specifications & Prices ov * 


Makers of 
— Spun end — 
DRIERS 
ACCUMULATORS 
ACCUMULATOR DRIERS 
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tier “The older I get, the more | like people who think straight, talk straight, 
ivest- © act straight. 

aati “That’s what I like so much about Kelvinator. When Kelvinator gives 
nm its word—you can believe it. When Kelvinator makes a promise—you 
 . know it will be kept. 

po “Take just one instance. Kelvinator pledged us dealers that the number 
_# , of dealerships would be limited, so each of us would have an adequate 
rio market, a chance to make more sales. Kelvinator has stuck to this pledge 
ager, ... even though the trend of the times has been in the other direction! 
e ! That’s my idea of square business treatment. 

rele! ba 4s for Kelvinator’s pledge of engineering leadership—that is being 
pone | fulfilled—regularly. When Kelvinator tells me it has something good— 
mer- I know it will be good, as good as cold clear to the floor, which I got 
a first—with Kelvinator. 

we “Then there are a lot of other ways Kelvinator plays square with me. 
us 

on 
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...THE MOST VALUABLE FRANCHISE 


NAS H-KELVINATOR 


Ca “I like square shooters” 


Nobody at Kelvinator sits behind his desk and tells me how to run my 
business. Instead, Kelvinator sends its people into my store—to sit down 
and talk things over with me. I like the way these men ask me for my 
opinions. | like the way they go right out on the sales floor, talk with my 
customers—and get a first-hand picture of my particular sales problems. 
That’s real retail-minded thinking. 


“Another thing. | know that Kelvinator spent a lot of money—and 
time on their V.I.S. manpower building program—to give my salesmen 
the training they needed . . . long before that need seemed evident. 
Kelvinator didn’t have to do this. | guess some people even thought it 
was premature. But this foresightedness on Kelvinator’s part is sure 
helping me make more and better sales today. 


“Yes, I like square shooters. | like people who think straight, talk 
straight, act straight. I like Kelvinator. It’s a great outfit with which 
to do business.” 
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Servel 5-Year Warranty -- 


(Concluded from Page 1, Column 2) 


Servel distributor. If the part has 
not been abused, a replacement is 
supplied without charge, f.o.b. dis- 
tributor’s warehouse. 

During the four additional years, 
following the first year after original 
installation, the Servel Supermetic 
power unit is replaced, f.o.b. dis- 
tributor’s warehouse, if defective 
and free of abuse. Other condensing 
unit parts will be replaced on an out- 
right sales basis during this four- 
year period. 

The text of the plan on the four- 
year additional warranty reads as 
follows: 

“Four-Year Additional Warranty. 
Servel warrants to the original pur- 
chaser that, if during the four years 
following the one year full warranty, 
it appears, upon examination by it, 
that the power unit only (excluding 
electrical accessories) is defective, 
due to defects in material or factory 
workmanship, it will give in ex- 
change for such defective power 
unit a replacement power unit, f.o.b. 
the assigned parts distributor, pro- 
vided, however, the original pur- 
chaser at the time of receiving the 
replacement power unit shall deposit 
with said authorized parts distributor 
an amount to be fixed by such dis- 
tributor. 

“Tf thereafter, Servel determines 


the defect in such power unit is 
caused by defects in material or fac- 
tory workmanship and has not been 
abused or operated contrary to Ser- 
vel’s instructions, authorized parts 
distributor agrees to return such 
deposit to original purchaser. If 
Servel determines any such power 
unit is not defective under this Five- 
Year Protection Plan, insofar as 
Servel is concerned, the deposit made 
by the original purchaser shall re- 
main with and become the absolute 
property of said authorized parts dis- 
tributor.”’ 


Nashville Dealers Break 
Record for August Sales 


NASHVILLE, Tenn.—A ‘total of 
2,501 sales of major electric appli- 
ances during August by local dealers 
broke all records for monthly sales; 
the Nashville Electric Service re- 
ported recently. 

During August of last year, dealers 
sold only 1,937 units. These were 
divided between refrigerators, ranges, 
home freezers, and water heaters. 

Sales for the _ record-breaking 
month were divided as follows: re- 
frigerators 1,317, ranges 670, water 
heaters 477, and home freezers 37. 
All appliances were ‘ahead of 
August, 1948. " 


Hotel Reservations - - 


(Concluded from Page 1, Column 4) 


form for this purpose, write direct 
to the Housing Bureau, All-Industry 
Exposition, 16 Central Pier, Atlantic 
City, N. J. 

Those making hotel reservations 
may wish to bear in mind that at- 
tendance on the first day, Monday 
Nov. 14, will be limited to refrigera- 
tion service engineers and contrac- 
tors. 


Hotel headquarters for the 1949 
Show are as follows: 


(oS cr eae Hotel Traymore 
for a Hotel Traymore 
PE 6 ant eer ee Hotel Claridge 
PE oo. oesaeaes Hotel Ambassador 
MOR 66405603 Hotel Ambassador 
NORA 66sec es Hotel Ambassador 
NEMA Chalfonte-Hadden Hall 

. ACRMA .... Chalfonte-Hadden Hall 
Many trade associations will be 


represented by exhibits at the 6th 
All-Industry Refrigeration and Air 
Conditioning Exposition. 
These include the following: 
Booth No. 


Refrigeration Service Engineers 


ES. Sais Riven eta eRy 824 
National Commercial Refrigera- 
tor Sales Association ...... 826 


Refrigeration and Air Condition- 


ing Contractors Association .. 828 
Refrigeration Equipment Manu- 
facturers Association ....... 830 
REMA International Head- 
EEE Hons sas care Rem es, 832 
Refrigeration Equipment Whole- 
salers Association .......... 834 
Refrigeration Industry Safety 
Advisory Committee ....... 836 
American Society of Refrigera- 
THO TIOOTE ica os ac oes 838 


These headquarter booths are all 
in the same location for convenience 
of visitors in finding them easily. 


The Rema _ International Head- 
quarters Booth -is ‘an innovation. 
Here a record will be kept of all 
visitors from foreign countries, as 
well as a record of all export man- 
agers and export brokers, with the 
idea of aiding the representatives 
from foreign countries in finding just 
what they wish to see and making 
the contacts they desire easily and 
quickly. . 

The All-Industry Exposition is a 
trade show with free admission, 
and all persons interested in any 
phase of the refrigeration or air 
conditioning industry are cordially 
invited to attend. 


Full information can be obtained 
by writing to the 6th All-Industry 
Refrigeration and Air Conditioning 
Exposition at 1346 Connecticut Ave., 
Washington 6, D. C. 


Designers and Manufacturers 
of Thermostatic Expansion 
Valves; Evaporator Pressure 
Regulators; Solenoid Valves; 
Float Valves; Float Switches. 
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( ALCO 402 THERINO VALUE 


field tested and proved on more than 12,000 actual installations! | 


This compact little gem (only 4-3/16 inches high) is the biggest valve success in years. 
Reason: it combines all the best features perfected during our 25 years of refrigerant 
control experience—designed expressly for small commercial fixtures (capacity up to 
Y2 ton F-12 or 1 ton Methyl Chloride). 


THE VALVE THAT HAS EVERYTHING: 

LIQUID CHARGED... mount anywhere in any position 

SMALL FORGED BRASS BODY fits into those “tight” spots 
SEPARATE PRESSURE LIMITING element prevents motor overload 
WIDE SUPERHEAT ADJUSTMENT range (2° to 20° F) 
REMOVABLE STRAINER gives maximum protection—easy cleaning 


We'll gladly send Bulletin 402 with full details. Better yet, order an ALCO 402 Thermo Valve from your ade 


wholesaler and see for yourself what a great performer it really is! 


853 KINGSLAND AVE. 


ALCO VALVE CO. 


LOUIS 5, MO. 


A 


id 


Freezing’s Effect-- 


(Concluded from Page 1, Colum. 4) 


Farquhar predicted a vast future 
for frozen food lockers in New York 
state. In Nebraska, his home stite, 
there are 500 plants serving 60° of 
the population, he said. In New Y yk 
state with 12 times the popula on 
there are only about 250 plants. 

The trend today, however, is or 
locker plants to be constructed in 
conjunction with grocery stores, ie 
noted. 

Farquhar made a rather start! ig 
prediction concerning the use of =. 
frigeration in the preparation >f 
meals. He said that within 10 ye +s 
every kitchen range in the coun -y 
will be obsolete. 

The biggest thing in the fut: e 
of the frozen food industry, he . .- 
clared, is the electronic defroster n: 
under experimentation by the ma or 
stove manufacturers. 

When perfected, he said, it will c -- 
frost a whole meal in two minut s 
and the housewife will be able 0 
have the meal on the table fi e 
minutes after she returns from sho- 
ping. 

He said the industry is all set fir 
the processing of entire meals aid 
the only thing holding it back is 
public acceptance. “But when it 
starts, watch out!” he added. 

Farquhar, pointing to rapid pro- 
gress of the frozen food industry 


— during the past six years, said it is 


estimated that one fourth of the 
entire citrus fruit crop this year will 
be turned into frozen juice. 

In connection with the conven- 
tion, manufacturers and processors 
set up displays, in the hotel, of newest 
developments in the industry. A fea- 
ture was a frozen roasting chicken — 
complete with dressing, the product 
of A. M. Wadsworth & Sons, Wolcott, 
N. &. 

This marked the first time a com- 
plete chicken has been frozen, and 
offered for sale. The stuffing is the 
result of extensive taste experiments 
throughout the state. 

Arthur S. Cotins, president of 
Moser & Cotins Advertising Agency, 
Utica, discussed ‘Observations of an 
Advertising Man on Locker Plant 
Merchandising.” Warren Trask, 
supervisor of the New York State 
Department of Agriculture and Mar- 
kets, discussed state rules and regu- 
lations dealing with frozen food 
lockers. 

Murray Levinson, president of the 
Jan-Warren Corp., Utica, addressed 
the group on “It Is No Accident- 
Frozen Food Distribution Had To 
Change.” 

A business forum featured a panel 
of locker business experts who dealt 
with packaging developments and 
the “Sale of Commercial Frozen 
Foods.” 

Warren Burger and L. B. Darrah 
of Cornell university talked on 
“Locker Plant Cost Accounting,” and 
E. J. Otten, Chicago, discussed ‘Pre- 
cise Curing of Hams and Bacon in 
Locker Plants.” 

S. D. Scobell, DeWitt, was elected 
president of the association. Other 
officers elected are: Corey L. DuClon, 
Springville, vice president and repre- 
sentative of District Eight; Keith J. 
Bauder, Fort Plain, re-elected trea- 
surer; George R. Schiemer, Fort 
Plain, re-elected executive secretary; 
G. Stuart Wishart, Westbury, L. I, 
retiring president, named to the board 
of directors; Roy Kuhns, Skaneateles, 
District Four, and Wright Johnson 
Owego, District Five. 

Also L. C. McConnell, Pittsford 
District Six; Edward Wycoff, Ithaca. 


District Seven; directors, Jame: 
Rubar, Gouverneur; Robert Mc 
Whorter, Cambridge; George M 
Currie, Poughkeepsie; directors a 


large, Bauder, Wishart, Scobell, an: 


Henry J. Colley, Moravia. 


New Schedules Set for UE 
Talks with Westinghouse, G-E 


NEW YORK CITY—Compensatio 
negotiations between the United Ele: 
trical, Radio, and Machine Worker 

«and Westinghouse Electr 

rp. are scheduled to resume ° 


ye Oct. _4,. the union announced la: 


‘week. Meetings with General Ele: 
tric Co. officials will start by Oct. 1. 

Negotiations were recessed la: 
month after the companies had su< 
cessfully resisted since June uni 
demands for packaged benefits th: 
would amount to $500 more per yes 
for each employe. 

The union wants wage increase 
improved pensions, insurance, and 
reduction of working hours withou! 
a reduction in pay. 
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seoler Truck Covers 
Sandusky Area for 
Chio Meat Supplier 


Lightweight Vehicle 
Utilizes Coldmobile System 


3ANDUSKY, Ohio—Grill Meats, 
Inc., a local firm which supplies meat 
at 25° F. to hotels, restaurants, and 
institutions in the area, recently 
added a new lightweight refrig- 
erated truck for its delivery opera- 
tions. 

The complete truck and refrigera- 
tion system weighs approximately 
5,000 lbs., and is thought to be con- 
siderably lighter than conventional 
body and truck refrigeration systems. 

Truck body itself, which is insu- 
lated on sides, roof, and floor, is 
9 ft. 6 in. long. It was designed and 
produced by the Metro Div. of Inter- 
national Harvester Co. and is 
mounted on an IH chassis. 

It has the conventional door at the 
rear, but it also features a door at 
the front opening into the driver’s 
compartment. Both doors are of 
regular commercial refrigerator type 
using standard hardware instead of 
the usual truck body hardware. 

Refrigeration is supplied by a Cold- 
mobile System %-hp. General Elec- 
tric condensing unit mounted directly 
beneath the driver’s seat. The Cold- 
mobile unit is driven off the truck 
electrical system, which is equipped 
with a special high-capacity genera- 
tor mounted in place of the standard 
truck generator. 

For standby or over-night opera- 
tion when the truck is idle, the sys- 
tem has been fitted with a Cold- 
mobile “plug-in” unit that permits 
the system to be operated off stand- 
ard 110-volt systems. 

As used by Grill Meats, Inc., this 
truck is on the road two days at a 
time. At night the driver parks the 
truck at a gas station or in a garage 
and plugs into a standard outlet so 
the unit will provide refrigeration all 


eon 


Home Freezer Ad Urges 


Harvest Buying for 
Food Bill Saving 


Condensing Unit Is Mounted Beneath Driver’s Seat 


| vy, 
Jah 
SANDUSKY, OHIO 


FOOD PURVEYOR 


Stes ses tmanns mst 


“7 
\% 


ABOVE: Arrow points to the %-hp. Coldmobile System 
condensing unit mounted beneath the driver's seat to 
refrigerate this truck which delivers meat at 25° to hotels, 
restaurants, and institutions in the Sandusky, Ohio, area. 


LEFT: Refrigerator doors are provided at both front and 
back of the truck, which is equipped with two Peerless 
“Flash” coils to maintain 25°. 


night. 

Mounted on each side of the truck 
interior are Peerless “Flash” plates 
measuring about 7 ft. long by 38 ft. 
high. Each plate is fed by an Alco 
“Thermo-Limit” valve, and a Remco 
drier is incorporated in the liquid 


— 


line, being mounted within the re- 
frigerated compartment. 

A Detroit Lubricator thermostatic 
control is employed, and the truck 
is also fitted with a remote-bulb 
thermometer mounted in the driver’s 
compartment. 


Defrosting of the plate coils in 
the truck is normally done once a 
week by shutting off the unit and 
opening both doors. Small sheet-metal 
troughs beneath the plates prevent 
water dripping on the floor of the 
truck during the defrosting operation. 


Iraq Controls Prices of Air 
Conditioners, Refrigerators 


WASHINGTON, D. C.—The Iraqi 
government has imposed price con- 
trols on air conditioning units and 
refrigerators, according to an an- 
nouncement by the Office of Inter- 
national Trade. 

The agency also reported that a 
new tax of 30% on the “fixed profit” 
allowed to importers of these items 
is provided for in the draft of a pro- 
posed bill by the government. Pur- 
pose of the bill was said to be the 
reduction of profiteering. 


Jewish Temple To Be Air Cooled 


In Jacksonville, Florida 


JACKSONVILLE, Fla.—Congrega- 
tion Ahavath Chesed has begun con- 
struction of a new Jewish ‘Temple 
and education and recreation build- 
on St. Johns Ave. at Mallory St. It 
will cost about $350,000, according 
to Rabbi Sidney Lefkowitz. The build- 
ing will make use of air condition- 


ing. 


ERIE, Pa.—Savings on food bills 
are stressed by the Pennsylvania 
Electric Co. in newspaper advertise- 
ments being used to boost sales of 
home freezers. Copy read: 

“In season and out of season... 
serve your family foods that are 
garden fresh and filled with vitamins. 
And, save from 3% to 5% on your 
food bill. 

“Serve fruits, vegetables, and 
berries the year-round. Frozen and 
stored when at their best, you'll find 
they are firm, bright in color, and 
chock-full of flavor months later. 

“Protect yourself from sharp sea- 
sonal price increases. Buy eggs, 
meats, and produce when prices are 
low. Your home freezer will keep 
them safely until they are needed. 

“Meats, fruits, garden vegetables, 
fish, and game all are easily pre- 
pared for storage in the home freezer. 
They will be completely safe from 
spoilage and will retain their flavor 
and vitamins for a long period. 

“Begin to enjoy the convenience 
ad advantages of having an electric 
home freezer. Get acquainted with 
tle ‘grand and glorious feeling’ that 
ec mes of always having a good sup- 
Py of foods on hand for regular 
ue, for unexpected guests, for emer- 


& ney use when stores are closed. - 


Install a home freezer now while 
this season’s harvests are available.” 


FOR SALE: 


7 

1 COMPLETE SET OF 
DIES FOR 4 FOOT 
HOUSEHOLD REFRIGER- 
ATOR. 


INCLUDES DRAW DIES 
OF DOOR, BOTTOM 
BASE, TOP, UNIT COVER 
and various other dies to 
make up the complete box. 


Box 3299, Air Conditioning 
& Refrigeration News 
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“Our customers prefer parts made by 
a leader in the industry, so we use 
genuine Frigidaire Parts,” says Robert 
Gibson, Fort Smith Refrigeration & 
Equipment Co., Fort Smith, Arkansas. 


rigidaire dervice Parts mean Good B 


FRIGIDAIRE 


Parts and Accessories 


SS 


iy 


“Fastest selling ‘extra’ we have is the 
Frigidaire Quickube Tray — customers 
see it and want it,” says - Stee Gregg, 
Gaffey Appliance Co. Inc., Herkimer- 


Little Falls, New York. 


1. Frigidaire Filters and Strainers 
provide the ultra-fine screening ac- 
tion needed to really keep dirt out 


hy not Profit from Experiences of others ? 


“Fine performance guarantees cus- 
tomer satisfaction —that’s why we use 
genuine Frigidaire Service Parts,” says 
James Ward, G & W Refrigeration Co., 
Oakland, California. 


usiness for You 


Insure the high quality of your remote installations 
with famous Frigidaire Installation Accessories 


Want to be sure of efficient, trouble-free remote installations? Thou- 
sands of servicemen have found that you can eliminate troubles 
beforehand by using precision-built Frigidaire Installation Accessories. 


especially effective on low-tempera- 
ture applications. 


of the refrigeration system. They’re 
made in several sizes—meet all re- 
frigeration needs. 


2. Frigidaire Oil Separators in- 
sure against the possibility of an 
oil-starved compressor or an oil- 
logged cooling unit, thereby pro- 
tecting equipment and improving 
operating efficiency. 

3. Frigidaire Combination Ac- 
cumulator-Interchanger combines 


the features of a heat interchanger 
with those of a liquid trap—is 


FREE! Big new 1949 
Frigidaire Parts Catalog. 
Send for it today! 


4. Frigidaire Dehydrators mean 
positive removal of moisture from 
refrigeration systems. They’re de- 
signed for permanent installation 
in liquid refrigeration lines. Most 
models are refillable with a special 
dehydrating agent. 


5. Frigidaire Heat Interchangers 
increase the efficiency of the system 
by using otherwise wasted refrigera- 
tion to cool the incoming liquid 
refrigerant — greatly reduce the 
chances of suction line sweating 
and compressor damage. 


FRIGIDAIRE DIVISION 


General Motors Corporation : 
1391 Amelia Street, Dayton 1, Ohio. In Canada, Leaside 12, Ont. 
Please rush my free copy of your new parts catalog — 

“Genuine Precision-Built Frigidaire Parts and Accessories.” 
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/ | FIVE-YEAR PROTECTION PLAN 
y | Servel Supermetic Condensing Units 
, | ‘Is, lz and *]4 HP Steel Case Sizes 


aeanl 
| MR. MANUFACTURER 
| More Business—Increased Dealer Sales Here’s How It Works 
This new Servel Supermetic FIVE-Year Protection Plan means your products Servel Supermetics of 4%, 44, 1% and 34 HP sizes are shipped with a card request- 
| will be easier to sell—dealer sales will be increased. More dealers will want to ing a Five-Year Protection Plan certificate. The customer mails this card to 
. | handle your line when you can offer them Servel’s FIVE-Year Protection Plan Servel, and receives a certificate booklet which contains the name of the nearest 
4 as another profit-building feature. And, you can extend distribution of your prod- Servel Authorized Parts Distributor. 
ucts to new areas with assurance that prompt replacements will maintain customer 


During the first year of the Five-Year Protection Plan, your sales-service 
outlet or dealer will return any defective parts of the condensing unit to the 
Better Service to Users Servel Distributor. If the part has not been abused, a replacement is supplied 
without charge, f.o.b. distributor’s warehouse. 


satisfaction. 


Under the Servel FIVE-Year Protection Plan immediate replacement of parts by 


Servel Authorized Distributors assures user satisfaction—builds good will for During the four additional years, following the feet year after original in- 

your products and dealer outlets. You can forget about service problems so far stallation, the Servel Supermetic power unit is replaced, f.o.b. distributor’s ware- 
as the refrigeration unit is concerned. You are offering your customers a service house, if defective and free of abuse. Other condensing unit parts will be re- 
} no other refrigeration equipment manufacturer can equal. placed on an outright sales basis during this four-year period. 


Eliminates Cost of Handling Parts 


Authorized Servel Distributors located in every section of the United States are 


New Business For Service Outlets 


ready to handle all condensing unit parts requirements. Expense of maintaining Dealers and servicemen will welcome the new Five-Year Protection Plan because 
records on service transactions is eliminated for you— customers will deal directly refrigeration users will continue to look to them for maintenance of their equip- 
with your sales-service outlets. You can be sure that your customers will be served ment beyond the period covered by the plan. Customers will contact them, too, 
promptly at all times, because Servel Authorized Distributors will maintain com- for new equipment because of the friendly relationship that has been established 


plete parts stocks. through previous years. 


IF YOU ARE INTERESTED in bringing all the advantages of the Servel Supermetic 
FIVE-Year Protection Plan to your business, use the coupon below or write, phone or wire 
Servel, Inc., Electric Refrigeration Division, 1910 Kentucky Ave., Evansville 20, Indiana. 


o* 7 | Servel, Inc. 
= yy , | Electric Refrigeration Division s 
Lal Te iesiinibe ‘egunnienn thie at | 1910 Kentucky Ave., Evansville 20, Ind. 
Supermetics on display at the | Please send me complete facts on the Servel Supermetic FIVE-Year Protection Plan. 
| . All-industry Exposition in | 
Atlantic City, Nov. 14-18. : ] Name... 
‘* 1 :' 1 Adbdve... 
requirement—Y through 3 HP.| 
City . ' Zone State . 
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INSIDE DOPE 


by GEORGE F. TAUBENECK 


ae 


(Concluded from Page 1, Column 1) 


A nod or a smile (with no remarks 
at all by the salesman) drew 28 re- 
quests for help and resulted in 23 
sales from 100 prospects. 


“Is someone taking care of you?” 
—a query presented when there was 
no other sales clerk present—resulted 
in 29% of the customers saying “no” 
and 63% indicating that they were 
browsing around. Only 9 out of 100 
sales were completed. 

But the nonpareil opening ques- 
tion: “Good morning, may I be of 
assistance to you?” resulted in 37% 
of the patrons answering ‘“yes’— 
and 31 sales were made in conse- 
quence. 

If it’s good in Minneapolis, maybe 
it will work in your city. 


Back to the Caves 


Compromises ‘between the Ideal 
and the Possible .affect nations no 
less than business and families. 


All families face the problem of 
“making both ends meet.” Whether 
to buy a home freezer or take a 
vacation trip to New Orleans; 
whether to have a roast for Sunday 
dinner or buy daughter two pairs of 
nylon stockings; whether to paint the 
house or put a down payment on an 
automobile—these are familiar family 
dilemmas. 


Whether to buy a needed new ma- 
chine, or raise salaries; whether to 


increase the sales budget, or hire 
research talent; whether to pay over- 
time rates, or undertake the obliga- 
tion of another “shift” and more 
employes; whether to buy in the 
“black market” and raise prices, or 
increase the advertising budget and 
hold prices steady—these are among 
the hair-whitening dilemmas of busi- 
ness. 

Nobody or no corporation ever has 
enough money or materials or tools 
or talent to “do things right.” Always, 
choices and compromises must be 
made. 

And nations are in the same fix. 

For example: 

The ideal defense against atomic 
and bacteriological attacks would be 
to disperse our metropolitan popula- 
tions, and relocate our factories 
under-ground. 


Big cities are the best targets for 
the A-bomb and germ warfare. 

But the splitting of Chicago, De- 
troit, Pittsburgh, Los Angeles, New 
York City, and Kansas City into 120 
smaller cities (as recommended by 
one body of Planners) is not only 
impractical but impossible. 

It’s an ideal solution to our defense 
problem, but it would cost far too 
much—in dollars, time, lives, and 
liberties—even to be _ considered 
seriously. 


This Can Be Done 


However, industry itself is already 
decentralizing slowly. In an attempt 
to reduce costs by building new 
plants in small towns where labor 
rates are naturally lower, taxes less, 
and other overhead charges mini- 
mized, an impressive proportion of 
the nation’s recent industrial expan- 
sion has been achieved through de- 


centralization and “dispersion.” 

Instantaneous communication meth- 
ods, airplane travel, and recognition 
of the virtues of autonomatic branch 
management are leading corporation 
managers to abandon the Henry 
Ford postulate of “everything under 
one roof.” 


Metropolitan concentrations of 
business, industry, and populations 
are uneconomical today. Traffic is 
congested, living costs are excessive, 
living conditions are tending toward 
the intolerable stage, crime and 
juvenile delinquency are multiplied, 
and rabble-rousing is accentuated in 
overcrowded big cities. 


Given enough time, corporate man- 
agers will achieve a measure of de- 
centralization because it pays. But 
this colossal objective can’t be ac- 
commodated in two or three years 
(the Ideal of the defense strategists 
—“The impossible takes a little 
longer’’). 

As for underground factories and 
disaster shelters, these can’t be con- 
structed overnight, either. But a 
start can be made. 

Factories and populations can sur- 
vive almost any kind of attack in 
underground shelters. (Air condi- 
tioning is a “must,” of course, in 
these subterranean excavations and 
natural cave conversions. ) 


Already the military authorities 
are storing A-bombs and _ secret 
weapons in air conditioned caverns. 
Stockpiles of vital raw materials 
should be stored similarly. Uncon- 
taminated food stockpiles (frozen, of 
course) also should be_ scattered 
around the country adjacent to war- 
essential factories. 

All these precautions will cost im- 
mense amounts of money, and won’t 
be fruitioned overnight. 


Communist doctrine forecasts the 
fall of democratic capitalism through 
its own bad judgment and inherent 
weaknesses. And, of course, the 
Communists try to hasten capi- 


talism’s theoretical “fall” through 
treachery. 
A major reason for Russian 


orneriness in world affairs today is 
the Communist “plan” of disruption 
through confusion. 


If Stalin and Molotov succeed in 
frightening us to the point where we 
spend ourselves into bankruptcy— 
for defense, for European rehabilita- 
tion, for renewed Lend-Lease, etc.— 
they'll gloat. At that point, they 
figure, the Communist Fifth Column 
in America can take over by default. 


The preservation of our national 
safety does not lie in overwhelming 
expenditures for “ideal” solutions to 
our military’ problems. As in the 
case of family units and small busi- 
ness, “what we need and ought to 
have” must be balanced against our 
resources in an immensely difficult 
compromise. 

If America—while trying to buy all 
the military protection our military 
“planners” deem  necessary—goes 
broke, crushes its middle class, 
liquidates its investors and darers, 
and eliminates incentives for harder 
work—the Communists believe that 
they will “walk in” to power. 


In a time of crisis, the morale of 
our people could crack and split 
apart if their dreams of future bet- 
terment are shattered. (Incidentally, 
that goes for many of the peoples 
behind the Iron Curtain, too!) 

So it behooves the Communists to 
keep things stirred up, to keep us 
scared, and to embroil us in con- 
tinual inner conflicts and confusion. 


We simply mustn’t let them upset 


~© our equanimity, and win World War 


Above: Daily capacities include quick freezing of 70 tons 
of produce, manufacture of 70 tons of ice at the recently 
enlarged Union Ice Company Plant at Santa Cruz, Cali- 
fornia. PALCO WOOL is the primary insulating material. 


Right: Part of the 242,000 cu. ft. frozen food hold- 
ing room area at the Santa Cruz Union Ice Company 
Plant, which also maintains storage rooms for 500 
tons of ice and 600 frozen food lockers. 


In ALL low temperature insulation, efficiency is the impor- 
tant factor in maintaining profits. Impartial tests and service 
records prove that PALCO WOOL is one of the most effi- 
cient insulations known. Made from naturally fire resistant 
Redwood bark, it is “Saferized’” to make it permanently 
flame-proof. Moisture-resistant, non-settling, non-deterio- 
rating, odorless, odor-proof, PALCO WOOL is the ideal 
low temperature insulation. Investigate before you insulate. 


~ 


Write today for the PALCO WOOL COLD 
STORAGE MANUAL or the LOCKER PLANT 
PLAN and CONSTRUCTION MANUAL 


THE PACIFIC LUMBER COMPANY 


100 BUSH STREET, SAN FRANCISCO 4, CALIFORNIA 
5225 WILSHIRE BLVD. LOS ANGELES 36, CALIF. @ 35 E. WACKER DRIVE, CHICAGO 1, ILL. 
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III by default. 


From the Mailbag 


Berlin Chapman Co. 
Berlin, Wis. 


Editor: 


I am still subscribing to your good 
paper, and I’m a regular reader of 
your column, “Inside Dope.” Knowing 
that most of your good readers are 
businessmen, and probably a goodly 
portion of them from time to time 
have the problem of taking a periodi- 
cal inventory, I thought perhaps the 
enclosed poem might be of interest 
to you and your readers. It is an 
expression from someone not in the 
front office who had to slug out the 
many vicissitudes of taking an actual 
inventory. 


In our particular case it took us 
about two and a half days to physi- 
cally count some 11,000 items, and 
approximately three weeks to price 
the same, and it did include a lot 
of overtime and unfortunately oc- 
curred during the hottest spell we 
have had this summer. At least I 


hope you get a chuckle out of it. 
J. C. MILLER, 
Executive Vice President 


Like Christmas Day and New Year’s 
Inventory comes, 
There is no blare of bugles 
There are no rolling drums, 
And yet if one should listen close, 
He’d hear a muffled roar. 
It’s the office help a-talking 
’Bout the things that are in store 
D-Day was set for the 20th, 
H-Hour at half past two. 
And the fear crazed looks in the 
eyes that day, 
Would have turned your toe-nails 
blue. 
At two o’clock we all lined up, 
(Then just before the kill.) 
They showed us how to duplicate 
A Hundred dollar bill. 
I know there’s lots of different ways, 
To keep out of the red, 
But counterfeiting money, 
Is the surest way, they said. 
Well, then they blew the whistle 
And the mad stampede was on. 
Tho’ that was five whole weeks ago 
The atmosphere ain’t gone. 
‘Cause I’m still tagging nuts and 
bolts, 
Bearing caps and studs, 
And in my rush to finish up 
I tagged a pail of mud. 
To void the tag would mean the axe, 
I thought I’d sweat it through, 
My fears were all unfounded, 
When they set it in a pew. 
In the front part of the stockroom, 
Almost perched on Schmude’s lap, 
Sits that pail of mud so proudly, 
Now they call it ‘“Unsaleable 
Scrap.” 
Yet Inventory. did one thing, 
It made me mucho dough. 
Just how that money came and went, 
I'd like to let you know. 
I totaled up my overtime, 
Egad!—Six hundred hours. 
In cold hard cash it all summed up 
To a hundred fifty dollars. 
Well, twelve went for a pair of shoes, 
I wore out on the ground, 
Double checking fouled up tags, 
Someone else had found. 
Thirty bucks for office calls, 
And all my Doctor bills 
M & Z2’s got fifteen bucks 
For a gross of headache pills. 
Sixty bucks for glasses, 
’Cause I darn near lost my sight, 
Looking for my address, 
In the middle of the night. 
A fin went for a turkish bath, 
To clean off stockroom dust. 
17 rocks for medical fumes, 
To rid my lungs of rust. 
Ten bucks went for liniment, 
To banish writers cramps, 
Ninety-eight cents for midnight oil, 
To burn in the midnight lamps. 
Some of the help moan and groan, 
And make like they are dead. 
But me???—I’m luckier than most, 
I’m still two cents ahead. 
But boys and girls remember, 
When St. Peter rings our bell, 
We’re the surest bets for heaven, 
*Cause we’ve spent our time in Hell. 
—HARRY WOLFF 


THE ‘ONLY NAME 


THAT BRINGS You . 


re 


‘For One Convenient Source 


Deal with Authorized 
DETROIT Wholesalers! 


ETRO 


No. 673 
Thermostatic 
Expansion Valve 


No. 683 
~~ Solenoid Valve 


No. 450 FB3 
Pressure Control 


LUBRICATOR COMPA 


5900 TRUMBULL AVE. 
DETROIT 8, MICHIGAN 
Division of Amrrican Ranutor & @ 
Stardard Sanitary corroration — 


CANADIAN REPRESENTATIVE: RAILWAY 
& ENGINEERING SPECIALTIES, LTD.— 


‘DETROIT = ARY AND LOCOMOTIVE LUBRICATORS 


DETROIT HEATING AND REFRIGERATION 
CONTROLS e ENGINE SAFETY CONTROLS® 
FLOAT VALVES AND OIL BURNER EQUIP- , 
MENT e DETROIT EXPANSION VALVES AND 
REFRIGERATION ACCESSORIES e STATION- 


MONTREAL, TORONTO, WINNIPEG 


Sening home and mdusty 


AMERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS ; 
DETROIT LUBRICATOR + KEWANEE BOILER « ROSS HEATER « TONAWANDA IRON ; : 
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Refrigerated ‘Service Stations’ Help Drugstore 
Make Most of Limited Fountain Dept. Area 


LINCOLN, Neb.—The problem of 
how to take advantage of a choice 
t-affic location when floor space is 
linited has been solved at the Over- 
t.n Drugstore here. 

The store installed balcony booth 
s rvice, a modern basement kitchen, 
aid auxiliary “service stations” 
which make use of refrigerated 
siorage to save steps of fountain 
d partment personnel and eliminate 
taffic confusion. 

The store also found that year- 
round air conditioning is a “must” 
in attracting and keeping customers, 
according to L. A. Overton, proprie- 
tor. 

Overton Drug is located in one of 
Lincoln’s largest and newest down- 
town office buildings. By ingenious 
utilization of space and modern 
fountain and kitchen equipment, the 
drugstore was able to serve over 
510,000 customers in its fountain de- 
partment alone last year despite the 
fact the ground floor space of the 
entire drugstore is only about 15 by 
75 ft. 

A large percentage of the business 
is done with university students and 
show crowds from the theater in the 
same building. The attractive bal- 
cony serves the refreshment and 
luncheon needs of such patrons ad- 
mirably. 

Built-in ductwork supplies the con- 
ditioned air from a central refrigera- 
tion and heating plant which serves 
the entire office building. Soft fluo- 
rescent lighting, asphalt tile flooring, 
and a public address system for soft 
music help to make the balcony a 
popular rendezvous. 

Each of the 18 balcony booths ac- 
commodates four persons comforta- 
bly. In order to eliminate traffic 
congestion as well as speed up booth 
service and save time and steps for 
the fountain employes, a sub-kitchen 
and two auxiliary service depots have 
been established on the balcony. 

An inter-com system connects with 
the main fountain and kitchen to 
eliminate trips up and down the 
stairs by waitresses. Each booth is 
numbered and this number is given 
with the inter-com communication 
so that all items coming up from 
downstairs can be delivered to the 


A view of a sub-kitchen on the balcony of the Overton Drugstore in 


Lincoln, Neb. 


Refrigerated equipment in this sub-kitchen is a great 


step-saver to fountain department personnel. 


customer without delay or confusion. 


The balcony extends the length of 
the store and at one end are located 
Overton’s office and the sub-kitchen. 
Major item of equipment in the sub- 
kitchen is a 50-gal. Kelvinator refrig- 
erated case. Of the top-opening va- 
riety, the case stores ice cream, milk, 
and other perishable foods needed for 


business, a fountain man is stationed 
in the balcony sub-kitchen to operate 
the malt machines between 8:30 and 
11:30 nightly. His work table is 
the refrigerated case and his job is 
to keep a rapid procession of malts 
and shakes moving to after-show and 
college sports event crowds in the 
booths. 


balcony service. 

A shelf over the case holds dishes, 
utensils, and two electric malted milk 
machines. At one end of the case 
is a canned soup kitchen and work- 
table with portable electric soup 
warmer, while at the other end is a 
porcelain-top table for the portable 
electric steam table. 

The balcony sub-kitchen prepares 
more than 25% of all foods and 
drinks served on the balcony, accord- 
ing to Fountain Manager Francis 
Hoag. 

The drugstore is famous for its | 
rich and generous-size milk shakes 
and malts. Last year well over half 
a million of them were served. 
Because of this sizable specialty 


Wher. you start talking soda fountains to 
your customers, Everfrost offers you all the 
featuves that make your sale easier A 
compete line of fountain and luncheonette 
equipment designed in a modern stream- 
lined style that lets you put the touch of a 
Custor: job on every installation. Your cus- 


tome s will be pleased with the attractive 


Sppe rance, the economical performance 
and he years of dependable service in 
every Everfrost installation. The low orig- 
inal nvestment cost will amaze every 
Pros: -ct, 


‘rite today for full details on 
ris profit making equipment 


= 
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® Slide-out Compressors 
© All-dry Refrigeration 


* Self-contained Pump 
Operated Carbonator 


® Simplified Plumbing | 
® Deep Drown Sinks | 
® No Messy Water Bath | 


vy 


Of the approximately 1,400 foun- 
tain department patrons per day, the 
balcony, which opens shortly before 
noon, takes care of about 400. The 
other 1,000 are served at the 17-stool 
fountain which occupies most of one 
side of the main floor. 

The fountain has two independent 
service stations with refrigerated 
compartments for storage of 60 gal. 
of ice cream between the stations. 

Also included are a large rinse well 
and dipper sink for each station, a 
packaged ‘cabinet unit with. an auto- 
matic electric dishwasher, a large 
electric steam table, deep-fat ham- 
burger fryer which cooks a ham- 
burger in 35 seconds, a sandwich unit, 
and a gas-fired stainless steel coffee- 
maker handling seven large pots. 

At one end of the fountain is a 
new Kelvinator floor vending cabinet 
for packaged ice cream. During 
warm weather it is moved to the 
front end of the fountain near the 
main store entrance. 

The sandwich unit which was in- 
stalled on the front bar of the foun- 
tain has a refrigerated compartment 
underneath for lettuce, tomatoes, and 
other vegetables used in sandwich 
preparation. 

The back bar has an illuminated, 
glass-enclosed pastry display case 
with mirrored back, and enclosed 
storage for dishes. The bottom sec- 
tion has eight refrigerated compart- 
ments for syrups, milk and dairy 
products, cream pies and _ similar 
pastries, salads, and meats. The 
various items are refrigerated sepa- 
rately to avoid flavor tainting. 

One large refrigeration unit has 
been installed in the basement di- 
rectly under the fountain to serve 
the back-bar compartments and the 
sandwich unit. Other equipment items 
have their own self-contained units. 


Butcher Bros. Forms Firm 
To Distribute York Line 


LAFAYETTE, La. — Butcher 
Brothers, Inc., has announced trans- 
fer of its commercial refrigeration, 
meat market, and commercial air 
conditioning sales and service depart- 
ment for stores and offices to Butcher 
Refrigeration Co., 401 E. Third St. 

Announcement of the appointment 
of Butcher Refrigeration as distribu- 
tor for York Corp., in the parishes 
of Lafayette, Acadia, Allen, Beau- 
regard, Iberia, Calcasieu, Cameron, 
Evangeline, Jefferson Davis, St. 
Landry, St. Mary, St. Martin, and 
Vermilion was also made. 


Santa Fe Names Dr. Snyder 
Chief Technical Consultant 


LOS ANGELES -—- Dr. N. W. 
Snyder, assistant professor of me- 
chanical engineering at the University 
of California, has joined the staff 
of Santa Fe Tank and Tower Co., 
here, as chief technical consultant. 

Dr. Snyder will work in conjunc- 
tion with L. Obert and A. M. Kuehm- 
sted, veteran members of the Santa 
Fe engineering staff. 

In addition to extensive research 
on government war projects, Dr. 
Snyder has conducted numerous ex- 
periments on thermal radiation and 
heat transfer. A major cooling tower 
project under the direction of Prof. 
Boelter, placed Snyder in charge of 
research and experimentation. 

Snyder recently headed a cooling 
tower project sponsored by _ the 
American Society of Heating and 
Ventilating Engineers. 


There’s no “maybe” about 


Ouly PAPCO Zae the 
liomanea Gage ’ 


The test tube test will be of 
“ga interest to you. You'll 


this most exacting tubing 
test. Write for colorful, illus- 
trated folder. Dept. BD 1. 


ARE YOU USING 
MODERN TUBE TOOLS ¢ 


Papco flaring and cutting tools have 

en widely used and accepted by the 
tube industry. Now, the rev olutionary 
new Form-a-Gage is a welcome addi- 
tion to the popular Papco tube tool 
team. Send for latest bulletin covering 
Form-a-Gage, its use, advantages, 
and success. This literature will show 
you how to get time-saving BETTER 
flares. 


Penn’s “baby,” ‘Superior’ tubing. 
Penn gives you the constant quality 


-you demand, for ‘Superior’ seam- 


less tubing is always dry, clean, 
bright, and easy bending—and 
Penn’s Super-Seal keeps it that 
way! The wall thickness of ‘Su- 
perior’ is always uniform because 
every operation is done with the 
utmost skill and care. Having with- 
stood numerous quality tests, this 
finer tubing has always ranked 
among the highest for possessing all 
of the qualifications that assure you 
of the dest tubing installations. 


ARE YOU USING 
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AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 3, 1949 


ACRMA Supplement 
Lists New Standards 


WASHINGTON, D. C.—The Air 
Conditioning and Refrigerating Ma- 
chinery Association has announced 
the publication of the 1949 Supple- 
ment to ACRMA’s “Equipment 
Standards.” 

This 1949 Supplement includes the 
following seven new or revised equip- 
ment standards: 

Room Air Conditioners. 

Self-Contained Air Conditioners. 

Open-Type Refrigeration Condens- 
ing Units for Commercial Application 
(Air and Water Cooled, 20-hp. and 
Smaller). 

High-Speed Ammonia Compressors. 

Application of Refrigerant Heat 
Transfer Equipment. 

Water-Cooling Towers for Use with 
Refrigerating Equipment. 

Application and Installation of 
Compression Refrigeration Systems. 

The new publication is priced at 
$1 per copy. 


Bime!l Co. Appoints Mitchener 
General Mgr. of Appliance Div. 


CINCINNATI — W. L. Mitchener, 
formerly of Indianapolis, has been 
appointed to the newly created posi- 
tion of general manager of the appli- 
ance division of the Bimel Co., 2600 
Colerain Ave., distributor of air con- 
ditioning as well as_ refrigeration 
equipment. 

Carl Bimel, company president, 
said the new post was created to 
provide increased service among 
dealer organizations. 


Western Store Provides 
Transportation During 


City Bus Strike. 


SAN ANTONIO, Tex.— When a 
transportation strike immobilized all 
taxis, streetcars, and buses in the 
city, the Grieder Appliance Co., Gen- 
eral Electric dealership here, won 
goodwill by offering free transporta- 
tion to the store for all appliance 
prospects. 

“Actually, the plan was nothing 
different than the service which we 
give every week in the year,” a 
company executive said. “However, 
we found that there were many peo- 
ple who had planned to come into 
the store who had no method of 
getting here, due to the transit 
strike. 

“Therefore, we ran an advertise- 
ment, featuring several appliance 
specials, and at the bottom, pointed 
out that a special service for the 
prospect’s convenience was in force. 
Under this plan, he merely needed to 
telephone the store, and a salesman 
would pick him up, bring him to the 
store, and make the return trip after 
business had been transacted.” 

The Grieder firm reported itself 
surprised at the number of people 
who took advantage of the service, 
and sales for the several days in- 
volved were considerably above aver- 
age. 


Capital Dissolves Corporation 


BATON ROUGE, La.—Capital Re- 
frigeration Co., Inc., filed notice of 
dissolution of incorporation with the 
office of the secretary of state during 
the week of Sept. 16, 1949. 


Malts, Milk Shakes Served Directly to Autos 


Photo above shows a clerk at the Sweden Freeze Shoppe serving a 
customer who needn’t even get out of his car in order to pick up 
his order. 


* 


Retail Outlet Gives Sweden Freezer Co. 
Close Look at Problems of Merchandising 


SEATTLE—Along Elliott Ave. just 
north of the downtown business sec- 
tion of Seattle, is a unique drive-in 
done in a colorful Scandinavian motif 
with Norwegian and Swedish flags 
in the four corners. 

Called the Sweden Freeze Shoppe, 
it features soft ice cream, and malts 
and shakes made in direct-service _ 


1 MORE LES es 


A depot near 
you carries 
everything 
refrigeration 
men need! 


No red tape— 


with over-the- 
counter G-E 
replacement 
policy. 
o 
: You can get 
top-notch pro- 


motion and sales 


helps prepared by 
GENERAL ELECTRIC 


_[\ 
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Advanced design 
helps cut power 
costs—keeps 
customers satisfied. 


General Electric Company, Air Conditioning Department, 
Section AC-19, Bloomfield, N. J. Please send me the new G-E 
Condensing Unit and Replacement Parts catalogs and your 


compressor body selection tables. 
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More parts and 
service business 
for you. Over a 
million G-E 

commercial units 
in service today! 
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G-E dependability 
brings repeat 
business. 


Iama (jserviceengineer; (| dealer. 
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GENERAL @ ELECTRIC 
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acceptance— 
easier to sell! 


PRICED RIGHT! 


G-E Parts Depots handle: G-E con- 
densing units, ‘4-10 hp.; genuine 
G-E replacement parts for units 
4-75 hp.; G-E compressor bodies, 
4-75 hp.; G-E sealed condensing 
units for replacement. 


freezers. Further down the street 
about a mile and a half is the modern 
factory building in which these 
freezers are built for world distribu- 
tion. 

Any connection between the two 
is purely intentional and is the result 
of a long range planning program by 
the Sweden Freezer Mfg. Co. which 
owns both the factory and the 
Sweden Freeze Shoppe. 

Recognizing the need for a more 
comprehensive testing program for 
both freezers and service methods, 
the freezer company decided to go a 
step further and establish a retail 
outlet. 

This not only provides facilities 
for “on-the-operation” testing, but 
also gives a close look at the general 
problems that have nothing to do 
with direct operation of the freezer 
yet are important to the machine 
owner’s successful operation of his 
business. 

The Sweden Freeze Shoppe offers 
its customers a triple service. For 
those who are in a hurry there is 


a window in the front through which | 


the girl can serve direct to car cus- 
tomers. A side window takes care of 
those on foot. A large parking area 
around the other three sides accomo- 
dates the drive-in trade. During cer- 
tain hours, a curb girl serves this 
area by picking up her orders from 
a service window in the back. 

For those wishing leisurely inside 
service, there is a small counter run- 
ning across the end of the building. 

Strategically located for speedy 
service to all three types of cus- 
tomers are the two double head 
Sweden Freezers. One head is used 
for making and holding milk shakes 
and malts, and the others are used 
for soft ice cream—vanilla and a 
daily special. 

Emphasis at the shop is placed 
on soft ice cream products, including 
sundaes, sodas, floats, and pie a la 
mode. Sweden Freeze, a low butter- 
fat product, is the big seller. An- 
other popular item is the milk shake 
which is made in the large machine. 

When drawn from the freezer, a 
conventional mixer is used simply 
to mix the flavoring, taking only a 
few seconds. To further round out the 
menu, a limited selection of cold 
sandwiches, salads, and Swedish pas- 
tries is offered. * 


Lewis Joins Export Dept. at 
Worthington Pump & Machinery 


HARRISON, N. J.—Harry E. Lewis 
has been assigned to the foreign and 
export department, Worthington 
Pump and Machinery Corp., here, the 
company has announced. Lewis was 
formerly works comptroller, Holyoke, 
Mass., Works. 

George Bourque has been appointed 
works comptroller to succeed Lewis. 


Graybar Branch Promotes Moore 


CINCINNATI—Glen E. Moore, for- 
merly appliance sales manager for 
the Graybar Electric Co. in Omaha, 
Neb., for 15 years, has been appointed 
district appliance sales manager in 
the local branch. He succeeds Carl 
E. Haller, who resigned after 25 
years with the company. 


23rd NEMA Conference Set fc: 
Nov. 14-17 In Atlantic City 


ATLANTIC CITY, N. J.—Tie 
twenty-third annual conference of t! 2 
National Electrical Manufacture: : 
Association will be held at Haddc . 
Hall here Nov 14 to 17. 

The All-Industry Refrigeration ar . 
Air Conditioning Exposition 
scheduled for Atlantic City the wee 
of Nov. 14. 


Dealer Finds Market for | 
Trade-In Among Cottages 


VERMILION, Ohio—Disposing o 
refrigerators traded-in on new modei 
poses no problem for L. S. Kyle § 
Son, here, dealer for Hotpoint an: 
International Harvester. In fact, th 
firm finds a good market for them. 


“There are a number of cottage. 
in the neighborhood, and we’ve sol« 
several used refrigerators for use ir 
the cottages,” explains L. S. Kyle. 


Vermilion, some miles west of 
Cleveland, is located on Lake Erie. 
the Kyle establishment being right 
on the western outskirts of the town. 

“There is also a good market for 
used boxes in rental properties,” Kyle 
said. ‘Landlords don’t want to spend 
the money for new refrigerators to 
put in apartments or ‘shacks,’ so they 
buy the used boxes. Personally, I 
think they’d be a lot further ahead 
if they bought new models, though. 
Then they wouldn’t have to keep 
spending money for repairs.” 


Hospital Cooling Contract Let 


RALEIGH, N. C.—Low bids on a 
100-bed hospital to be erected at the 
northern edge of Smithfield came to 
$1,032,000, Dr. John A. Ferrell, execu- 
tive secretary of the North Carolina 
Medical Care Commission, announced 
recently. 

Carolina Air Conditioning Co., of 
Durham, submitted the low bid of 
$41,630 for the air conditioning con- 
tract. 
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WIRING ASSEMBLIES 


Cut Product Wiring Costs! 


With Pre-Fab Wiring Assemblies 
(Metal and Soft Clad) 
Custom Engineered And 
Pre-Fabricated For Economical 

Installation In: . 


77] Domestio Refrigerators 
“| Home Freezers 

Reach-In Cabinets 

Display Cases 

Beverage Coolers 

Water Coolers 

Milk Coolers 

Beverage Dispensers 

Food Dispensers 


Miscellaneous Appli- 
anees and any other 
Electric or Refrigerat- 
ing Equipment 


YOU CAN CUT 
COSTS THROUGH 
OUR COMPETENT 
ENGINEERING 
SERVICE AND 
STREAMLINED 
PRODUCTION 


NU-BLOK, JR. * 
JUNCTION BLOCK 


The ideal block 
for freezers and 
refrigerators. — 
Made of thermo- = 
setting phenolic, 

NU-BLOK, JR. i 
combines } 
United's famous | 


Complete wiring har- 
ness engineered and 
produced by United for 


dual temperature re- 
frigerator. 


‘*short-proof”’ 
splice protec- 
tion with stand- 
ard receptacle | 
for plugging in. 
compressorcord, | 
lighting circuit, 
fan lead, or any 
other cord. U/L 
approved for 
freezers, refrig- 
erators, roasters, 
furnaces, etc. 


Note how 
anchored in 
wells, affording maxi- 
mum protection against 
short-circuits. 


splices are 


isolated 


Also NU-BLOK junction block (larger, 
without receptacle) rubber and porce- 
lain lampholders, automatic door 
switches. 


*Trade Mark—Pat. Pending 


WRITE for Bulletin ACN 
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Slanting Glass Leads In Pedestrian Traffic 


Well lighted during the important evening hours, this Denver dealership 
makes the most of its all-glass front. 


* * * 


Dealer's Mirrored Store 
Front Reflects Inside 
Display for Passersby 


DENVER — Installation of a 
“mirror wall’ as part of the front 
of the new Herb Names, Inc. appli- 
ance store in downtown Denver is a 
clever stunt which adds much selling 
efficiency to window displays. 

The new Names store is one of 
the most handsome in the country, 
with a 50-ft., slanting all-glass front 
extending the full frontage, and 
many bright, primary colors com- 
bined inside to set off “white goods” 
displayed in departmentalized sec- 
tions within. The sharp inward slant 
of the front has the effect of lead- 
ing potential customers inside, ac- 
cording to Herb Names, president of 
the national dealer association and 
one of Denver’s top appliance exe- 
cutives. 

To insure that the store gets at- 
tention “coming and going” the space 
formed by the angled glass front 
and right side wall of the store is 
a huge mirror, 12 by 11 ft., facing 
to the left. 

Passersby walking toward the 
store on the left get a clear view of 
the interior long before reaching the 
store, due to slanting the mirror. 

Action displays, demonstrations, 
thus get double attention, and during 
the night hours, when the store is 
kept lighted, and with active dis- 
plays in the windows, the mirror has 

‘ proven particularly effective. 


New Norge Distributor 
Named for Washington 


DETROIT — Washington Whole- 
salers, Inc., has been appointed ex- 
clusive distributor of Norge appli- 
ances in the Washington, D. C. area, 
succeeding Southern Wholesalers, 
Inc., John A. Underwood, vice presi- 
dent in charge of sales, Norge divi- 
sion, Borg-Warner Corp., announced 
recently. 

Originally organized in 1933, Wash- 
ington Wholesalers was reorganized 
under its present name in 1944. 
Michael L. Krewer, one of the four 
partners, is active head of the busi- 
ness. 

Other partners are Everett G. Car- 
roll, Fred S. Kogad, and Meyer D. 
Dubb. J. A. Doyle, an experienced 
apoliance merchandiser, has been en- 
gaged as sales manager of the Norge 
ac ivity. 
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Milwaukee Firm Has Open 


House After Remodeling 


_ MILWAUKEE—An open house for 
its customers and friends was held 
Sept. 18-19 by the Lappin Electric 
Co. to mark the completion of a re- 
modeling program in its building at 
1018-22 N. Fifth St. here. 

Approximately $100,000 was spent 
by the firm in modernizing a three- 
story building which it purchased 
three years ago for $10,000. The 
modernization program more than 
doubles the previous space. 

Main floor of the remodeled build- 
ing is an appliance showroom and 
office, while the basement and upper 
floors are used for storage purposes. 

Private parking space has been 
added for customers and a home eco- 
nomics department has been estab- 
lished to give appliance demonstra- 
tions. 

David C. Lappin, president and 
founder of the firm, said the building 
improvement is a step toward ‘“‘dress- 
ing up” the business neighborhood 
surrounding Milwaukee’s civic center. 


Kitchen Layout Uses 
Breakfast Nook for 
‘Closing Desk’ 


DENVER—A simple merchandis- 
ing touch which Sam Nide, president 
of Nide’s General Electric Appliance 
Co. here, believes has had a lot to 
do with merchandising complete all- 
electric kitchens is the fact that his 
“closing desk” is a part of the model 
kitchen setup itself. 

The crowning glory of the huge 
Nide store is the complete model 
electric kitchen and laundry, which 
occupies the center rear of the store, 
covering over 30 by 13 ft. Here, 
divided by a small partition, is the 
kitchen on the left, with the huge 
photographic mural in a window 
duplicating landscape which Colorado 
residents see through kitchen win- 
dows, and on the right, the laundry, 
complete with washer, drier, and sit- 
down ironer, etc. The partition in 
between fans out to form a linoleum- 
topped, arrow-shaped table, around 
which four people may be comfor- 
tably seated. 

“The built-in table represents both 
a breakfast nook in the model kitchen 
layout, and functions in the store as 
a closing desk,’’ Nide says. “When 
we have put either the kitchen or 


ics the model laundry through its paces 
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SPORLAN VALVE COMPANY 
Manufactures 


SOLENOID VALVES SOLENOID PILOT CONTROLS 
MOCULATING PILOT CONTROLS © REFRIGERANT DISTRIBUTORS 
STRAINERS * CATCH-ALLS © and the Only THERMOSTATIC 
EXPANSION VALVES with FLOW MASTER ELEMENTS 
and SELECTIVE CHARGES 
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and the time comes to talk terms on 
installation and sale, the customer is 
seated right at the breakfast nook, 
where the final details are cleared 
up. Seated thus right in the center 
of the model kitchen, the customer’s 
ownership-impulse is kept at peak, 
and it is easy for the salesman to 
point out any details without getting 
up from the table.” 

The handy breakfast nook setup is 
also utilized for telephone prospect- 


WILSON 


REFRIGERATION, INC. 


@ FARM AND HOME FREEZERS 

@REACH-IN REFRIGERATORS 

@WALK-IN REFRIGERATORS 
@FARM MILK COOLERS 


DIVISION OF WILSON CABINET CO., INC. 


SMYRNA + DELAWARE 


Nashville Utility Asks Dealers To Tie-In 
With Month-Long ‘Anniversary’ Promotion 


NASHVILLE, Tenn.— The Nash- 
ville Electric Service plans to cele- 
brate the 10th anniversary of cheap 
TVA electric power in Nashville dur- 
ing October with a series of promo- 
tions to which appliance dealers have 
been requested to tie-in, according to 
William D. Hall, sales promotion 
manager. 

As a starter, the utility has ar- 
ranged with the Nashville Tennes- 
sean to run a special TVA Jubilee 
edition on Sunday Oct. 2. This edi- 
tion covers the field in publicizing 
cheap electricity to the city and in- 
cludes a number of tie-in advertise- 
ments by appliance dealers and dis- 
tributors. 


PRIZES FOR ‘POWER’ ESSAYS 


The utility will also stage an elec- 
tric jubilee essay contest among its 
customers offering $3,000 in appli- 
ance prizes for the best essays on 
“How I Can Make Full Use of Cheap 


a... 


TVA Electric Power in My Home.” 

Contest entry blanks will be avail- 
able only at electric appliance dealer 
stores. The ccntest begins Oct. 3 and 
closes on Nev. 10. 

A jubilee electric cooking school 
will be staged for five days begin- 
ning Oct. 3 in War Memorial audi- 
torium. 


Each day will be devoted to a 
different brand electric range and a 
home economist from that manufac- 
turer’s organization will conduct the 
school. An electric range and six 
baskets of groceries will be given 
away at each session. The schools, 
open free to the public, will be held 
at 1:30 p.m. daily. 

On Oct. 3, Miss Eliza Clark, direc- 
tor of home economics for the Philco 
Corp. southeastern division, will put 
the Electromaster range through its 
paces. The next day, Miss Carolyn 
Cook, director of home economics 
for the Westinghouse southeastern 


district, will demonstrate the West- 
inghouse range. 

On Oct. 5, Miss Dorothy Clure, di- 
rector of home economics, Gibson 
Refrigerator Co., will take the stage 
with that firm’s range. She will be 
followed on succeeding days by Miss 
Lura Alkire, manager of the General 
Electric Consumer’s Institute, and 
Miss Karen Fladoes, director of the 
Kelvinator Kitchen. 


‘THEN AND NOW’ EXHIBIT 


In the utility’s display hallway, a 
“then and now” exhibit of electric 
appliances will be set up. The exhibit 
will demonstrate the vast improve- 
ments made in the 1949 electric ap- 
pliances as compared with some of 
the earliest models of these appli- 
ances. 


Hall, in a letter to dealers and 
distributors urged them to cooperate 
in these promotions by “store win- 
dow display of electric appliances, 
advertising, and in individual dealer 
prize campaigns for your own sales- 
men.” 

He pointed out that “this oppor- 
tunity comes at the time of the year 
when the appliance business usually 


needs a ‘shot in the arm’. 


Inland’s 


The ‘‘Magic Touch’”’ Lever, an ex- 
clusive feature of Inland Ice Cube Trays, 
has literally revolutionized the standard 


of ice cube convenience. 


It means marvelous ease in securing 
ice cubes. Refrigerator users love it! 
They want all their ice trays to have it. 
Of course they also get the exclusive 
Inland design and construction which 


ax Magic Touch’ Ice Trays 


Tae 


“Magic Touch” Design 
Preferred By Prospects... 
Builds Bigger Sales And Profits For You 


means faster freezing and longer service. 
To take full advantage of their sales 
appeal, make sure that the automatic re- 


frigerators you sell this year are fully 


equipped with Inland “Magic Touch” 
Ice Cube Trays. And stock them amply 
for replacement sales to your customers 
who have old-style trays. Get these 
customer-demand sales and profits. 


INLAND MANUFACTURING DIVISION 
General Motors Corporation, Dayton, Obio 
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NIAGARA 


AEROPASS CONDENSER 
FOR LOWER COST REFRIGERATION 


..Saves cooling water, prevents operating 
troubles, saves labor. It cuts the operating 
cost of freezing, cold storage or air condition- 
ing. It reduces power bills because compress- 
ors run at lower head pressure. Write for 
Bulletin 103. Address Dept. AC. 


NIAGARA BLOWER COMPANY 
405 Lexington Ave. New York 17.,N.Y. 


7 AN OPPORTUNITY 
& FOR THE RIGHT MAN 


An opportunity for the right man 
with the proper character and 
experience. A new Sales Depart- 
ment is being established for the 
sales distribution of an electric 
refrigeration product soon to be 
marketed. The manufacturer of 
this product is a soundly estab- 
lished concern continuously grow- 
ing. Further details available upon 
presentation of qualifications. 

Box No. 3286, Air Conditioning & 

Refrigeration News 


Price Named V. P. and Ready-To-Operate Appliances on Stage of Auditorium 
Prove Solution to Distributor’s Demonstration Problem 


General Mgr. at Airtex 


HOUSTON, Tex.—Airtex,’ Inc., air 
conditioning distributing firm here, 
recently announced that D. Dana 
Price has been named vice president 
and general manager. 

The firm also reported that Ted 
Thomas, formerly of the Air-Pak 
Air Conditioning Co. of Nashville, 
Tenn., had joined the firm as sales 
manager. He succeeds C. C. Stewart, 
Jr. 

Airtex distributes the Air-Pak air 
conditioning unit. This unit has been 
described as a completely assembled 
air conditioner which includes an as- 
sembled evaporative condenser to 
replace the cooling tower. Sizes 
range from 3 to 15 tons. 


Trafton Quits Iceberg Lockers 


CHICAGO — Howard A. Trafton 
announced recently that he has re- 
signed his post as director of sales 
for Iceberg Lockers, Inc. here. 


the 1949 
AUTOMATIC CATALOG 


WHOLESALE Catalog is now off 
the press . .. yours on request! 


And, with it, you get our free price 


service, if you desire it. Write for 
your copy of the catalog now, on 
your business letterhead. 


Automatic Heating & Cooling 
Supply 


Div. of WEIL-McLAIN COMPANY 
) 647 W. Lake St., Ohicago 6, Il. 


Your Cur of Z 


AUTOMATIC’S new 164 page @ 


Comfort Is Secondary In Air Conditioned Mills, Engineer Says 


GREENVILLE, S. C.—John A. Mc- 
Pherson, prominent engineer and 
architect, is of the opinion that 
modern textile mills will include air 
conditioning as a primary feature of 
their planning and will be built to 
make the greatest use of such sys- 
tems. 

Says McPherson: “Air condition- 
ing is not designed primarily for 
workers and their comfort, but to at- 
tain the following results: 


“1. Maintain conditions which are 
essential to good running work and 
the quality of the product. 

“2. Maintain conditions which are 
essential to the health of _ the 
workers. 

“3. Maintain conditions which will 
as nearly approach the recognized 
comfort standards as the manufac- 
turing process will permit. 

“Because cotton and other fibers 
have a certain moisture content,” Mc- 


© 
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CONDENSING UNITS 


AIR AND WATER COOLED MODELS 
Yq HP. TO 30 HP. 


enc: hon Sy a 


REVOLUTIONS 


\ do affect 
on Fat your income 


... particularly as they apply to refrigeration 
condensing units. If the compressor design 
is such that operating speeds are slower by 
comparison, less wear results, Less wear 
means a longer period of high refrigeration 
efficiency...and that is just about everything 
you have to sell to your customers. 


All that makes high refrigeration efficiency 
is something Brunner factory representatives 
are best qualified to talk about...with facts 
and figures not to be denied. 


BRUNNER MANUFACTURING CO. 
Utica 1, New York, U.S.A. 


@ 'F ANY PART OF YOUR BUSINESS has to do with the sale, recommendation or installation of refrigeration condensing, 
units, then a meeting with a Brunner factory representative is called for. Write us. 


..Say when you'd like to see him. 


REFRIGERATION 


-.-@ size and type 
for every purpose 


Pherson continued, “air conditioning 
has been found to make working 
conditions more feasible for such 
fibers. 

“The fact that in making for better 
productive operations the comfort of 
the worker in textile plants also has 
been improved has been only second- 
ary. 

“The value of constant and con- 
trolled atmospheric conditions has 
been demonstrated desirable and 
often necessary in many manufac- 
turing operations,” he asserted. “Ex- 
perience and research have shown 
that certain optimum conditions of 
humidity and temperature are essen- 
tial for maximum efficiency. 

“Air conditioning equipment is de- 
signed to artificially maintain the 
conditions which are _ essential in 
many textile operations,’’ McPherson 
continued. “In the process, it has 
been found that these conditions also 
are conducive to the workers’ com- 


| fort. 
“The textile plant of the future. 


will use the central station type of 
air conditioning,” he said. “One or 
two large units will serve totally 
enclosed mills. These units will con- 
trol the temperature, humidity, ven- 
tilation, and air cleaning, McPherson 
further stated. 

“The ideal new building will be 
completely enclosed and have insu- 
lated walls and roofs. Without such 
insulation, costs go up—both as to 
original equipment and operating 
expenses. 

“Structures must be designed or 
modified to accomodate such instal- 
lations. This means that structures 
must be tight and insulated, having 
a proper arrangement of air condi- 
tioning equipment. It also means that 
ventilation and air movements must 
be maintained. 

“Future costs of air conditioning 
equipment will tend to decrease,” I 
believe, “through standardization and 
gradual reductions in cost. 

“IT also believe that air condition- 
ing repays for itself in four years 
or slightly more,” McPherson pointed 


Air Conditioned Theater 
Facilities Eliminate Rental 


Cost on Public Buildings 


MEMPHIS, Tenn.—Conducting pr - 
duct schools and organization mee 
ings, always a space problem fi 
distributors which many solve ft 
simply renting rooms in hotels « 
public buildings, has been solved . . 
style by McGregors, Inc., Frigidai) 
distributor here, through the co: 
struction of an all-purpose air co: 
ditioned auditorium. 

With two stages, one a permane: 
exhibit of connected and operatin 
appliances and especially made up- 
holstered theater-type seats so az 
ranged to provide maximum comfor", 
the firm has devised what it believes 
to be the best method for having ade 
quate meeting space when needed. 
Actually, about twice the floor are: 
as normally found in a theater or 
other public auditorium is devoted 
to each person. 

The room may be divided by a 
velvet drape mounted on a traveler 
for smaller groups or the entire audi- 
torium used at once. Total seating 
capacity is 200—138 in the main sec- 


tion and an additional 62 in the 
smaller. 
The main stage is completely 


equipped for motion pictures or dra- 
matic presentations, including red, 
white, and blue floodlights and over- 
head spots all controlled by hand- 
operated dimmers. 

A smaller stage may be used for 
training or product schools. Con- 
cealed rooms provide storage space 
for props while a completely equipped 
caterer’s room assures ample food 
supplies for cooking schools. 

The entire ceiling is soundproofed 
and lighted by fixtures set flush with 
the ceiling. Special banks of flood- 
lights are located in front of both 
stages. 

The seating area is Frigidaire air 
conditioned for both winter and sum- 
mer comfort. A 15-hp. compressor 
coupled with a 20-ton evaporative 
condenser supplies power and saves 
as much as 90% on water consump- 
tion. Suspended type air conditioners 
are used, with a separate installation 
for each section of the new audi- 
torium. 

In the main section, an 18-ton 
capacity unit with a six-row cooling 
coil is installed. In the smaller sec- 
tion, a 9-ton air conditioner is placed 
with a four-row cooling coil. Both are 
connected to duct heaters and humi- 
difiers for winter use. 

The air conditioning ducts are con- 
cealed in the walls with vents spaced 
strategically near the ceiling. With 
this system, each part of the room 
may be used separately yet still re- 
tain all the comforts of air condi- 
tioning. 

Paneled in South American Nibro 
wood finish and floored with contrast- 
ing strips of pearl gray and black 
marbleized tile, the new auditorium 
is a restful and comfortable meeting 
room for many of the firm’s activi- 
ties. 
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EVERYTHING FOR THE COMMERCIAL OR INDUSTRIAL | 
ELECTRIC REPAIR SHOP! 


WRITE FOR FREE, 238 PAGE ILLUSTRATED CATALOGUE 
(On Your Letterhead, Please) 


ELECTRIC co., INC. § 
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4-Story Addition Enables Port of Tacoma Cold Storage Plant 
To Freeze, Store Produce Grown Within 100-Mile Radius 


These workers are installing Fiberglas asphalt-enclosed insulation board 
* on a wall in the four-story addition to the Port of Tacoma’s cold storage 
plant. Fruits and vegetables brought to the plant from the surrounding 
area are frozen and stored, later shipped to markets throughout the country. 


TACOMA, Wash.— The Port of 
Tacoma’s four-story addition to its 
cold storage plant, now in full opera- 
tion, has made it possible to quick 
freeze and store the fruits and 
vegetables of growers within a 100- 
mile radius of the plant. 

Produce is brought to the plant by 
truck and rail and is shipped to 
markets throughout the United 
States. The plant is owned and oper- 
ated by the Port of Tacoma. 

The four-story addition, 130 by 130 
ft., provides over 50,000 sq. ft. of 
floor space. Two Frick compressors, 
direct expansion ammonia _ system, 
are installed. These can be operated 
in conjunction with five compressors 
in the older part of the plant. Nearly 
1,000,000 board feet of Fiberglas in- 
sulation are employed to insulate 
wall and floor areas, and the roof. 

The first floor of the addition is 
divided into three rooms, each equip- 
ped with spiral fin coils, with high 
pressure fans and air ducts, where 
temperatures of -20° F., can be 
maintained. 


Rapa 


Farquhar Purchases Controlling 
Interest In Del. Electrical Firm 


WILMINGTON, Del. — Controlling 
interest in Garrett-Miller & Co., 
Delaware distributor for Philco Corp., 
has been purchased by Donald K. 
Farquhar, it was revealed recently 
by C. Douglass Buck, president of 
the company and Farquhar’s father- 
in-law. 

Buck, a former U. S. senator and 
twice governor of Delaware, said 
Farquhar is now vice president of 
Garrett-Miller. Other officers are 
William H. Locke, treasurer, and 
John S. Garrett, secretary. 

Farquhar bought the controlling 
shares from John K. Johnson, vice 
president of National Vulcanized 
Fibre Co., according to Buck. The 
purchase price was not disclosed. 


McLean Heads Niagara Club 


HAMILTON, Ont., Can.—Rod Mc- 
Lean was elected president of the 
Niagara District Electric Club at its 
annual meeting and banquet in the 
Royal Connaught hotel here. 


Wall areas of the rooms are in- 
sulated with 8 in. of asphalt-enclosed 
Fiberglas board, faced with Hex wire 


Erie ASRE Section Hears 


The 


Interior of completed room in Port of Tacoma’s cold storage plant addition. 


floor areas are insulated with 8 in. 
of Fiberglas board, over which a 3- 
in. reinforced concrete wearing slab 
has been poured. 

The three upper floors are also 
each divided into three rooms, simi- 
larly Fiberglas-insulated, and are 
equipped with pipe coils hung from 
the ceilings. Temperatures on these 
floors can be maintained at -10° F. 

The roof of the addition is insu- 
lated with 6 in. of asphalt-enclosed 
Fiberglas board and 2 in. of Fiberglas 
roof insulation. 

As a test of the operating effi- 
ciency, when the addition was ready 
to start operating, temperatures were 
brought down to -20° F. on the first 
floor, and -10° F. on the three upper 
floors. 


The cooling equipment was then 
shut off for 24 hours. During this 
24-hour period the temperature rise 
was not more than 1 to 2%° in any 
room. Outside temperatures averaged 
68° to 79° F. 

Thermostats in each room are set 
with a temperature differential of 11% 
to 3°, and Port records show that the 
thermostats open only once in 24 
hours, indicating efficient operation. 

G. W. Osgood, chief engineer for 
the Port of Tacoma, served as chief 
engineer on the construction of the 
addition. The  engineer-architects 
were Smith & Murray, Tacoma. The 
general contractor was Construction 
Engineers & Contractors, Tacoma. 
Fiberglas insulation was installed by 
Cork Insulation Co., Seattle. 


Talk on New Insulation 


ERIE, Pa. — The Erie Section, 
American Society of Refrigerating 
Engineers, held its first meeting of 
the fall season in the Press Club, 
with Robert N. Kennedy of the Plas- 
tics Technical Service of Dow Chemi- 
cal Co. as guest speaker. 

Kennedy discussed “Styrofoam, a 
New Low Temperature Insulation.” 
E. H. Roberts was program chair- 
man and J. W. Pulaski was chairman 
for the technical presentation. 


Market's Equipment Publicized, 
Installed by Roy the Grinder 


MEMPHIS, Tenn.—Hussmann re- 
frigeration equipment in the WeOna 
Self-Service Store No. 119 at 88 N. 
Main St., was featured in an article 
and picture in the business section of 
The Commercial Appeal recently. The 
equipment was sold and installed by 
Roy the Grinder located at 452 
Union Ave. 


Fiborpure 
HALF ROUND 


the w I with 


; 5 ge : : 
Seinen It mounts against the pele next | 
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and Portland cement plaster. 
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_ Normal Temperature Models Ready for 
eet Operation. — ; 


MAKE MORE MONEY ON WALK-INS 
Save time — prevent errors — close deals 
faster! All JORDON parts meet rigid engi- 
neering standards. Quality in every detail 
—backed by a half-century of commercial 


METAL CLAD Self-Contained 


WALK-IN COOLERS 


* Rigid Alumtaiinceie Sections cut Ship- 
ping Costs in Half * Simple, Fast erection 
with Lag-bolt-and-pod Assembly * Easily 
Enlarged with Standard Instock Sections 
* Standard Equipment Includes Interior 
Light, Outside Switch and Pilot Light, 
Heavy Duty Hardware and Walk-In Door 
* Freezer Models with 6” Insulation 
(Refrigeration Systems Not Unitized) * 


refrigeration experience. Special sizes, 
same fine construction available where 
needed. Write for Catalog 

and Price List. 


) 


i 


Showing lag-bolt- 
and-pod assembly 
fasteners between 


Excwusive EXPORT DISTRIBUTOR: CANNON & innisal, &. 
5S W. 42ND STREET, NEW YORK * CABLE: CANANWILL 


A. Solid sub-floor, 


B. Heavy gauge metal 
over 1” solid sub-floor 


No problem to supply — 4 
any wanted type of 
service or walk-in door. f 


a with Cc. 4” low density, fully Doors with glass, or solid © 
aiakee wry wrapped, Fiberglas in- with heavy insulation, are 
specie! tects Pyne a lei available on special order to _ 
. . Polishe aluminum : = 
required. entesioe surfece. meet every requirement. 


CONDENSED SPECIFICATIONS 


apenna. wr SIZE REF. SYSTEM é 

MODEL HEIGHT WIDTH = LENGTH ~—_ (COOLER ONLY) (S¢!f-contained, normal ii 

temperature models). sll 
X-30 rw $0" 60" 1150 Ibs. aie. a 
x31 oe 0" 710 1630 Ibs. VaHP. es 
x32 oe 60" 138" 2110 Ibs. Ya HP. Each Z 
X-33 oe” oo” We 2590 Ibs. Va HP Each Fe. 
x34 oe” 60" nae 3070 Ibs Vai P. “= 
X35 oo 10" 10 2240 Ibs. Yen? 
X-36 v% 10" 138" 2870 Ibs. Ya HP. Each 
X37 oe” 10" We 3500 Ibs V2 H.P. Each 
X38 te 10" ne 4130 Ibs. Va HP. Each : 
x-39 oe" 710 252" 4760 Ibs Ya HP es 
nn ry 60" 60" 1300 Ibs. HP ms 
H-12 ry 0” 10 1820 Ibs. TaHP . 
3 e oo ie” 7340 Ibs. la HP ' 
H-14 s 60" 176" 2860 Ibs. HP 
Wis ry oo" bw 3380 Ibs. 3a HP. Each 
H-16 8 v10° 910 2420 Ibs. HP 
W-17 ry 10 138" 3070 Ibs aN? Each 
-18 ry 10 7% 3720 Ibs Ya HP. Each 
n-19 ry 10 24 4370 Ibs. Ya HP Each 
H-20 e 10 257 5000 Ibs 1H. Eoch : 


NOTE. SAME SIZES AVAILABLE IN ZERO TEMPERATURE MODELS 


— REFRIGERATOR co. 
Factory and Soles Division 
ST. and GRAYS AVE, PHILADELPHIA 43, is 
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They'll Do It Every Time... . By Jimmy Hatlo 


2 WA) TWE DINNER COMMITTEE YHE'S ABOUT MY 4 
Boy 4 Bp rete UET YY PROBABLY BRIBED THE /SIZE“ HE CAN HAVE 
M LATE FOR QU VALET TOHIDE HIS of MINE FOR TWENTY 
NOW AND IM “THE MAIN MIDNIGHT BLUE» BUT (A BUCKS INCLUDING 
SPEAKER! You SAID “OUR SPEAKER \ I BET HE'DGO IN THE GRAVY«. 
YOU'D HAVE IT RIGHT OF THE EVENING (HIS SHORTS! 


HAS BLOWN HIS TOP, 
SO WE WILL BE 
ENTERTAINED BY 
JOE BLOW AND 
HIS CARD TRICKS 
INSTEAD. “ 


BACK, AND THAT WAS 


THIS AFTERNOON! VASCO THE VALET 


WAS LAST SEEN 
WATCHING AN 
EXCAVATION ON 

THE OTHER SIDE 


SMU 


wk Zs 
Niue ZF 


| ¢ Anp aust MAKE 
| Ee | “ITA PLUPERFECT 
iii a} EVENING, HIS SPEECH 
Alby es, ISIN THE POCKET. 
—, CES =e ZEEE SS =| OF THE ZOU 
ng ey —en OO Ce nae 
COPR. 1949, KING Ln aS ——— ~— 
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Do You Hawe ‘One Foot In the Door’? 


Lipman self-contained 
air conditioner available in 
3, 5 and 71/2 hp. sizes. 


When you sell Lipman Commercial Refrigera- 
tion and Air Conditioning, you can offer com- 
plete customer satisfaction, keep service and 
maintenance worries to a minimum, be ahead 
of competition — all the way! 


Lines are Complete — Lipman refriger- 
ation units offered in %4 thru 40 hp. capacities, 
air or water cooled, with ammonia, Freon-12 and 
methyl chloride refrigerants. Wide range of 
self-contained and remote air conditioners. 


Well Designed, Well Built — Units are 
heavy duty, rugged, operate at moderate speed 
to give most refrigeration per kilowatt of power 
used. Highly efficient condensers cut water con- 
sumption. Built to last — and they do! 


Established Reputation — Hundreds of 
Lipman units installed 25 years and longer ago 
are still in regular service today, building a 
reputation for dependability. 


Cash in on these and other advan- 
tages of the Lipman lines. Write, wire or call 
for complete information. 


GENERAL REFRIGERATION 


ed ba 
Tae 


as 


Lipman 11 hp. 
Gir-cooled, Freon-12 or methyl 
chloride condensing unit. 
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Our Biggest Need 


(Concluded from Page 1) 


any other skilled profession . . . a cooperative course where a young man 
could go part time to a professional school where he would get academic 
training in salesmanship and its allied subjects, such as, 


Credit, 
Accounting, 


Advertising, 


Sales Promotion, 


* 


Display, 
Store Arrangements, 
Psychology of Selling, 


Public Speaking, and part time actually traveling with a seasoned 
successful salesman so he could see how contacts are made and get 
the “feel” of selling. 


Perhaps some will say “We cannot afford to do this.” Perhaps we 
can't afford not to do it. If other skilled occupations and professions can 
afford to have such a program certainly the selling profession can. Our 
whole economy is more dependent on the selling profession than perhaps 
any other. Does not the present situation prove itP We have the 
facilities to produce—we have on hand inventories of attractive merchan- 
dise. People still need home appliances. They must be made conscious 
of their need. 


As pointed out in a recent article by J. W. Snyder, Secretary of The 
Treasury, “We now have a national income greater than we ever hoped 
for even as recently as five years ago. We have the greatest backlog of 
liquid savings in our country’s history. Our standard of living is rising 
and our population is increasing. American skill and scientific knowledge 
are keener than ever before.” He sums up as follows: 


“The greatest market of all time is here. The highest ability to supply 
the needs of that market is here and selling is the link between the two. 
What greater incentive do we want? What greater opportunity could 
we desire?” 


And yet sales are not what we would like to have them. Perhaps the 
salesmen we have are doing everything they possibly can, but we need 
more salesmen. We need younger men who are trained . . . who have 
been properly selected so they can be trained . . . and who are offered 
an incentive not only for the future but with sufficient monetary return at 
the moment to hold them until they get to the place where they can 
produce. 


Certainly with proper selection, proper background, sufficient trai:- 
ing, and an opportunity to earn a living while they are preparing {or 
bigger operations these men can do the job we expect and which \¢ 
know must be done to balance our economy and to bring a bigg:r 
prosperity to our nation. What good are all the trained mechanics an! 
productive factory workers if we do not have sufficient creative sellin¢ 
manpower to make people want the things they produce. 


When the selling profession is publicized as a desirable professic” 


| and when enough success stories can be published about young me" 
_ who have made the grade and are financially successful as well as other- 
‘ wise, we will have men standing in line from whom we can pick and 


choose candidates for our selling jobs; there will be enough to fill th 
jobs selling merchandise at the consumer level preparing themselves ‘© 
supervisory positions where they as sales managers will put th«'t 
knowledge and experience into practice developing new men to take 
their places as they move up the ladder. 


Perhaps we have been cracking the whip on a team that is not '¢ 
enough to pull the load alone. Let’s use the seasoned successful salesm«" 
we have to show the way and train a group of new men to help the 
pull the load. With success and good earnings as incentives perhaps 
can lay the whip aside. If selling is the acknowledged link to bring the 
prosperity we all want, let’s be willing to do our part to forge that link 
by supplying the proper material in . . . More Trained Salesme". 
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Direct-Mail Piece, Showing Prospects What 
Their Competitors Have Done, Commands 


Immediate Attention, Has Solid Sales Punch 


The’ restauroteur's primary responsibility to his patrons 


in Cleveland, Akron and Erie 
healthful, pure tood Keeping it that way, the 


on tor top performance 


capacity for the mast extreme « 


wstattahon 


New Clark’s Restaurant in Akron 
chooses Refrigeration Sales Corp. 
to install modern refrigerating units 


Clark, president of the chain of popular Clork’s Restaurants operating 
is to consistently serve wholesome 
essentiat job of 
refrigeration! Clark's exceptionally high standards in this 
quire ther ol} retfrigeroted storage for foods and beverages—-freeaer 
cabinets, water coolers, pershable food lockers, efe.—can be counted 
Retrigeration Sales Corporation submitted 
the proposat which suited our exact needs for our new Akron location 
the teat combination of an efficient, centratized system of ampte 
onditions, plus @ property engineered 


theft) Condensing ens 
stocked” in ters fasy aceess, 
space toving, teitored for efficiency 


uguire Today! Are you taking full edvantoge of modern refrig 


erotan? Let your 


says A. Y¥ 


respect re 


febeve) Beautifully ap- 

pointed main dining 

room viewed front on- 
trance labby 


tight) Short order 
grill teotures modern 
serpentine counter 


ts neatly 


told wer” on 


Also shown on the same side of 
the sheet is an illustration of some 
part of the actual refrigeration in- 
stallation. In the restaurant folder, 
the illustration is of the neatly 
stacked and compactly installed con- 
densing units. 

“We sold air conditioning to two 
banks, with no other sales effort than 
one of these promotion pieces built 
around installations we had made for 
banks,” says Farr. ‘We think the 
clincher in the bank piece was a 
testimonial by a- well-known execu- 
tive of one of the leading banks that 
uses our equipment.” 

The promotion pieces, two colors 
on an 8% x 11 sheet, also serve 
another purpose. They are bound in 
as a part of job proposals directed to 
various fields. In the job proposal, 
the reverse side of the sheet has an 
effective role. 


LIST OF PROMINENT USERS 


On this reverse side is a list of 
prominent users in the same line of 
business as the prospect. 

“A list of prominent users is an 
effective selling tool, but it’s often 
awkward to present,’ Farr points 
out. 

The rest of the reverse side is 
devoted to an exposition of the engi- 
neering and other services and quali- 
fications of Refrigeration Sales Corp. 
as a refrigeration and air condition- 
ing contractor. 

Another item that is put into Re- 
frigeration Sales Corp.’s job  pro- 
posals is a rotogravure-style bro- 
chure which describes the firm’s 
facilities for maintaining and servic- 
ing refrigeration equipment. 

“We think it’s a help to a sales 
proposal to show that we have the 
facilities to look after the installation 
Farr anys. 


York Service Manager 


recently 
appointed to the newly-created post of 
general service manager of York Corp. 


Roger H. Dowling, who was 


Harris Rayon Plant To Have 
$400,000 Air Cooling System 


GREENWOOD, S. C.—J. B. Harris, 
vice president of Greenwood Mills, 
Inc., recently announced that the new 
Harris rayon plant will be air con- 
ditioned at a cost of $400,000. The 
plant is expected to be completed 
and ready for operation about Jan. 1. 

Harris added that all mills operated 
by Greenwood mills and Ninety-Six 
Mills are currently being air condi- 
tioned at a total outlay of more than 
$1, 000,000. 


MOTOR-BASE 
ADAPTERS 


Don’t be fooled. 
Makeshifts 
won’t do. Use 
genuine 100 per 
cent universal 
motor adapters. 


SERVICEMEH SEE YOUR JOBBER 


Motor Adapter Corporation 
4730 JOY ROAD 
DETROIT 4, MICHIGAN 


Vg to Vy, hp.—101-D 
Yo to 1 hp.—102-C 
1 to 3 hp.—103-C 


Available from 
1/2 to 10 H.P. 


CLEANABLE 
DOUBLE-TUBE 

COUNTER-FLOW 
WATER-COOLED 


Write for literature 


Hal 4 tead £ Mitchell 


BESSEMER BLDG. 
PITTSBURGH 22, PA. 


WANTED-- 


First class refrigerator and 
freezer cabinet development and 
design engineer, also a_ high 
grade refrigeration test engi- 
neer by a rapidly growing Mid- 
Western refrigerator and freezer 
manufacturing concern. 


Box 3293, Air Conditioning & 
Refrigeration News 


RSC engineer show you how you tan wage your 
, He'll glodty give you on 


estimate 


toed sporleage more effective 

of your complete refrigeration require 
For detailed techneat dot 

ghove refrigeration install 

headquarters for refuge: 


once it has been made,” 


FOR BETTER PERFORMANCE 


“? 


ditiening: Retrigeration Sates Corporation, 1127 = 
Comegie Ave ees 


Direct-mail piece used by Refrigeration Sales Corp. of Cleveland. 


* 


CLEVELAND—tThe problem with 
any piece of direct-mail promotion 
is to get it read. And this problem 
is probably intensified for a commer- 
cial refrigeration and air condition- 
ing contractor because the material 
with which he has to work is pretty 
undramatic and rarely—in the usual 
form in which it is presented—is the 
kind of a “stopper” that will get the 
immediate attention of the man on 
whose desk it falls. 

Realizing this, Warren Farr of 
Refrigeration Sales Corp. here has 
developed the kind of promotion piece 
that combines immediate attention 
getting with a solid sales punch. 


WHAT COMPETITION IS DOING 


The piece is based upon _ the 
knowledge that businessmen and 
tradesmen like to know what their 
competitors are doing, and will listen 
with respect to what a leading com- 
petitor in their field will say. 

Thus, note how the Refrigeration 
Sales Corp. promotion piece directed 
to the restaurant trade is built up. 
A large photograph showing the 
establishment immediately identifies 
it to the restaurateur. 

Then follows the statement by the 
proprietor. This statement must be 
by the most prominent man in the 
user’s organization—a name _ that 
carries weight. In the restaurant 
piece the statement runs as follows: 

“*The restaurateur’s primary re- 
Sponsibility to his patrons,’ says A. 
Y. Clark, president of the chain of 


s+ * 


popular Clark’s Restaurants operat- 
ing in Cleveland, Akron, and Erie, 
‘is to consistently serve wholesome, 
healthful, pure food. Keeping it that 
way is the essential job of refrigera- 
tion! Clark’s' exceptionally high 
standards in this respect require that 
all refrigerated storage for foods and 
beverages—freezer cabinets, water 
coolers, perishable food lockers, etc.— 
can be counted on for top perform- 
ance. 

“ ‘Refrigeration Sales Corp. sub- 
mitted the proposal which suited our 
exact needs for our new Akron loca- 
tion—the ideal combination of an 
efficient, centralized system of ample 
capacity for the most extreme condi- 
tions, plus a properly engineered 
installation.’ ” 

The refrigeration contractor’s mes- 
sage is a rather subdued one invit- 
ing inquiries if the prospect has a 
problem which would involve refrig- 
eration equipment. It says: 


‘INQUIRE TODAY” 


“Inquire Today! Are you taking 
full advantage of modern refrigera- 
tion? Let your RSC engineer show 
you how you can wage your ‘cold 
war’ on food spoilage more effec- 
tively, more economically. He'll 
gladly give you an estimate of your 
complete refrigeration requirements. 

“For detailed technical data con- 
cerning the above refrigeration in- 
stallation, inquire at your headquar- 
ters for refrigeration and air condi- 
tioning.” 


. 


PRICED FOR TAVERN USE... 
™ KUBE-SERVER 


by 
KOLD-DRAFT 


@ STAINLESS STEEL 
Inside and Out 


° ‘ 
\ 


: | @ Produces Solid Cubes 
| @ Fits Under the Bar 


KOLD-DRAFT, The Most Famous Name In 
Beer Dispensing Equipment, Now Offers A Complete Ice Cube Service 
Designed To Keep Tavern Ice Costs Low! 


Literature And Further Information Available On Request! 
KOLD-DRAFT DIVISION 


UNIFLOW MFG. CO., ERIE, PA. 
DISTRIBUTORS IN MOST PRINCIPAL CITIES 


Ap, ADJUSTABLE SUPERHEAT 


THERMOSTATIC EXPANSION VALVES 


| Model 205-C has the compactness of a 1-ton 
valve, yet handles up to 2%: tons Freon 12 or 5 
tons Methyl. Slenia cheased, for use at any suc- 
tion temperature, low, commercial, or high, with- 
out adjustment or changing parts. Gains control 
quickly, maintains constant superheat, regardless 
of body or bulb location, position or ambient 
temperature. Write for bulletin E111. 


DEPENDABLE Zefrcgeracion Vatocs \ 


STOCKED AND SOLD BY GOOD REFRIGERATION JOBBERS EVERY- 
WHERE . . . RECOMMENDED AND INSTALLED BY LEADING 
| REFRIGERATION SERVICE ENGINEERS. 


A Good component 
of your product 


AUTOMATIC PRODUCS 
COMPANY 


2450 NORTH THIRTY-SECOND STREET 
MILWAUKEE 10, WISCONSIN 


Export Department, 13 East 40th Street, New York 16, N. Y. 


Ys 
en ————————— a — —— — “ 
Po | 
Sy : 
| = 
right a ; 
9, Z 
B News baie x ae. ee ’ } Bra eae Sa Se | —< 
uae t & * ss 
ing Co, . Se an a Sy 
2 : . is: = bg — = | > = 
: ee = . oe 
4% en eng “ = 
Pes ae 2 
bs — ao 
: —— Seo ha 
. an oe x 
ae Re sea ssi a 2% oS Bi 
2S ae ee oe Fe ee es = fe, oe : Ses <a es 
Pe ts“ ee ot So Eee 5 
Par. _ Ye. oe / | < ae ee SS eee . 
tries: ee — th Y'RE P — 2 — oa 
“* “ee ee - G Sis ~~ = > eee 
each; ee od FOODS « and THE es — ti i‘(itésr Fz a oe i 
Ss COHeSsflary re - am, | 
f nN) = i = | ' 
—" aarvaeeec ae SE i i lille HBR: I i oe cc EE meee 
mo a = on a — bj a ae Lo = Somat oF 
re ey a @ Pe gn ae ee eS } " : on ie a eae 3 ee i * fitagyg aT ee 
i | as fa Per: io _ . Ae came > ? a 0 
MERE & Lt ee oe i a ey 5.6 6S J Soe aaa ’ Sw eee : re 
ee ou fe. ee : - ae Sah kaa . ee me. af 
7 - oe uf ae 4 we ‘Ja. Pie See eS ee RSA are 
ager + ee ie | Seeee a See 3 Sa CONDENSERS 
f A ‘or = oe : Mae ca pin aaa Roe sk Beet} ; 
oon ; ee — EE oa . _— 3 
ager | Se a ae ans | 
Pe —" : [a 5 ea 
ie ' F : Ses 
8. Pe By - ee 
as ete 4 bi! if 4 - 
5 ga 2k, on 
s a.” . te 
ea mR? # 
ee . SP ees ss ; ia 
wv ae ee 
_ - 5 ppeeeee! be 
. . ee ae oF 
ae | datacase Shae be - 
Benger. ‘ A ue 
it _ “ 
i. a 
Fo " ; aia, , 
a —  i- | 
4 ‘i t iG Feeig " 
¢. eat) Wear’) ey é. ae | 
bh, * oy Mae Me — | 
; .. 4 J 
4, etn t a a eee ee ee 
Nel | SS 7m 
' i ' ‘ et your $s] tt L 
Au he eesit r* | 
La 3 2 Bc * : 
4 4 ae we fe 
' - 1 ee ba 
X\ i ab | fover) i 
é 
—-— treo. ee 
ieee 1h"4 9 ne 7 . 
NC. i es _— . . 
YY, fe . 
ae ke ve ee ae — soe 8 ee 
get : — cae a ae ee ese ee a Oa 4 ae: oe E a 
* : — cia hee Feary . Bey ae ee ae ai a ¢ i: Se awe Pra 2 ae 
Re = aa eae 7 os ee yes ey : — : ; ns i” : eee , ea a in Ly: ani 
ae ce | al 4 : J RR ee . 
Wwe ier wee ae, eT ea . ae ee ae a = NEB): i 
he iss Gert ae : 7 4 ices Ae igale : ‘ <a eae ch . 4 ig ae ee ae 
tues bn See a a, er Boe eee a ie i eae 
3 iz es. : es — Sas * 
) . 4 a <9 ote py Sa iin eae aah pees meee shen oe oe aioe < : ; - 
ul : See es ee Sh ie < ; 5 ‘Ba See. a a 
OM ee a : ve Ras fee a her ey ee 
[ps . Si eee ee: See G ot ee aes 2 ‘aes ae ae ts ae sed : 3 ot Bis) 
cae ee a oo nes ae eee oy ar ae 
} ‘ en ig He at Bir ae oe ae ¢ ig ae io 
1e Pee sh ; Be ete Sod Re eee a 
=. eee ee eee ye A ro: a eek. Tig + ahi tae is her 
ee a AP is it ag oe aia ) pau =~ aa p ee - Aft 
mn- "s oe na —a ere Ren Bek ae wee Bee's Pe hin cit eS 
- eS as cae ie io a : 7 ee Pee ——— ES ti oe Sopa tee : eee 
‘Pa ‘i een Eee 3 re i aie: ; a ah rae - 
FEE, . oe i ee aa e PS fa - = a A we. 3 : % 
ee a = oot Se Ae ie — 
a ~ tear Sl ia ome: oy Re Se 
he aon j — OL a ee a ae ee : 
ae ie | Sar aa 
he aes 
ng - — 
ve a 
| 4 . ‘ 
d | Ls 
ld 
1e 
d 
e 
d % a 
it , 
ee a mee » . re oe Sie 
Aes al mee ; sid . a 
= rs ae oe as oS — - i 
—— ia inane aa a ‘laine ae 1 ve. : am is *e ; ai 
1- , _ ris ad ; Ri A 
. eM a - * bide - 5 Bak 
oT : , ; fae — , oe as | eee : ; f ha 
> Be. : Sy > ae ee ’ oe eee es ee ges oy eg 
{ | 2% Be oc a * 38 EE Us tks aed 3 ae a a 7 mae ‘Hance ne ny Re . A 4 Cad 
. BS = ie iy =e ge ; eg 2 pnb 
( Bg gem 8 : : ; .. a a no ‘ pal 9% 
; — ae on . See eS - i uaa o : ae, : . pee aman Sey OE AT aha, Cea nanan: 
% pas el a & J ine 
3 ae Se ie i. Se ¥ aS sie : ae 
3 ae ; _— : 7 iia = P 3 ¢ “et 7 ‘ay - taete ~~ . a % the ‘ 5 st > fr Rin é . i 
7 pt Fone : 0 eee } er ai E ~ rh Te és Seer a s 8 
Bb a ne i Bee i ; li i \ ; acal 
| ee — . . t 18 } ni an 
oe = of i WHA ee 
za —— r Yi) Se 
) @ 3 , | YF | 
r \ —— : 
= T | EPENDABILITY 
| | oO ee \ ee 
f reer we i Sar N ’ r : 
: ee ~ Se -v ———_ ‘ - 
| $n tg ia ail ¥ 4 ‘ " t _. 
r f : vi 
‘ ’ 5 
rr \. i = ’ eke 
1 \ al a 2 | sa 
y a gee r ad 
ee \ = fy sist 
, 4 , 
f ' 
ee | a ee 
ts 
r. P ‘ = Bs a ne a eet “ = ee a ual ee : 2 . 
2 -~ oe ; . , o re: 5 © , _ ae oe 8 A 
"ey | | 5 7 ‘ a> ; io a - - mpd. 


AIR CONDITIONING & REFRIGERATION NEWS, OCTOBER 3, 1949 


“ay 


agi! 
Oe 


a ey 
i aaa a tem 
ets 


2 ry PS QE 
4 - OTST ¥ 


a 


YOU 2 
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ECONOMICAL To USE 


RANGE. FOR INSTANCE coeee 
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THERE Is! 
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THATS RIGHT: I 4A 


(WHEN A CUSTOMER BRINGS UP ECONOMY, ) SCOP MORNING, 7 THIE IS MY DAUGHTER. oe 
HEAD HER TOWARD AN ELECTRIC MAY I HELP ) MARRIED ANP I WANT / BUDGET, SOLWA)'T $e FAN 


HER TO HAVE A KITCHEN / THE MOST ECONOM “AL BUG SES 
KINP OF 4a 


ANP FOOD WASTE IS REDUCED 


EVERYTHING ABOUT THE | ac 
WITH ELECTRIC COOKING. THINGS my 


ELECTRIC RANGE IS PLANNED 
FOR ECONOMY. WHEN COOKING DON'T STICK TO THE. POTS. YOU DON'T > j 
VEGETABLES, FOR EXAMPLE, EVEN NEED A POUBLE BOILER. THATS Xe-L \ eS 


YOU DONT BOIL THEM INA 
WHOLE POTFULL OF WATER. 
] JUSTA LITTLE IN THE BOTTOM 
| ISALL THAT'S NECESSARY, ANP 


BECAUSE THE HEAT IS DIRECTED pike © 
TO THE FOODS 10 BE COOKED AND : 
IS SO READILY ADJUSTABLE 


YOU TURN TOA LOW HEAT AS & pos ™)\.. 2 
SOON AS THE WATER STARTS \, tg 
TO BOIL. LESS WATER REQUIRES {21 == ee E ‘, 
LESS HEAT. THATS TANGIBLE |} O00 r iF 
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When cooking is economical— of course, it’s electric! That's why... ELECTRIC RANGE SECTION 


National Electrical Manufacturers Association 


another million American families switched to electric cooking last year! 155 East 44th Street, New York 17, N.Y. 
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KNOW JUST WHAT YOU MEAN. BUT THE CHEAPEST RANGE 
\’" NECESSARILY THE MOST ECONOMICAL TO USE, ITS WHAT 
E PANGE WILL 9O THAT CUTS THE COST. THATS WHY I'D 


F2ST AT THE OH, BUT THEYRE 
LECTRIC TYPE EXPENSIVE... AND THE 


BIG ELECTRIC BILLS! 


f 


OH, NO, I CAN’T AFFORD AN 
ELECTRIC RANGE. THEYRE 4 
NICE, BUT NOT FOR NEWLYWEDS 

THEY RE IN THE LUXURY CLASS 


\ 


ON THE CONTRARY, THEY'RE JUST ABOUT MADE-1-ORDER FOR NEWLYWEDS! 
ELECTRIC COOKING IS AN EASY AND ECONOMICAL FORM OF COOKING 
YOU BUY THE ELECTRICITY ATASORT OF “BARGAIN BASEMENT” RATE WHEN YOU 
INSTALL AN ELECTRIC RANGE. YOU DON'T WASTE ELECTRICITY, EITHER, 
BECALISE HIGH HEAT IS USED ONLY A FRACTION OF THE TIME...AND YOU PAY 


ONLY FOR THE HEAT YOU NEED 5 


THAT SOUNDS 
LIKE A BIG 
PROMISE ! 


“WILL YOU 
EXPLAIN THAT A 
LITTLE MORE 2 


1S STILL’ FIRELESS/ BUT 
EFFICIENT, TOO. BY USING A 


IN THE ELECTRIC RANGE OVEN, EVEN FOOD 
SHRINKAGE (S REDUCED. THAT'S BECAUSE 


BUT WHAT 


y= \ =, HALF CUP OF WATER IN THIS ABOUT THE LARGE VOLUME AIR CIRCULATION, SUCH AS YOU. 
R” \F - DEEP-WELL COOKER YOL! CAN OVEN 2 MUST HAVE WITH FUEL FIRED OVENS, IS ELIMINATED... 
a fee COOK MEATS, VEGETABLES, ALSO, THE OVEN IS INSULATEP ON ALLSIX SIDES 
 « Li NE EVEN DESSERTS ALL ATONE YOU SEE....WITH AN ELECTRIC RANGE 
WY We ¢ ‘ WMATA «TIME. THAT'S ANOTHER YOU PAY ONLY FOR THE HEAT 
c) = Sr s EXAMPLE OF ELECTRIC —_ YOU NEED! 
=5 , ; | RANGE. ECONOMY — 
=! “Yo THAT THING THERE ae 
— Bf pS LOOKS LIKE WHAT /* _ 
7 .__THEY CALLEDA“) — 
{ ‘FIRELESS COOKER was —— 
PIN MY NEWLYWED ' SS 
Amy vAys (<2 >>> 
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Pere Ty ero seme SENG LIKE ALL THE 
IY HOUSEHOLD ALLOWANCE ANP PENNY-PINCHING HOUSEHOLD- 
SAVE MONEY ON FOO? BILLS WITH —_|— ACCOUNTING WIZARDS 
~ Mk MY NEW ELECTRIC RANGE CHOOSE ELECTRIC 
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GENERAL ELECTRIC + GIBSON + HOTPOINT 


KELVINATOR + LEDO + MONARCH + NORGE 
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Mary L. Miller Joins 
Westinghouse Institute 


PITTSBURGH—Mrs. Mary Louise 
Miller, home _ economist, former 
teacher, and member of the Red 
Cross Staff in the Pacific theater, has 
been appointed to the staff of the 
Westinghouse Home Economics In- 
stitute in the eastern district, it was 
reported recently. 

W. H. Loéber, eastern district man- 
ager of the Westinghouse Electric 
Appliance Div., said that Mrs. Miller 
will assist Miss Grace Deibig, east- 
ern director of the institute, in con- 
ducting cooking schools and _ in 
demonstrating the use of electrical 
appliances to homemakers, individu- 
ally and in groups, both in depart- 
ment stores and electrical appliance 
stores. 

Both women make their headquar- 
ters in New York City and do field 
work in eight eastern seaboard states 
including New Jersey, New York, 
and throughout the New England 
area. 


Ultra-Violet Products Moves 


SOUTH PASADENA, Calif.—Ultra- 
Violet Products, Inc., manufacturer 
of ultra-violet lamps, has moved its 
offices to its factory location at 145 
Pasadena Ave. here, the company 
announced recently. Telephone num- 
ber is Cleveland 6-2101. 


° sill 
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This series of articles comprising ideas and principles for the small 
retail or manufacturing business is written by James D. Woolf, who was 
for more than 20 years a vice president and director of J. Walter 


Thompson Co., one of the largest advertising agencies. 


experience embracing all types of 


Out of his 
advertising and merchandising he 


brings his counsel to the small businessman who must plan his own 


advertising and promotional efforts. 
By James 


Forgotten Magic 


SERVICE is a threadbare word, so 
old hat to businessmen that I hesitate 
to use it. They nod with approval 
when its virtues are extolled at their 
weekly pep-talk luncheons. 

They have heard again and again 
stories like this one about Charles H. 
Walgreen, the founder of the great 
chain of retail drugstores. 


Mr. Walgreen began his business 
modestly with one small store in Chi- 
cago. One of his first orders he re- 
ceived by telephone from a housewife 
who lived within a few doors of his 
store. 


Mr. Walgreen relayed her order in 
a whisper to an assistant, telling him 
to rush delivery to her. Meantime, he 
prolonged the conversation with her 


over the telephone. 
—_ ‘ 


THE MOTOR SPEED... 
THE MOTOR H-P RATING 


-..are all you need to know 


to select a safe, long-lasting Sprague 
motor capacitor replacement. 


One glance at the motor nameplate and the simple tables in 
Sprague’s Handy Guide To Motor Capacitors tells you the 
proper capacitor for practically all replacement jobs. 

These time-saving tables are yours in two sizes—Sprague 
Guide C-900, a handy wall chart for the shop, and Guide 
a spiral-bound folder for pocket, tool kit, or work 
bench. Both have a greaseproof finish. These Guides are free. 


C-901, 


Write for yours today. 


SPRAGUE PRODUCTS COMPANY, North Adams, Mass. 
(Distributors’ Division of the Sprague Electric Co.) 


ACITORS 


Write for Catalog R-I25 - 
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D. Woolf 


Within three or four minutes she 
interrupted the conversation, explain- 
ing that her doorbell was ringing. 
Quickly she returned to the phone and 
told Mr. Walgreen excitedly that her 
order for the drugs had already ar- 
rived. 

“That’s just an example, madam,” 
Mr. Walgreen told her, ‘of Walgreen 
service.” 


THE JERRY-BUILT AGE — 


Yes, service is a hoary old word in 
business, and everywhere the rafters 
once rang with its praises. Today, 
now that the consumer is back in the 
buyer’s saddle, we are beginning to 
hear that Service will again be the 
watchword. 

But one celebrated author and com- 
mentator, Samuel Hopkins Adams, 
believes that men like Mr. Walgreen 
are, like the dodo, an extinct species. 
Listen to him in the current issue of 
Good Housekeeping: 


“Service is a word that used to 
mean a great deal. It flowered and 
flourished in 
ments of the years ago as a catch- 
word alike of the vast, national cor- 
poration and the butcher shop around 
the corner. 


“Little of it is heard nowadays, 
and for good reason. The kind of 
service obtainable at present is noth- 
ing to advertise. We live, perforce, in 
a jerry-built and jerry-kept age.” 


WORKMAN’S VANISHING PRIDE 


“Take the simplest elements of 
home maintenance. You need a car- 
penter for some small job. After 
endless, beseeching preliminaries, you 
get the promise of one. Weeks pass 
before he arrives to make the over- 
due repairs, which, six months later, 
will very likely have to be re-repaired 
because the workman has taken less 
pride in his workmanship than in the 
time’ clock. 


“You crave to paint your house. 
Painters turn in a job so leisurely 
that the bill arrives before the odor 
dies out. The plumber, in order to do 
one man’s work, brings along an as- 
sistant plumber, who presently sends 
back for a plumber’s helper to finish 
a task that may be only half done 
when the trio pack up their tools and 
leave the bill. Even the laundry (ex- 
tra charge for delivery under a week) 
is likely to return with a wrinkle 
where the button used to be.” 


THE DRACHMAN SAGA 


Let me tell you about Oliver 
Drachman and his busted laundry, 
which he inherited from his father in 
Tucson, Ariz., in 1935. There was a 
$35,000 mortgage due; equipment was 


| Obsolete, and customer goodwill was 


down to zero. 
A couple of years ago Drachman 


E-2-SEE 
LIQUID INDICATORS 


E-Z TO SEE THRU 
Both sides of the body 
light through the tubu 
gauge giass 


are open to let in 
jar high pressure 


POSITIVELY LEAK Aapernnse 


3s 
fishes the o essure. the tighter the seal 


PERFECTLY SAFE 


Glass is protected by unique slotting ar 
tangement in the brass body glass 
act dat te 


INCORPORATED 
ZELIENOPLE, PA. 


sold the business for nearly half a 
million dollars. 


SERVICE did it. Drachman knew 
he had to be better, be different, 
think up new ways to win and hold 
customers, or he was a goner. Adver- 
tising played a big part, but it was 
the Service Ideas in his advertising 
that brought in business. And it was 
Service Performance that made new 
business stick after he got it. 


He gave Tucson a lot of new Serv- 
ices it hadn’t had before. He was the 
first to provide the city with a dyeing 
service; the first to repair zippers; 
the first to reweave invisibly cigarette 
and moth holes in clothes and fabrics; 
the first to re-cover damaged cloth 
buttons, and also the first to make 
new matching buttons of material pro- 
vided by women who made their own 
clothing; the first to learn the art 
of cleaning leather jackets; the first 
to know how to clean and block ten- 
gallon Stetsons; the first to master 
the trick of making new Levi’s look 
old and faded, a fashion “must” in 
the Southwest. 


Another new thing in Tucson was 
his home-cleaning service. He trained 
experts to take down the housewife's 
curtains, take up her rugs, take off 
her pillow covers and slip covers, 
wash and clean them, and put them 
back neat as a pin. Still another first 
was fur storage, a service new to 
Tucsonians. 


And wouldn’t it be nice if your 
shoes, beautifully shined, were de- 
livered to your door for 15 cents; well, 
that was another Drachman idea—a 
money-loser per se, but a real Serv- 
ice to his customers. 

Many of these Services were estab- 


lished during the war—in a seller’. 
market—when the wretched cor 
sumer changed his shirts, when |}. 
was lucky, about once a week! 

If you’re not a laundryman 
cleaner, no matter. The principle 
the same. Drachman’s Service Mag: : 
will build your business no matte. 
what you have to sell. 

For instance, watermelons. The: 
is a side-street grocery in my tow. 
that is proud of its watermelons. La~ 
summer I drove up to the little sto: 
and, explaining that we were havin 
company for dinner, asked the youn - 
proprietor to pick a nice specime:. 
He loaded one into my car that }> 
thought was just right. Two how ; 
later, just before dinner, my doorbe | 
rang, and there was my watermelo : 
man! 

“T’ve been fretting about that melc 
I sold,” he smiled. ‘‘Here’s one that 
I’m sure is better, and it’s all chille? 
and ready to eat.” 

He had driven two miles on thet 
errand of thoughtfulness. That, my 
friends, was SERVICE—the forgotte» 
magic! 


10-Page Book Describes 


Electric Heating on Farms 


PITTSBURGH—Practical informa- 
tion about types of heating units and 
how they can be applied to specific 
farm operations is contained in a 
10-page booklet, “How To Apply 
Electric Heating on the Farm,” re- 
cently released by the Westinghouse 
Electric Corp. 

The advantages of electric heating 
over other types are briefly discussed, 
and descriptive information for each 
type of heating unit is included. Par- 
ticular attention is given to the elec- 
tric water heater due to the growing 
need for hot water in dairy framing. 

A chart serves as a simple guide 
in the selection of the proper heat- 
ing equipment for various farm jobs. 

For a copy of B-4156, write West- 
inghouse Electric Corp., Box 868, 
Pittsburgh. 


Bernbaum with Cohn-Daniel 


DALLAS, Tex.—Fred J. Bernbaum 
has joined the staff of Cohn-Daniel 
Corp., air conditioning and heating 
contractor, as a sales engineer, Henry 
Cohn, president, announced. 
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large-type advertise- ¢— 


Qualifications: 
Territory; Northern Indiana, 


remuneration. In reply 


WANTED 


District Manager for Air Conditioning Manufacturer 


Old reliable air conditioning manufacturer of a complete line of self-contained 
air conditioning units requires a District Manager of proven ability in sales 
and engineering to work with established distributors and appoint new ones. 


Resident of Chicago, Age 30-45. 
package air conditioning sales. 


Michigan, 
Southern Wisconsin. 


To the right man this position offers a permanent connection, with substantial 
send full particulars and a 
Your reply will be treated strictly confidential. 


Box 3300, Air Conditioning & Refrigeration News 


Background in 
Free to travel. 


Northern Illinois and 


recent photograph. 
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Dealer Cooking Schools 


Big Percentage of Prospects Likes To Attend ’em, 
West Coast Retailer Finds In Poll 


SAN FRANCISCO — Determining 
ji advance by a survey whether his 
prospects want the cooking-school 
type of promotion held at regular 
jitervals in the showroom has had 
some surprising results for Edward 
Sugarman, president of Sugarman, 
Jne., huge new $350,000 General Elec- 
tric dealership here. 

The firm’s showroom is divided into 
three separate sections, one of which 
contains two complete model laun- 
dries, another has three package 
kitchens, and a third section is a 
television showroom. 

“With each of our model kitchens 
supplied with water, gas, and elec- 
tricity, plus plenty of space for seat- 
ing 100 or more housewives at a time, 
there seemed to be no reason why we 
shouldn’t schedule regular demonstra- 
tions with actual food,’ Sugarman 
said. ‘However, we first determined 
to get the public reaction.” 

So every one of the store’s 11,000 
customers was sent a _ personalized 
letter gotten up by the direct-mail 
department of the store, which em- 
ploys two full-time girls. 

In the letter, the company invited 
the housewife to visit the beautiful 
new showrooms, largest in northern 
California, and then indicated that 
regular “schools” would be scheduled 
if enough people signified their in- 
terest. To make it easy for them to 
respond, Sugarman enclosed with 
each letter a stamped, self-addressed 
card, with instructions to the house- 
wife to check the type of schools she 
preferred, and to indicate whether 
she would like to receive “preferred” 
invitations to them. 

On the original mailing, composed 
for the most part of active charge- 
account holders, the Sugarman or- 
ganization was amazed to find a 
response of 65% in favor of the cook- 
ing schools. More than half of the 
total list took the trouble to check 
their reactions on the cards and to 
mail them back to the organiza- 
tion. 

“Naturally, we put this type of 
promotion into immediate use,” 
Sugarman smiled. ‘We find that 


Martin Heads West N.Y. 
Coriamittee of NARDA 


BUFFALO — William M. Martin 
was named chairman of a new 
Western New York committee of the 
National Appliance & Radio Dealers 
Association at an organization meet- 
ing here. 

The group also chose the following 


committeemen from designated 
areas: 
Buffalo, Claude C. Stephens, P. 


Harry Jones, and Richard Wangler; 
East Aurora, Robert D. Prentice and 
Joseph Lucas; North Tonawanda, 
Alvin F. Long; Lackawanna, Jack 
Morgan and Samuel Weinstein; Ham- 
burg, Frank J. Smith; Addison, 
John B. Davis. 


5 GUIDES IN 1 


Refr gerators COMPLETE-—1950 trade-in prices 
Elec‘ric Ranges and descriptions of over 


Gas Ranges appliances. 

Washers AUTHORITATIVE—Scientifically 
Vacuum prepared. Checked by Independ- 
Cleaners ent dealer panel. 


Order one today for eve:y salesman. 
Still $5. 6 to 25 copies, $4 each. 


| NARDA Guide Company 
| 20 N. Carroll St. 


| Name 


women in general have missed the 
cooking schools which were a stand- 
ard feature with the company before 
the war.” 

Cooking, laundering, clothes finish- 
ing, and other classes are now being 
staged on alternate days in the 
Sugarman showrooms. Each is con- 
ducted with an open discussion fol- 
lowing the original demonstration 
carried out either by the store’s own 
home economist or by experts sup- 
plied by Pacific Gas & Electric, local 
utility. 

The leads developed may be fol- 
lowed up either by a crew of four 
experienced outside salesmen who are 
entitled to estimate and sell complete 
package kitchens, or the seven regu- 
lar floor men. 

Incidentally, the San Francisco 
dealer awards no prizes for attend- 
ance at the schools, believing that 
this in the long run “attracts the 
wrong kind of audience.” 


Industrial Television 
Offers Price Protection 


CLIFTON, N. J.—A 60-day price 
protection policy to protect dealers 
and distributors against inventory 
losses caused by factory price changes 
has been adopted by Industrial Tele- 
vision, Inc. here. The firm’s entire 
television receiver line is covered by 
the policy, according to the com- 


pany. 


A. C. Sanger Elected to Board 
Of Directors at Camfield Mfg. 


GRAND HAVEN, Mich.—A. C. 
Sanger, vice president in-charge-of 
sales and advertising of Camfield 
Mfg. Co., here, has been elected to 
the board of directors of the com- 
pany, it is announced by Lawrence 
V. Meyering, president. 


Sanger joined the Camfield organi- 
zation in November, 1948, taking over 
the direction of sales and advertis- 
ing. He is well known in the electric 
appliance industry and was for years 
one of the top appliance sales execu- 
tives of General Electric. 


Dealer Finds Orchid Gift 
Brings Ladies into Store 
For Demonstration 


LEXINGTON, Ky.—A highly un- 
usual promotion which has been re- 
sponsible for many additional major 
appliance sales, is the “orchid salute” 
which Faette Furniture Co., here, 
presents each week to an outstand- 
ing group of professional or social 
women. 

Under the plan, a group of women 
comprising a professional association, 
charity group, or parent-teacher’s as- 
sociation, is selected each week, and 
invited to come to the store, between 
the hours of 10 and 12 a.m. or 2 to 
4 p.m. each Saturday, to receive a 
free orchid with the store’s compli- 
ments. 

The orchids are flown into Lexing- 
ton direct from Hawaii, and are pre- 
sented by managers of the various 
departments, including, the appliance 
department. 

After receiving the orchid, the 
group, averaging anywhere from 15 
to 50 women, is invited to witness 
demonstrations of refrigerators, home 


freezers, automatic home laundries, 
and other appliances. 

Inasmuch as_ the _ professional 
women invited are invariably from 
the better-income class, the event has 
pulled many additional sales, accord- 
ing to management of the Faette 
Furniture Co. 

Some of the groups saluted with 
free orchid offerings to date have 
included nurses, Lexington Junior 
League, a horse women’s association, 
local servicemen’s wives clubs. 


Browning Becomes Chairman 
Of North Carolina Dealer Group 


CHARLOTTE, N. C.—J. E. Brown- 
ing of Kimbrell’s, Inc., has been 
elected chairman of the Appliance 
Dealers Division of the Charlotte 
Merchants Association, succeeding R. 
A. Snook, Snook Bros., Inc. 

Snook, who had been serving as 
temporary chairman since the group 
was organized in April, was elected 
vice chairman. Other officers are L. 
G. Kleiber, Efird’s department store, 
secretary-treasurer, and T. J. Haw- 
thorne, Home Appliances Co., assis- 
tant secretary-treasurer. 
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She’s likely to fly away if you use the 
wrong sales approach. What she wants 
is helpful information in a quiet, friendly 
manner. And the best way to tell her 
\ about the finish is by pointing to the 
7 Du Pont ‘‘Dulux”’ seal! 


With a majority of prospects, the 
*‘Dulux” seal wins instant recognition 
and reassurance. From past perform- 
\ ance they know it stands for years of 
\ washable, mar-resistant service . f 
\ sparkling good looks. All you have to 

\ 


your copy. 
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E. I. du Pont de Nemours & Co. (Inc.) 
Finishes Division, Dept. A.C.-910 


Wilmington 98, Delaware 


Information on the Outside.”’ 


Name 


mention is that the finish is ‘‘Dulux,”’ 
made by Du Pont. 

If your manufacturer supplies you 
‘‘Dulux”’-finished appliances without the 
seal, ask him to include it in the future. 
It helps you build a quality story that 
wins more sales from difficult prospects! 
HERE’S SELLING MADE EASIER: Free new 
informative booklet gives you profitable 
“selling points’ for appliances finished 
with “Dulux.” Send coupon today for 


Please send, free of charge, your new illustrated booklet, ‘Inside 


Title 
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Dealer’s Electrical Supply Display Gets Prospects 


DENVER — Building up a huge 
panel display of home electrical sup- 
plies so imposing that it does a 
volume of around $800 per month has 
proven a potent source of major ap- 
pliance volume for Ernest McTavish, 
owner of Jensen’s Radio & Appli- 
ance Co. here. 

Located two blocks off Denver’s 
main downtown shopping district, 
Jensen’s leans heavily on home elec- 
trical supplies sales to bring in 
major appliance prospects. 

“We sell a lot of refrigerators, 
ranges, washing machines, radios, and 
even home freezers to customers who 
came in originally to buy a 3-way 
electrical connection, or a combina- 
tion wall-switch,’’ McTavish stated. 

“We feel that with a comprehen- 
sive home electrical supply display, 
we can bring the average home- 
owner into the store four or five 
times a year, whereas he may come in 
only once to look at major appli- 
ances.” 

Franchised with three major ap- 
pliance lines, McTavish has been op- 
erating the Jensen store for three 
years. Before that, it was an estab- 
lished appliance dealership, with a 
crew of outside salesmen covering 
most of the city. 

With personnel difficult to obtain, 
McTavish’s merchandising theory 
was simple—he decided to “make 
the prospect come to us, instead of 
going out after him.” 

Home electrical supplies, including 
everything necessary for the home- 
owner who likes to “tinker” making 
repairs and changes around the 
house, were decided upon as the most 
effective possible traffic-builder. 


Home-owning pa- 
trons who- enjoy 
making their own 
repairs around the @2. 
house are frequent ; 
visitors to the Jen- 
sen Radio & Appli- 
ance Co. in Denver. 
Ernest McTavish, 


In Store 


proprietor, capital- 
izes on these day- 
to-day visits by in- 
teresting the pros- 
pect in a major 
appliance. He _ re- 
ports many = sales 
from this technique. 


Therefore, McTavish’s first step on 
taking over the store was to build 
12 large cabinets, at eye-level, which 
extend all the way across the rear 
wall of the store. 

Resembling the tool display unit 
used by hardware stores, each cabi- 
net has a 3 by 5-ft. door, done in 
light apple-green, on the face of 
which are clipped or wired from 30 
to 50 samples of the electrical sup- 
plies contained within. 

This “mass display” can be easily 


in a lot of “impulse sales” as passers- 
by see items long needed around the 
home. 

The 12 cabinets each show a sepa- 
rate variety or classification of home 
electrical supplies, with two price 
lines in each, to meet almost any 
customer’s pocketbook. 

One cabinet is devoted to fuses and 
fuse-box switches, another to con- 
nections, a third to multiple plugs, 
a fourth to flashlights, lanterns, 
bulbs, and novelty portable lighting 


seen from the sidewalk, and results of various sorts. 
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Shouldering your load...dependably 


ably use n 
proges: mance — are included for 
rform 


=~ 


co 
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Your product is superb in design, 
performance and appearance, it sells 
readily. But, how about its long-term 
dependability record? It can be no 
better than the motor you select to 
furnish the power. This is a vital fac- 


tor in buyer satisfaction, and your 
future. Place this important respon- 
sibility on a motor you know you can 
trust to shoulder the load. 

Today, millions of Emerson-Electric 
motors are “making their appointed 
rounds”... quietly and efficiently 
powering hundreds of America’s 
most famous products. Many of them, 
long past “pension age’’, are deliver- 


THE EMERSON ELECTRIC 


EMERSON 


MOTORS + FANS —=— 


SPECIFY 
EMERSON-ELECTRIC 
MOTORS FOR 
DEPENDABILITY 


ing extra years of trouble-free service. 

Important, too, is our ability to pro- 
vide the right motor for your job... 
from the most complete line of 5-h.p.- 
and-under NEMA Standard motors, or 
specially designed motors, utilizing 


the unsurpassed facilities of our | 


unique TWIN-GINEERING service. 


Finally, Emerson-Electric dependa- | 


bility is not confined to motor per- 
formance. Plant and organization are 
geared for dependable deliveries, con- 
tinuing service. Your inquiry is invited 
as to how Emerson-Electric can shoul- 
der your motor load— dependably. 


MFG. CO., ST. LOUIS 21, MO. 


PA ELECTRIC 


——=—— APPLIANCES 


The next contains replacement 
sockets of all types, switch plates, 
junction boxes, switches, doorbells, 
replacement wire, and timers. 


“As nearly as possible, we have 
two price lines in each classification,” 
McTavish said. “One is the _ best- 
known, nationally-advertised line, and 
the other is a secondary, lower-price 
line to fill in. Naturally, we attempt 
to sell the customer in the higher 
price line if possible and grade down 
if necessary.” 

McTavish uses a perpetual inven- 
tory system to keep the inventory 
at peak, and carries many items 
which are not easily found in other 
electrical stores. Included are switch- 
outlet combinations, push-button 
switches, flasher buttons, trans- 
formers, and one-piece wiring instal- 
lations. 

Two clerks are trained in electri- 
cal installation, and take plenty of 
time to teach the customer how to 
make legal home wiring installations, 
and how to use any items purchased 
safely. 

The company does not install light- 
ing fixtures or wiring, but sends 
fixture customers to a local whole- 
saler, bearing a stamped card with 
the McTavish signature, which brings 
a commission payment on wiring or 
lighting sales made by the latter. 

“The type of electrical supply 
which the customer is buying quite 
often indicates sales possibilities in 


More Often 


small appliances or major app 

ances,” McTavish pointed out. 
“For example, a customer my 
point out that the bayonet conne:- 
tion on her refrigerator plug h 5 
1 


burned up a couple of times—whi ° 
may indicate the need for the 1 
frigerator motor to be overhaule |, 
and possibly indicates the sale .f 
a new box. 

“Where a customer’s purchases j - 
dicate such needs, we send a sale - 
man out to visit the home, and qui » 
frequently wind up with a new a 
pliance sale.” 

Jensen’s has found another proli: 
source of customers through sm:.|] 
appliance repairs. At the rear f 

t 


the store is a completely machin. 
equipped shop, which can hand'e 
anything from toasters up to hon. 
freezers. Pillar signs in front li 
various home appliance repairs in 
which the store specializes. 


“We average 50 small appliance 
repair jobs per week, the year- 
round,’”’ McTavish indicated. ‘“‘Nineiy 
per cent of them are brought into 
the store by downtown workers. They 
leave them at the service counter in 
the morning, to be picked up again 
after business hours in the evening. 

“Here again, we have an oppor- 
tunity to build up goodwill with such 
customers, and to sell small appli- 
ances to replace those which are 
expensive to repair, as well as gar- 


nering prospects for major appli- 


ances.” 

Small appliance repairs have _ be- 
come so important that a portion of 
the basement has also been con- 
verted into a repair shop, with a full- 
time mechanic on the job. 

All small appliances, after being 
repaired, are thoroughly tested, 
chromium cleaned up and polished, 
and neatly packaged in a cardboard 
box. An advertising folder which lists 
all major and small appliances car- 
ried by the store is inserted along 
with an invitation to “visit Jensen’s 
for anything electrical.” 


Kansas Electrical Group Moves 


KANSAS CITY, Mo. — Offices of 
the Electric Association of Kansas 
City have been moved to new and 
larger quarters in the Merchandise 
Mart Bldg. at 2nd St. and Grand Ave., 
after having been located for 18 
years in the Power & Light Bldg. 

Robert J. Samson, executive man- 
ager of the association, announced 
that the group’s new address is 209- 
10 Merchandise Mart Bldg. 


YOU GET 
PLUS VALUES” 
in the 


PENN 270° 


*Load-Carrying 
2-Pole Switch 


*Direct Reading Scale 


with Calibrated Dial 


The PENN 270 SERIES is the most versatile control in the 
refrigeration industry — load-carrying 2-pole construction 
actually gives you two switches in one. It sets new standards 
of performance in refrigeration and air conditioning applica- 
tions. Also, you set “cut-in” and “cut-out” points directly with 
the simple “sight set” calibrated scale. And you pay no pre- 
mium for these p/us values in the Penn 270 Series. Ask your 
wholesaler or write for Bulletin 2652. Penn Electric Switch 
Co., Goshen, Ind. Export Division: 13 E. 40th St., New York 
16, U.S.A. In Canada: Penn Controls Ltd., Toronto, Ontario. 


AUTOMATIC ronTaals 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, PUMPS, AIR COMPRESSORS, ENGINES, GAS RANGES 
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Air Conditioned Sport Bowl 


To provide a flexible system meeting the heaviest need of the Sport Bowl, 

a thermostat (in circle) is located in the cocktail lounge where the heaviest 

load keeps the system from shutting down until this area is cooled. 
* * & 


Large Bowling Alley Installation Features 
Flexibility with 2-Zone Control System 


conditioning division in the Sport 
featured throughout the 60-ton York Bowl on Olive and Theresa Sts. here. 
air conditioning system, installed by The Sport Bowl is one of the 
St. Louis Butchers Supply Co.’s air largest bowling alleys in the coun- 
try, remodeled from a former ball- 


ST. LOUIS—Unusual flexibility is 


room, which had been closed for 
several years. With 24 alleys, all lo- 
cated on the first floor, and with no 
basement area to work with, the air 
conditioning engineers of the St. 
Louis Butcher Supply Co. found a 
difficult problem ahead. 

The gently sloping asphalt roof of 
the building, plus its location in a 
hilly central area of St. Louis, re- 
sulted in a high sunload, in addition 
to the usual bowling alley problems 
of sporadic rushes or long periods 
of inactivity. 


for 
@ Quality 


x. To combat these problems, as well 
MODELS as to admit varying quantities of 


fresh air as desired, the contractor 
LARKIN installed a 2-zone control system, 

with all equipment located in a 
WALL utility room in the right-front corner 


HUMI-TEMP of the building. 

The installation consists of two 
30-hp. York condensing units. Thirty 
Anemostat diffusers distribute cooled 
air from a single plenum chamber, 
likewise located at the utility room, 
with a special row of additional Ane- 
mostats over the foul line, where it 
is necessary to concentrate cooling. 

By means of thermostatic control, 
the condensing units may operate at 
100% output, 
all operation controlled by a single 
Minneapolis-Honeywell thermostat, 
located in a glassed-in cocktail lounge 
on the right side of the building. 

Location of the thermostat in the 
cocktail lounge makes possible a 
balanced load, according to the con- 
tractor, so that when the thermostat 


Quality speaks a language every- 
body understands. Wholesalers, 
dealers, and users alike know that 
the name Larkin means quality— 
of workmanship, materials, and 
performance. 6 


Manufacturers of the original Cross-Fin 
Coil — Humi-Temp Units — Evaporative 25, 50, 75, and 
and Air Cooled Condensers — Air 
Conditioning Units and Coils —Direct Ex- 
pansion Water Coolers — Steel Vacuum 
Plate Coils — Heat Exchangers. 


WATCHDOG OF THE NATION’S FOOD SUPPLY 
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26,000 SQUARE FEET 
OF STORE AND 
WAREHOUSE SPACE 
The Supply House That 


Service Built cae &§ mm 
een 


Everything you need in REFRIGERATION, 
AIR CONDITIONING, HEATING PARTS and SUPPLIES 


Save time and energy . . . order from our new catalog. Efficient 
same-day service, from men who know your business. Keep your 
stocks complete from our stocks. Wholesale only. . 


| SERVICE [7/PARTS CO. | 


2511-2611 LAKE ST. MELROSE PARK, ILL. 


in the lounge is satisfied, represent- 
ing the heaviest concentration of 
people in the building, the thermo- 
stat kicks into a lower cycle, for 
more economical operation. 

The entire system is damper 
controlled, with a booster system pro- 
viding through a booster coil, extra 
output through the Anemostats over 
the foul line. Approximately 25% 
more cooled air is delivered along 
the foul line than through other out- 
lets in the curved arch ceiling, or 
other areas in the bowling alley. 

Thus, under the novel plan de- 
veloped, the long, narrow cocktail 
lounge must be cooled first to 78° 
with all units in full operation, be- 
fore the rest of the building is like- 
wise cooled. A damper system con- 
trols admission of fresh outside air, 
which may be likewise varied from 
25% to 100%, according to the con- 
centration of bowlers under standard 
traffic or during tournaments or 
other crowded events. 

During cooler weather, the ertire 
system may be used for pulling in 
cool air as a ventilating system, 
and during the winter, a steam coil 
to provide 65 degrees warmth 
through the building, is built into 
the plenum chamber. 

Zone control has been so _ well 
worked out in the balanced system 
that the seating area immediately 
behind the foul line, at the foul line 
itself, may be anywhere from 10° 
cooler than the unused air space 
above the 24 bowling alleys. An extra 
duct carries cooled air to the pin- 
boys at the end of the alleys, as a 
special feature designed to do away 
with pinboy turnover. 


Tilden Tool Chart Gives 
Correct Drill Bit Size 


PASADENA, Calif. — A_ small, 
quick-reference chart which enables 
electricians and installation or main- 
tenance men to determine instantly 
the correct size concrete drill bit to 
use for any given size of pipe, con- 
duit, machine bolt, or concrete 
anchor has been issued by the Tilden 
Tool Mfg. Co., 1995 N. Fair Oaks, 
here. 

The company is the manufacturer 
of the rotary “Konkrete Kore” drill 
which drills concrete at the rate of 
2 in. to 6 in. per minute in diameters 
up to 4 in. 

To use the chart it is necessary 
merely to determine the diameter of 
the pipe, conduit, etc., to be installed. 
The correct size drill bit appears 
directly opposite. 

Or the procedure can be reversed, 
reading from the drill size to the 
diameter of pipe, etc., for which it 
may be used. 

The chart is designed to resist hard 
use. 

Copies of the chart may be ob- 
tained without charge from the Tilden 
Tool Mfg. Co. 


No Hurry! 
Deteriorating Documents 


Get a Measure of Relief 


HAMILTON, Ont., Can.—A group 
from the Joint Court House Commit- 
tee appeared before the Board of 
Control to ask that a year-round air 


conditioning plant be put in the 
Registry Office. 
Documents were being rapidly 


deteriorated by the dust blowing in 
from the street, said Alderman John 
Hodgson. The board approved the 
heating part of the plant, but the de- 
putation was given to understand that 
the cooling system could be included 
in next year’s estimates. 


“ATLANTIC CITY 
ag! 


REMINDER... 
Ranco is expecting you 
at the é 


en 


eB 
REMA Show’. 


to the 


DON’T FORGET .. . you're cordially 
invited to meet the gang from Ranco at 
the Atlantic City ALL-INDUSTRY Show, 
November 14-15-16-17-18. We'll be 
looking for you in Booths 626 and 628 
at the Auditorium. 

And look forthe new Ranco exact 
replacements which have been added 


wholesaler line—the most com- 


plete line of Replacement Controls 
ever supplied to the trade. 


World’s Largest Manufacturers of Refrigeration Controls 


... more than 20,000,000 controls now in use 


Modern Egg Processing Plant Utilizes 


Refrigeration To Preserve Quality 


Constant 60° Temperature Held from Farm to Grocer’s Shelf 


CLEVELAND — Featuring exten- 
sive use of refrigeration equipment, 
Decatur Farms has opened one of 
the most modern egg processing 
plants in the country at 755 Broad- 
way. 

With a capacity to handle 3,000 
cases per week, plant facilities will 
enable Cleveland housewives to buy 
eggs kept at a constant tempera- 
ture of around 60° all the way from 
the farm to the grocers’ shelves. 

Owners of the new yellow brick 
building are Barney, Morris, and Abe 
Kottler, partners in Decatur, for- 
merly Kottler Bros. Egg Co. 

Capacity of the old plant was only 
500 cases per week so the expansion- 
minded owners conferred with Archi- 
tect R. J. Orgler and laid out plans 
for a larger egg-processing plant 
which would conform to all recom- 
mendations of the U. S. Department 
of Agriculture. 

Principle features of the new plant, 
built by the Mintz Construction Co. 
at a cost of more than $50,000, are 
the various cooling rooms, each held 
to constant temperature to serve 
specific purposes. 

Largest of the rooms is the gen- 
eral storage section (temperature 
between 55 and 65° and relative 
humidity 75%) where the eggs are 
deposited from the insulated semi- 
trailer, graded and candled, and 
moved by conveyor belt to the load- 
ing docks for delivery. Eggs can 
be stored here for as long as four 


weeks without much 
quality. 

Unique characteristic of the stor- 
age space is that it is almost a build- 
ing withing a building. Except for 
the floor, all sides are independently 
built, including the ceiling which is 
several feet below the outer roof. 

Two other rooms, smaller in size, 
are set at 40° for storing butter and 
cheese and at 0° to -20° F. where 
shelled eggs are frozen. 

Still another room contains modern, 
stainless steel egg-breaking machines 
which prepare cracked or off-grade 
eggs for freezing. Here, too, is a 
germicidal lamp which destroys bac- 
teria. 

Main function of the new plant, ac- 
cording to Architect Orgler and 
Barney Kottler, is to bring to con- 
sumers here eggs which have not 
had a chance to change in quality 
from the nest to the day they are 
eaten. 

“You can’t increase the quality of 
an egg,” Barney pointed out, “but 
science has shown us how to keep: 
quality.” 


Detroit Firm To Handle Frick 


DETROIT—Michigan Ice Machine 
Co., 617 E. Fort St. here, has an- 
nounced its appointment as distribu- 
tor for Frick refrigeration. The com- 
pany said that it handles a complete 
stock of repair parts and performs 
service and installation work. 
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ATLANTIC CITY’S 
HOTEL of DISTINCTION 


Devoted to the wishes of a dis 
criminating clientele and catering 
to their every want and embracing 
all the advantages of a delightful 
boardwalk hotel. 

Spacious Colorful Lounges—Sun 
Tan Decks ato pen and inclosed 
Solaria—Salt Water Baths in rooms 
—Garage on premises. Courteous 
atmosphere throughout. 

+d 


When in Atlantic City 
visit the 


FAMOUS FIESTA LOUNGE 


RENOWNED FOR FINE FOOD 
A. 


OPEN ALL YEAR 
Under Ownership Management 


Exclusive Penna. Ave. and 
Boardwalk 


Essential Requirements of Mobile Refrigeration Outlined 
At Texas Shippers and Growers Convention by John Hulse 


By John B. Hulse, Secretary-Manager, Truck-Trailer Manufacturers Assn.* 


The growers and shippers of fruits 
and vegetables in Texas have brought 
about a major revolution in trans- 
portation. Perhaps revolution is not 
quite the right word—I think evolu- 
tion would sound better. 


The Production and Marketing Sec- 
tion of the United States Department 
of Agriculture keeps pretty close 
track of what you do here in Texas, 
and they were good enough to pro- 
vide me with some figures before I 
left Washington. Their reports on 
citrus shipments are quite complete 
and, in order to have some statistics 
that would be easy to handle, I have 
taken truck shipments in carlot 
equivalents and expressed them as a 
percentage of total shipments. These 
figures only go back to 1944 and the 
1949 figures are for the first seven 
months of this year. 

Texas is famous for its fine grape- 
fruit. Let’s see how they are shipped. 
Trucks moved 9.5% of the crop in 
1944, and so far this year, the truck 
shipments have accounted for 46.5% 

*From an address given before the 


Texas Citrus and Vegetable Shippers and 
Growers convention in Houston, Tex. 


HARDWARE 


FOR DOMESTIC, COMMERCIAL AND 


LOW TEMPERATURE CABINETS 


Ask Us About 


Standard and Custom-Built Designs 


© SURFACE TYPE HARDWARE 
© “THRU-THE-DOOR” HARDWARE 
© EDGE-MOUNTED HARDWARE 


e PLASTICS 


e DIE CASTINGS 


e SCREWS AND BOLTS =|... 


ROCKFORD « ILLINOIS 


«REFRIGERATOR HARDWARE DIVISIO 


NATIONAL 


DRY BEVERAGE 


COOLERS 


® Nationally famous NATIONAL 
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features you look for in a cooler. 
Be rational .. . buy National! 
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4 SIZES 
Self Contained or Remote Models 
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of the total shipment. 

Orange shippers favor trucks to 
a greater extent than grapefruit 
shippers for the trend is from 45.5% 
in 1944 to 81.0% in 1949. 

I am not a refrigeration engineer 
and so, in preparation for this oppor- 
tunity, I made it a point to collect 
as many data books and refrigeration 
manuals as possible from our various 
member companies’ that build 
“reefers.” 


Books Agree on Fundamentals 


I have studied all of these books 
and I would like to tell you some- 
thing very interesting: All of the 
books agree on certain fundamentals 
such as the need for insulation, for 
the circulation of air, wall racks, 
floor racks and, of course, the need 
for a way of extracting heat from 
the trailer body. 

After discussing these and other 
fundamentals in quite some detail, 
the first manual that I studied con- 
cluded that the A-B-C system of re- 
frigeration is the only one that meets 
all of these requirements. That was 
very convincing, but in the next 


— manual, while the fundamentals were 


about the same, the CONCLUSION 
was that the X-Y-Z system of re- 
frigeration was the only one that met 
all of these requirements. Now it 
becomes difficult. For my part, I shall 
avoid conflicts and confine my re- 
marks to the fundamentals upon 
which the “experts” agree. 

First, I believe I should mention 
briefly a few fundamentals. You 
don’t put cold into a vehicle. You 
extract, or absorb, heat and you keep 
it out! In other words, cold is a rela- 
tive term by which we mean the ab- 
sence of a certain amount of heat. 


Body Must Retard Heat Flow 


First, we must have a vehicle—a 
box which is as nearly air-tight as 
possible—and it must be constructed 
so as to retard the flow of heat as 
much as possible. We are all familiar 
with the thermos bottle which is 
really two containers, one inside the 
other with air removed from the 
space between. The resulting vacuum 
gives the bottle its ability to maintain 
the substance in the inner container 
at a nearly constant temperature, for 
vacuum offers great resistance to 
the transfer for heat. 

It is not practical to build a trailer 
like a vacuum bottle, so our next best 
alternative is to fill the space between 
the inner and outer walls with a 
substance which will retard the flow 
of air—for air in motion carries the 
heat from the outer wall to the inner 
wall. 

The insulating material used should 
be light in weight, fireproof, sag- 
proof, verminproof, waterproof, non- 
acid, non-corrosive, and, of course, it 
should be a material which has a 
high insulating value. 

Insulating quality is subject to 
measurement and the unit of measure 
is called the K-factor, just as the 
unit of measure of heat is called the 
B.t.u. or British Thermal Unit. 


Trends In Insulation 


Recently, the trend in trailers has 
favored “Fiberglas” as the best in- 
sulating material since, when pro- 
perly prepared and installed, it has 
many advantages. Many trailer manu- 
facturers now recommend “Ultralite” 
Fiberglas in prepared batts or blan- 
kets because it is the lightest weight 
material which conforms to the re- 
quirements previously mentioned. 

For those who want detail, I 
might say “Ultralite” has a K-factor 
of .25+, as compared with .27 for 
standard Fiberglas; .24 for Kapok; 
.23 for cellular rubber; and, .27 for 
cork board. Its weight is % Ibs. per 
cubic foot, as compared with 2.5 
for standard Fiberglas; 1.1 for 
Kapok; 5 Ibs. for cellular rubber; 
and, 6.8 for cork board. 

Some of these materials are 
cheaper and some are more expensive. 
Cellular rubber is more moisture re- 
sistant and has less of a tendency to 
sag, but with its weight of 5 Ibs. per 
cubic foot as compared to that of 
%-in. for “light” Fiberglas, it is easy 
to see why the latter material is so 
widely favored. Of course, there are 
applications where a stiff board type 
of insulation has offsetting advant- 
ages. For example, some operators 
specify cellular rubber in board form 
for floor insulation because it is im- 
pervious to moisture and its stiff- 
ness helps support the floor surface. 


So much for types of insulation 
and their relative advantages. How 
much should you use? You will hear 
recommendations of from 1-in. to 
6 in., even 7 in the roof. Of course, 
any insulation is probably better 
than none, but if you intend to main- 
tain a constant temperature on hauls 
of hundreds of miles without an undue 
expense for heat absorption, you 
should think in terms of 3 in. as an 
average minimum. 

You know, of course, that the roof 
and the floor of your trailer are al- 
ways subject to the greatest amount 
of heat attack. The sun beats down 
directly on the roof. 


Floor Is Important 


While the roof and floor need the 
most insulation, the side walls need, 
roughly, two thirds as much as the 
roof. The floor should not be neg- 
lected, as so often is the case, for 
as you know hot air rises and sun 
heat is reflected up from the road 
surface, especially if it is light 
colored as is concrete. 

The details of body construction 
are important and each trailer manu- 
facturer designs his body framework 
so as to have the least possible metal- 
to-metal contact between the inner 
and outer walls for, of course, metal 
is a prime conductor of heat. Again, 
referring back to our thermos bottle, 
we know the ideal design would be 
complete separation between inner 
and outer walls but, since we must 
support the inner wall, we must give 


close attention to how it is done. 
»>— 


Many trailers have wood furri ¢. 
strips between the steel framewc 
and the inner wall for wood is , 
relatively poor conductor of he 
Anything that will decrease the a: 
of direct contact between the inr . 
and outer wall will be desirable 
long as adequate strength is assur 

We will assume we have selec: 
a trailer of the proper dimensions 
the operation we have in mind. ‘ 
have decided whether it should 
tandem axle or single axle—a de 
sion which follows naturally once 
know the payload, the gross lo. 
and the states through which we : 
to operate. We have also provided t 
correct amount of insulation for i 
produce we will haul. 


@®;r1@eernaro 3 @ 5 
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Control of Temperature 


Our next consideration is tempe: :- 
ture control, and here we hae 
several very important things o0 
think about. We know, of course, t ie 
proper temperature range for the p: )- 
duct we will transport. There ¢-e 
many charts giving this informati: 4 
but the one I like best is a book'ct 
published by the United States [D>- 
partment of Agriculture, _ entiti 4 
“The Commercial Storage of Frui's, 
Vegetables, and Florists’ Stocks.” 

Let us suppose our load is to he 
Texas green beans: The tempera- 
ture at which we should hold the 
load is shown at 33 to 34° F. This 
means we will have what is known as 


a medium temperature cargo. (Frozen 


products require temperatures of 0° 
and are referred to, of course, as 
“low temperature cargoes.” Tem- 
peratures in the 40 to 60° range are 
called “high temperatures” insofar as 
refrigeration is concerned). 

Right at this point, there is one 
important fact upon which we should 
all agree. Mobile refrigeration, the 


(Concluded on next page) 


The Heat-X-Changer Com- 
bination Air and Water 
Cooled Condenser uses only 
free air until the air tempera- 
ture rises above 80°F. 


THE HEAT-X-CHANGER | 
/COMBINATION AIR & WATER 
COOLED CONDENSER 


SAVE 94% OF YOUR ESTIMATED WATER BILLS. 
GENERALLY PAYS FOR ITSELF WITHIN A YEAR. 


Scientifically designed fins in refrigerant tube transfer he. 
through many extra square feet of surface. Result: Efficient < 
cooling. When air temperature reaches 80°F water valve op 
rates. Economically installed. Cleanable water tubes. - 

WRITE FOR LITERATURE 


THE HEAT-X-CHANGER CO., in 


415 Lexington Avenue, New York 17, N.Y. 


Brewster, N. 
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ROCK WOOL INSULATION CO. 
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Irailer Transportation Cited as|Ideally 
Syited for Handling Pre-Packaged Produce 


Concluded from pdeceding page) 


t;pe we will install in our trailer, 
sould not be expected to do any- 
nore than maintain the temperature 
o. the cargo. A mobile refrigeration 
s:'stem which is called upon to sub- 
stitute for a pre-cooling plant, “chill 
rcom,”” or other permanent installa- 
tion is going to be overloaded. An 
installation capable of pre-cooling 
will be so heavy as to rob the trailer 
of payload it should carry. 

Now, of course, there may be 
ceses where you will load produce 
direct from the field without an op- 
portunity for pre-cooling. If this is 
the case, special measures must be 
taken—but this point will be covered 
more fully later on. 


How Much Heat? 


Going back to our green beans, we 
shall assume they are to come out 
of a “chill room” at 33°. The ques- 
tion then is: How much heat must 
we plan to absorb to maintain this 
temperature? And, how shall we ab- 
sorb this amount of heat? 

We know our trailer will have a 
heat loss of about .16 B.t.u. per 
hour for each foot of surface area 
and for each degree of tempera- 
ture gradient. This figure is obtained 
from K-factor per inch thickness of 
insulation, i.e., .25 divided by the 
average number of inches, which in 
our trailer is assumed to be 3 in. 

The product is .08+ B.t.u. per 
square foot of area. But, we know 
the insulation is not continuous for 
there is that trailer frame and the 
necessary furring strips supporting 
the inner wall and, so to allow for 
this added heat loss, we will double 
08 and use .16 B.t.u. per square 
foot of body area. (This value is 
sometimes referred to as the “U” 
factor as compared with the “K” 
factor.) 

Having this value, we multiply it 
by the square feet of outside area 
of our trailer, which we will asume 
is 1,200 sq. ft., ie., 1,200 x .16 or 192 
B.t.u. per degree of temperature diff- 
erential per hour. Now, we know we 
want to hold about 34° on the in- 
side and we know our average out- 
side air temperature (known as the 
ambient) is 80°, therefore, our dif- 


ference or “temperature gradient” is 
80° -34° or 46°. Our running time, 

e., loading to unloading time, is to 
be 40 hours. Therefore, our next 
calculation is 192 B.t.u. x 46° x 40 
hours, or 353,280 B.t.u. of heat that 
must be absorbed during the course 
of our 40-hour run. 

There is one factor we have not 
taken into account up to this point 
and that is the effect of the ripening 
process of the green beans, known 
as the heat of respiration—the heat 
generated by the breathing cycle of 
the vegetable. All plants, fruits, and 
vegetables give off carbon gas which 
combines with the oxygen in the air 
to form carbon dioxide, common COs. 
This is a chemical reaction and pro- 
duces heat. 

Consulting a table of prepared 
values, we find that green beans at 
32° will give off 4,740 B.t.u. per ton 
each 24 hours. Our cargo is 15 tons 
for 40 hours or 40/24’s of 15 x 4,740, 
a total of 118,500 B.t.u. This total 
must be added to our previous figure 
of 353,280, giving us a new total of 
471,780 B.t.u. 


Other Heat Sources 


There are other things such as 
the number of times the doors will 
be opened, the fact that our trailer 
may not have been pre-cooled to 32° 
before loading, and even if it was, 
loading is not instantaneous so an 
allowance must be made for the heat 
which will come into the body while 
the beans are being loaded. There- 


fore, we shall take 475,000 B.t.u. as 4 


a round figure to make some allow- 
ances for these other heat sources. 


Beans at 60° temperature have 
about 5 times as high a respiratory 
heat as at 32°. This latter factor ex- 
plains why it is not practical to 
transport some commodities until 
they have been pre-cooled. Take 
peaches, for example, with a respira- 
tery heat of 22,000 B.t.u. per ton 
per 24 hours at 80°. Our 15 ton 
payload would give off 330,000 B.t.u. 
in 24 hours. 

But, to get back to our problem, 
we know we have 475,000 B.t.u. to 
absorb. What means shall we use? 
The choices are natural ice, dry ice, 
a mechanical refrigeration system, or 
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a combination of different means. 
Under certain conditions—cool weath- 
er and products which may be safely 
transported in the 50 to 60° tempera- 
ture range—we can use an insulated 
trailer and a ventilating system. You 
are all familiar with the small air- 
cooled motor and the squirrel cage 
blower installation which have long 
been popular in produce hauling. 
While this type of equipment is 
sufficient for some products like 
citrus fruits, in many cases you will 
need more than ventilation alone. 
You will need a dependable and con- 
trollable heat absorbing medium. 


Wet Ice Problems 


Let’s first consider wet ice, which 
absorbs 144 B.t.u. per pound in 
changing from a solid at 32° tem- 
perature to a liquid (water) at that 
same temperature. 475,000 B.t.u. 
divided by 144 means that we would 
need to provide 3,300 pounds of ice 
for our 40-hour run. With an ice 
bunker capacity of one ton, 2,000 
pounds, it means we need to ice 
once before loading and again in 
transit. 

If the beans were loaded at 60° 
temperature, instead of pre-cooled to 
33°, the requirement would be about 
7,750 pounds of ice, about three re- 
icings enroute—not an impossible re- 
quirement, but an added expense and 
inconvenience. 

If we should choose dry ice as our 
refrigerant and select a system which 
distributes its heat absorbing effect 
in a fairly uniform manner, we will 
divide our 475,000 B.t.u. by 270, the 
number of B.t.u. each pound of dry 
ice absorbs in changing from a solid 
to a gas (COs). The result is a re- 
quirement of 1,760 pounds of dry ice 
for our 40-hour trip. 


If we wish to avoid the problems 
involved in furnishing these amounts 
of water ice or dry ice, we may con- 
sider the use of a mechanical refrig- 
eration system. There are several to 
choose from and their relative merits 
are not our concern at the moment. 
Each, however, has a rated capactiy 
in pounds or tons of ice per hour. 
What this means, is that the ma- 
chine will absorb the same number of 
B.t.u. as a certain amount of ice 
changing from a solid to a liquid 
at 32° temperature. 

Suppose we select a machine rated 
at 29,000 B.t.u. per hour at 30° 
temperature, it will have to run 
475,000/29,000 or 16.4 hours during 
our 40-hour haul in order to main- 
tain our beans at 34° temperature. 
In other words, our refrigeration 
machine would run _ about 14.5 
minutes out of each hour. 

Mechanical refrigeration equipment 
has long since passed out of the ex- 
perimental state, and today you can 
buy complete packaged units that 
are both simple to operate and de- 
pendable. 


Relative Humidity 


Some of the produce you will be 
transporting requires not only a 
carefully controlled temperature, but 
also a closely regulated relative 
humidity. 

In melting ice, you have a source 
of moisture to keep the relative 
humidity in your trailer up to the 
required degree. A, mechanical sys- 
tem, like a home refrigerator, con- 
denses moisture out of the air, form- 
ing frost on the evaporator coils. 

One operator I know who uses a 
mechanical system to maintain a con- 
stant temperature in his trailer in- 
sures the humidity or moisture con- 


tent, and in turn, the crispness of the 
produce he hauls by blowing “top 
ice” in crushed form up on the top 
of his load. Because of the low tem- 
perature in the van, just above freez- 
ing, this ice melts very slowly and 
yet in melting it provides the mois- 
ture he needs. 

In many sections of the country, 
there is a very real interest in pre- 
packaged produce. It seems to be 
very popular with the housewives 
and with the retailers. Likewise, I 
am sure the growers and shippers 
will be glad to do the processing, for 
it means extra income. The container 
people are also very keenly inter- 
ested, as it could mean a great new 
market for cellophane and for some 
of the new transparent plastics. 


Requirements Summarized 


As you develop this new method 
of marketing you will find that trailer 
transporation is ideally suited to 
your needs. This type of transporta- 
tion equipment can provide the more 
“delicate” refrigeration control 
needed for pre-packaged foods. 

- What must be done to assure suc- 
cessful shipment of perishables ? 

Pre-cool your produce before ship- 
ping. Pre-cool your trailer before 
loading. Provide for a free flow of 
air around your cargo by use of 
wall racks, floor racks, and by leav- 
ing adequate space over the top of 
the load. 

Provide a refrigeration system of 
sufficient heat absorption capacity to 
maintain the temperature required by 
the product you are to haul. Be sure 
of adequate reserve heat absorption 
capacity to give a factor of safety 
in case of delays, excessive tempera- 
tures or various other unforeseen 
factors. 


It's Koldflo 10g... mecray is the 


answer to customers’ refrigeration problems 


FOR MEAT r DEPARTMENTS 
psi ervice display case ley 8" “and 11 


No doubt about it! When your customers count 
on modern refrigeration, it’s worth your while 
to sell McCray Koldflo refrigerators! 

The extensive McCray line includes specialized 
reach-ins, walk-ins and display cases for every 
commercial purpose. Each model has exclusive 
features that give you plenty to talk about. And 
special advertising in your customers’ trade 
magazines softens your selling job in advance. 

You can get the full sales story on McCray 
Koldflo by clipping and mailing the coupon 


at right. Mail it now—today! 


NAME 


McCray Refrigerator Company, 995 McCray Court, 
Kendallville, Indiana. 


Please send me complete information on McCray 
Koldflo commercial refrigeration equipment. 


_ MULTIPLE - DECK 
DISPLAY. For dairy 


- refrigeruad) option- 
al. Height (with t 


_ deck) 74% 


THE BEST IN LOW-COST REFRIGERATION 


EGEtEOPr Lt 


ADDRESS 


wane -------5 
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By ‘Apologizing’ for Its 
Record Show, Dealership 


Draws More Listeners 


SALT:LAKE CITY—The use of a 
bit of clever psychology has helped 
Hanco Furniture Co., appliance re- 
tailer here, to derive much more ad- 
vertising value from a daily half-hour 
phonograph record show. 

Concentrating most of its major 
appliance adveftising in the form 
of short commercials plugged be- 
tween phonograph’ records,’ the 
Hanco Co. has achieved excellent re- 
sults in the sale of refrigerators, 
home’ freezers, complete model 
laundries, as well as_ package 
kitchens. 

However, realizing that the air is 
“loaded” with similar transcribed 
programs, and desirous of making 
the show stand out, it was felt that 
“something extra’ was needed* to 
put it over. 

The “something extra’ which has 
more than doubled the number of 
people brought in by the radio show, 
was a simple newspaper advertise- 
ment, run in the ‘Personals’ column 
of a Salt Lake City newspaper. 

Headed “We apologize’ copy in 
the advertisement stated “We apolo- 
gize for our Bruce Vanderhoof and 
Larse program which appears at 
8:15 to 8:45 a.m. over KNAK—but 
we love his music (P.S. He also has 
a contract!).” 

Nearly every person who scans the 
personals column of the Salt Lake 
City paper took the trouble to tune 
in to the Bruce Vanderhoof show and 
find out what the appliance dealer- 
ship was “apologizing for,” accord- 
ing to the management. 


Maytag Regional Mgrs. 
Named In East, Midwest 


NEWTON, Iowa—The Maytag Co. 
has announced the appointment of 
Frederick D. Collins as regional sales 
manager of the state of Rhode Island 
and the counties of Barnstable, Bris- 
tol, Dukes, and Nantucket in Massa- 
chusetts. 

Collins will work under C. B. 
Mason, manager of the Newark 
branch office. After spending consid- 
erable time in the sales and service 
departments at the factory here, 
Collins became a service supervisor 
and spent several weeks working in 
the field territory. 

Maytag also announced that W. 
Eugene Mart, Jr., of Cincinnati, hat 
been named a regional manager in 
charge of 10 counties in Ohio. 

He will work under Branch Man- 
ager L. F. Webb in the Cincinnati 
territory. Mart was a sales manager 
for Home Products, Inc., until his 
present assignment. 


Fla. Good Housekeeping Shop 
Gets Westinghouse Franchise 


ST. PETERSBURG, Fla. — Dick 
Wanner, owner of the Good House- 
keeping Shop, 665 Central Ave., an- 
nounced recently that his firm has 
been awarded a Westinghouse fran- 
chise. 

In addition, Wanner will continue 
to handle the Thor line of clothes 
washers. 

Wanner came to St. Petersburg 
about four years ago from Detroit 
where he was manager of a Good 
Housekeeping Shop store. 


Trade-In Technique: 


DENVER—Accepting trade-ins on 
50% of all new refrigerator sales, 
cleaning them up, and reselling them 
from the warehouse-stockroom at the 
rear of the store, has paved the way 
for a record new refrigerator sales 
volume at Gamble’s here. 

Ken Bean, manager of the store, 
who was a -district manager for 
Gamble-Skomo before settling down 
to the management of the Denver 
outlet, reports himself amazed at 
the ability of the trade-in market to 
soak up worthwhile used refrigera- 
tors. 

“Some of the salesmen have made 
what seemed like excessive allowances 
as a regular thing,” he commented. 
“On paper it looked as though there 
was no possibillity of profit on the 
new refrigerator sale. Invariably, 
however, the old box sells rapidly at 
a figure which not only covers the 
allowance and hauling expense, but 
frequently shows a small profit as 
well.” 

The Gamble store has an outside 
sales staff of six men, four special- 
izing on major appliances, two on 
building materials and _ insulation 
handled by the firm. Each man has 
the authority to make trade-in al- 
lowances in his own right, and is 
thoroughly trained in estimating 
sales possibilities. 

“We don’t do any reconditioning 
at all, other than cleaning up the 
box and examining it,” Bean said. 
“Therefore, it has been necessary 
to insist that the specialty-men make 
allowances on old refrigerators only 
when they are in good running order 
and reasonably attractive.” 

Even with careful selection of such 
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NEW COMPACT 
HERMETIC MOTOR COMPRESSOR 


Yes, it is a neat package—and a neat answer to the problem 


of limited space applications. 


It’s the new Tecumseh single cylinder, 1/10th horsepower 
Hermetic. Compact . . . just 934” in diameter by 51%,” thick. 
Think of the possibilities! Consider the increased food storage 


space made available with no increase in cabinet dimensions! 


Yet the New Tecumseh Hermetic brings you all the out- 


standing features of the larger Tecumseh models. Internal 


spring mountings for smooth, quiet, vibrationless operation. 


Positive forced-feed lubrication to bearing surfaces and 


cylinder walls. And many other big Tecumseh features that 


assure a long life of trouble-free performance. 


Ideal for apartment, midget and regular domestic refriger- 


ators, water coolers, beverage coolers and vendors, biological 


cabinets, and other applications where space is at a premium. 


TECUMSEH PRODUCTS COMPANY 


Tecumseh, Michigan 


orld: largest 
independent producer 
of Compressor and 


on ndensing Unis 


EXPORT DEPARTMENT: 2111 WOODWARD AVE., DETROIT 1, MICHIGAN instante . - 


dy Yet 


boxes, half of all new refrigerator 
sales now involve a trade-in, in.place 
of the 10% or so which was the rule 
a few months ago. 

“People are finding that it is more 
difficult to dispose of old boxes 
through newspaper classified adver- 
tising than before,’ Bean declared, 
“and thus, they’re looking for the 
dealer who offers the best allowance 
on a new refrigerator. 

“If there is any secret to our suc- 
cess in the refrigerator field, it is 
because our salesmen know their 
stuff when it comes to making allow- 
ances.” 

One of the most surprising factors 
in the Gamble store’s steady refrig- 
erator sales success is that fact that 
the store doesn’t guarantee any of 
the trade-ins sold beyond 30 days 
when an examination indicates noth- 
ing out of order with the mechanism. 

“We'd prefer to. guarantee them, 


‘Extra Premium’ Given to 
Customers for Answering 


Ad Right Away 


MOBILE, Ala.—Sharpe-Wheyland, 
Frigidaire dealership here, has con- 
siderably accelerated sales of new 
refrigerators within the past 60 days 
by premium offers. 

Offered free to all purchasers of 
9 or 11-cu. ft. boxes is a 50-piece 
dinner set of royal ruby glass. In 
addition, the customers who _ re- 
sponded to the first days’ advertis- 
ing on this feature were offered a 
set of five multi-colored “leftover 
dishes” with covers, mounted on a 
revolving stand, for use in the re- 
frigerator. 

Thus, if the prospect took advant- 
age of the premium offer during 
its original week, two separate pre- 
miums were the reward. 

Besides giving the premiums with 
purchases, Sharpe-Wheyland is offer- 
ing the same prizes to its previously- 
sold customers, as rewards for tips 
which lead to still more sales, to 
prospects turned in by users. There 
has been an energetic reaction to 
this offer, according to the manage- 
ment, with dozens of tips being 
turned in daily. 

The Sharpe-Wheyland concern com- 
bines domestic appliances with a 
complete line of commercial refrig- 
eration equipment, food store equip- 
ment, and custom restaurant refrig- 
eration. 


Union-Fern, Inc. Plans 


To Open 5 More Outlets 


ALBANY, N. Y.—Union-Fern, Inc., 
appliance and home furnishing chair, 
is planning to open five more outlets 
in New York and New England, ac- 
cording to Julius Goodman, presi- 
dent. The firm currently is observing 
its 50th anniversary. 

In addition, the company will con- 
duct an extensive remodeling pro- 
gram of its existing stores. The ex- 
pansion program will include the 
erection of an ultra-modern store on 
the site of the old United States 
hotel in Saratoga Springs. Other 
facilities are being planned for the 
stores in Schenectady, Utica, Glens 
Falls, Gloversville, Kingston, and 
Amsterdam. 


Used Models Sell Fast When Dealer Lets 
Patron Apply Purchase Price on New One 


of course, and eventually will set ‘p 
a shop which can make comp) ‘e 
repairs on anything but hermetice y 
sealed units,” Bean said. “But e 
can’t risk it currently. Despite - e 
fact that we’re selling trade-ins » 
a strictly “as is’ basis, they m: 
out within a few hours, two days it 
most, after going on display.” 

Customer confidence is built, - 
stead, through telling the trade in 
refrigerator purchaser that Gamb' ’’s 
will allow him.the full price on ‘ je 
purchase of a new refrigerator in | \e 
event anything goes wrong with ° ‘e 
old box. 

“In this way, the customer ca 't 
lose,” Bean pointed out. “In fact, ~ 
will even allow him the full amo: xt 
of the original purchase on anot! er 
trade-in later on, if it proves tl! it 
the original investment was a hid 
one. A lot of sales which were hai zg- 
ing fire before this offer was made 
have been immediately cliched.” 

Gamble’s doesn’t mix up the «ld 
refrigerators with the new appii- 
ance display. Instead, they are hauled 
back from the customer’s home on 
the same trip at which the new vre- 
frigerator is delivered, and displayed 
in the stockroom, where only the 
customer who asks for a used box 
ever sees them. Prices range any- 
where from $50 to $85 for service- 
able, still good-looking trade-ins. 


Butcher Purchases Firm He 
Helped To Found In 1945 


TAMPA, Fla.—The Butcher-Bro- 
rein Appliance Co., 222 W. Lafayette 
St., has been purchased by W. B. 
Butcher, who says he will move the 
firm to 915 Tampa St. and continue 
the business as owner and manager. 

Butcher was one of the founders 
of the firm, which was organized in 
1945, but he sold his interest in 1947. 
A year later F. M. Bewsher be- 
came affiliated with the company and 
the firm name was changed to Bew- 
sher-Brorein Appliance Co. 


Texas Locker Plant Chartered 


AUSTIN, Tex. — Parker County 
Frozen Food Lockers, Inc., of Wea- 
therford has been incorporated, re- 
cords in the Secretary of State’s 


office here show. Capital stock of the 
company was listed as $60,000, and 
incorporators as Conrad F. Russell, 
Nell C. Russell, and Arthur H. Rus- 
sell. | 


TYPHOON 


AIR CONDITIONING UNITS 


NATIONALLY 
ADVERTISED 
Complete Dealer 
Aid Program 


1/2 to. 10-ton sizes 


TYPHOON Air Conditioning Co., Inc. 


794 Union St. ¢ Brooklyn 15, N. Y. 
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Refrigeration 


\Parts\Catalog 


DEPENDABOOK Number 150 
is jammed full of illustrated § 
refrigeration parts and sup- 
plies at rock-bottom prices 
...Depend on the DEPEND- 
ABOOK. Write for your 


If You’re Interested in Refrigeration 
You'll want a copy of the new 


we ! DEPENDABOOK 1. 150 


‘The HARRY ALTER CO. 


1728 S. MICHIGAN AVE., CHICAGO 16, WL. 
134 LAFAYETTE ST., NEW YORK 13, N. Y. 
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Air Conditioning Featured In Three Modern St. Louis Area 


Close-up view of Marlo cooling towers (models CT-25 and CT-15), shown 
mounted on the roof of the Wellston, Mo., Kroger supermarket. 
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PARTS FOR 


COLDSPOT 
COMPRESSORS 


Save time and ware 
by ordering 4° feom 


write for 


Delavan. 
Coldspot 


MORE FROZEN FOOD STORAGE 
EQUA LIZED REFRIGERANT DISTRIBUTION 


refrigerants, 


Steel, all 
Evaporators. Sizes 31 to 10 cubic 
feet. 


Stainless 


Write for bulletin E-4 


STANDARD REFRIGERATION CO. 
332 S. Hoyne Ave., Chicago 12, Ill. 


MTANDARD 22225" 
i - Sane ae Sapa: 
i TA NY OREM 
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Govt. Publishes Results 
Of Baseboard Convector 
Heating System Tests 


WASHINGTON, D. C.—A study of 
temperature distribution produced 
by a baseboard convector heating 
system has been made at the National 
Bureau of Standards in cooperation 
with the Housing and Home Finance 
Agency, and the test results have 
just been published in a 20-page 
pamphlet. A Study of Baseboard 
Convector Heating System in a Test 
Bungalow, now available from the 
U. S. Government Printing Office. 

The modern trend toward elimina- 
tion of basements in small house con- 
struction has resulted in efforts to 
provide heating systems that will 
comfortably heat such houses when 
the heater is located on the first 
floor. The tests described in this re- 
port were made to determine the 


‘temperatures produced at various 


levels above the floor with a type of 
baseboard heating system using 
finned piping adjacent to all the ex- 
terior walls of the house at the base- 
board level. 

Vertical temperature differences, 
room-to-room temperature  differ- 
ences, heat loss of the house, and 
the heat emission per unit length 
of finned pipe were observed for a 
range of outside air temperatures. 

In addition, two types of room- 
temperature controls were _ studied 
with this heating system in a par- 
tially insulated low-cost frame house. 
In general, the baseboard convector 
method of heating appears to offer 
greater comfort near the floor of 
basementless houses. 

Building Materials and Structures 
Report BMS 115, A Study of a Base- 
board Convector Heating System in 
a Test Bungalow, by Paul R. Achen- 
bach and Edward M. Tierney, 20 large 


' double-column pages, illustrated, 15 ” 
available from the Y— 


cents a _ copy, 
Superintendent of Documents, U. S. 
Government Printing Office, Wash- 
ington 25, D. C. Remittances from 
foreign countries must be in United 
States exchange and must include an 
additional sum of one-third the pub- 
lication price to cover mailing costs. 


Martin Appliance Opens 


RICHMOND, Va.—Walter H. Mar- 
tin Appliance Co., featuring Hotpoint 
appliances has just opened for busi- 
ness at 301 North Robinson St. James 
T. Duggan, a veteran of many years’ 
experience in the appliance field, is 
general manager. 


Marlo Cooling Towers, 
Coolers Put In by Local 
Refrigeration Contractor 


ST. LOUIS—Air conditioning for 
three of the most modern supermar- 
kets in the St. Louis area has been 
installed by the L. V. Fleiter Co., 
refrigeration engineer and contractor 
here. 

At the Bettendorf market in the 
Hampton village shopping center, 
Fleiter modified the original air con- 
ditioning system by installing two 
Marlo model C-1250 air conditioning 
units and putting in a new shell and 
tube water cooler that is used in 
conjunction with a new 100-ton Vilter 
compressor. 

The’ chilled water circulates 
through the Marlo units which are 
suspended from the ceiling over the 
meat and produce departments. 

At the Straub Clayton Plaza store 
here, Fleiter was given full reign in 
designing and installing a refrigera- 
tion system in keeping with the high 
quality requirements of the market. 
The market handles a select line of 
quality foods and spplements the 
supermarket technique with many 
additional customer services. 

Fleiter put in a Marlo LT 368 low 
temperature unit in an ice cream 
freezing and hardening room. He in- 
stalled two Marlo DUC 64 cooling 
units in each of a fruit and ice cream 
mix storage room, a vegetable cool- 
ing room, two meat cooler rooms, 
and a meat cutting cooler room. 

A frozen food storage room uses 
two Marlo DUC 260-63 low tempera- 
ture air cooling units with water 
defrosters and a 5-hp. “Freon” con- 
densing unit. An _ all-galvanized 
Marlo CT-15 indoor type cooling 
tower handles the water cooling re- 
quirements of this installation. 

The Straub store covers a floor 
area of 40,000 sq. ft. and includes 
a restaurant, soda fountain, and 
bakery, all air conditioned. 

In a new Kroger supermarket in 
Wellston, Mo., Fleiter mounted two 
Marlo cooling towers—models CT-25 
and CT-15—on the roof of the store. 
One is a remote pump installation 
and the other incorporates a Marlo 
Unidrive. Both towers handle air 
conditioning, refrigerating display 
equipment, and holding and frozen 
food rooms. 


Gibson Gives Distributors 
Look at “50 Line In Oct. 


GREENVILLE, Mich.—Gibson Re- 
frigerator Co. distributors and their 
wholesale organizations will have an 
opportunity to preview the 1950 Gib- 
son line of refrigerators, electric 
ranges, and home freezers at a series 
of regional conventions to be held 
during October. 

According to J. L. Johnson, sales 
manager, the meetings are scheduled 
for Oct. 3-4 at New Orleans; Oct. 
10-11, Grand Rapids; Oct. 17-18, New 
York City; and Oct. 24-25 at San 
Francisco. 

The regional convention will fea- 
ture the “Gibson 1950 Selling Pro- 
gram” designed to enable distribu- 
tors to carry the company product 
story to their dealer organizations, 
Johnson stated. 


Cutler-Hammer Offers Catalog 


MILWAUKEE — Cutler-Hammer, 
Inc. is now offering the 1949-1950 
edition of its Merchandising Catalog 

Illustrated and described are the 
company’s line of safety switches, 
service control and multibreakers, 
motor control, and electrical special- 
ties. 

Free copies of the catalog may be 
obtained by writing Cutler-Hammer, 
Inc., 502 N. 12th St., Milwaukee. 


BETTER COILS... 
FOR BETTER COOLING 


Supermarkets 


One of the two Marlo C-1250 air conditioning units recently installed in 


Bettendorf’s Hampton Village Market, St. Louis. 


ie 


Bettendorf’s Market building is located in the center of the Hampton 


Village shopping center which covers an area of 14 square blocks. 
>. 


Bachman Heads Davison 
Development Planning 


BALTIMORE — Davison Chemical 
Corp. here has announced the ap- 
pointment of Dr. Paul W. Bachman 
who will serve as manager of the 
newly-instituted department of de- 
velopment planning. 

Dr. Bachman received his degree in 
chemical engineering and went on to 
earn his doctorate at Johns Hopkins 
university in 1926. 

Dr. Bachman brings with him to 
Davison a background of successful 


experience in research and develop-. 


ment with such companies as: E. I. 
du Pont de Nemours, General Chemi- 
cal, The Victor Chemical Works, and 
Commercial Solvents. 

In his new capacity, he will act 
as liason between the research, oper- 
ations, and marketing divisions to 
smooth the way for the introduction 
of new, improved products, services, 
and processes for a number of 
industries. 


w~ 


FIRST in the field... 


JARROW PRODUCTS 


CHARGING HOSE 


arti 
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™ *NAME 
. , COPYRIGHTED 

Speeds up charging and purging.’ 

No flexing necessary. Hose life is’ 
prolonged by eliminating sharp “right- 
angle” bends. Gasket cannot blow out. 


ARROW PRODUCTS 


420 NLA SALLE ST., CHICAGO 10, ILLINOIS 
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WARREN MEANS 
BUSINESS 7 


» 


INCORPORATED 
P. O. BOX 1436 ‘ 
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Model RCV-8 Illustrated 


WARREN quality is nationally 


recognized. More and more grocers are realizing that WARREN 
refrigerated displays mean business in their stores. Designed for 
both storage and display, the WARREN Model RCV steps up 
sales of fresh produce and dairy products. This Model features 
the famous DEW-MAKER® action and is only one of many fine 
refrigerators and refrigerated displays made by WARREN. 
Franchises are available in some territories. ><e. 


THE WARREN COMPANY <—}Gi;— 


EE 
ATLANTA |, GA. 
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Dealer Who Rewards Patrons for ‘Hot Tips’ Sells 25 Home Appliances Within Wee'; 


SALT LAKE CITY—Offering re- 
wards to already-sold customers for 
the names of interested prospects, has 
taken a new twist at the Mark Brown 
Furnishings Store, General Electric 
dealership here. 

When sales began to bog down 
last summer, Mark Brown, head of 
the store, made up 1,000 direct-mail 
letters, each of which was addressed 


to a previously-sold customer of the 
store, or, for an extra twist, to newly- 
wed brides whose names and ad- 
dresses were culled from newspapers 
for a month prior to the promotion. 
Each of the letters offered the re- 
cipient free rewards for turning in 
the names of interested prospects 
actually sold by the store. The re- 
wards offered included table radios, 


electric mixers, waffle irons, sandwich 
grilles, coffeemakers, clocks, and 
lamps. At the close of the letter, 
Brown offered to keep the name of 
the “tipster” secret. 

The store mailed the 1,000 letters 
on a Tuesday, and by the following 
Saturday had sold 25 refrigerators, 
ranges, and automatic home laun- 
dries, as a direct result. 


“We were pleasantly surprised by 
the response,” Brown said. “Inasmuch 
as around 175 people sent in names, 
all of which we are currently follow- 
ing up. 

“As fast as we sell the prospect an 
appliance of any sort, we telephone 
the person who donated the name, 
and ask them to make a choice of 
the appliance they wish as a reward. 


The idea has worked out well, ; -r- 
ticularly with young brides, anx: us 
to obtain needed home applian -s, 
who send us aS many as a dc en 
names.” 

Another surprise came ww en 
several people contacted by the 1 jj 
program showed up at the st e¢ 
bringing with them the prosp: ‘ts 
whose names they had mailed i 


In 3-State Area 


A. J. EDMUNDSON 
Warren Co., district sales manager 
of Ohio, Indiana, and Kentucky. 


* * * 


Edmundson Named District 
Sales Mgr. for Warren Co. 


ATLANTA—A. J. Edmundson has 
been appointed district sales man- 
ager of The Warren Co. for the 
Ohio-Indiana-Kentucky territory. He 
will make his headquarters in Day- 
ton, the company announced here 
recently. : 


Formerly general manager of Ed- 
mundson Refrigeration, Raleigh, N. 
C., Edmundson has long been asso- 
ciated with the commercial refriger- 
ator industry. 

He is a former secretary of the 
National Commercial Refrigeration 
Association. 


Chambers Is Appliance 
Buyer for Burr Stores 


CHICAGO—Appointment of C. E. 
Chambers as buyer of appliances and 
furniture for the Burr Stores, a 
Butler Bros. chain, was announced 
here recently. 

Chambers, acting in a job that had 
formerly been split among several 
men, will coordinate the buying and 
selling functions in the Burr Stores. 
He was formerly connected with 
Montgomery Ward & Co. and has 
spent 15 years in the retail appliance 
and furniture business. 

Burr Stores intends to expand its 
appliance and furniture departments 
in those units handling hard lines and 
will promote nationally advertised 
brands, the company further an- 
nounced. 


Dept. Store Sales Skid 
7% for Sept. 17 Week 


WASHINGTON, D. C.— Depart- 
ment store sales for the week ending 
Sept. 17 dropped 7% below those of 
the corresponding week of 1948, the 
Federal Reserve Board reported re- 
cently. 

Only one Federal Reserve district 
reported a gain over last year. Sales 
in the Minneapolis area were up 7%. 
All other districts cited losses of from 
1 to 17%. 

The percentage losses of each dis- 
trict were as follows: Kansas City 1, 
Chicago 2, Richmond 3, Boston 4, 
New York 5, St. Louis 8, San Fran- 
cisco 9, Philadelphia 10, Cleveland 11, 
Dallas 14, and Atlanta 17. 

Sales for the year to Sept. 17 were 
down 5% from 1948 levels, it is 
reported. 


“Before You Buy any 


Ketrigevated Case or Cabinet- 


SEE THE NEW “PH” °O 


id 


ALL PORCELAIN LINE 


Now that buyers everywhere are demanding top value for 
their dollars, it will pay you well to investigate the famous 
Puffer-Hubbard lines before you invest a single dollar in 


commercial refrigeration equipment. 


REACH-IN CABINETS 


From their “Lifetime” all-porcelain or stainless steel ex- 


teriors and all-porcelain interiors to their exclusive Patented 


—_ 
=_— 
— 


‘h 
4| Ale 


Grad-U-Matic air conditioning systems which give you com- 
8 plete control of humidity and air circulation as well as 
temperature, ‘'P-H"’ cases and cabinets are the finest quality 
merchandise on the market today. A feature by feature 


comparison will prove to you that they are also top dollar 
values in long life, dependability and economical operation. 


CASES 


FLORIST CABINETS 


NEWEST ADDITION TO THE ‘‘P-H”’ 
The ‘‘Lifetime’’ DRY BEVERAGE COOLER 


Available in 50”, 6’, 8’ and 10’ Models — In black porcelain ex- 
teriors with stainless steel working surfaces or stainless steel exteriors 
— faster cooling — maximum capacity. 


Whatever your refrigerating needs may be, it's ten to one 
that Puffer-Hubbard has a case, cabinet or cooler of the 
right type, size and capacity to exactly meet your require- 
ments. Drop us a card for complete descriptive literature 
and the name of your local ‘‘P-H" dealer. 


LINES 


For Detailed Tuformation Write to 
,JUFFER- HUBBARD 


MANUFACTURING COMPANY: — 


Grand Haven, Mich. 


Established 1898 ‘ 


What Happened 


In the Industey 


As Reported In Air Conditioning & 
Refrigeration News 


20 Years Ago... 


Nema approved a uniform war- 
ranty for manufacturers of electric 
refrigerators. . . . Perfection Stove 
Co. of Cleveland introduced an oil- 
burning milk cooler for use on farms 
without electricity. Another milk- 
cooling cabinet, manufactured by 
Esco Cabinet Co., West Chester, Pa., 
included ice freezing facilities to pro- 
vide icing for delivery. 


. «+ People 


Baron Luigi Parrilli, European 
manager of Kelvinator Corp., cited 
rapid development of European mar- 
kets. . . . Edward Hughes, aviation 
construction engineer, was appointed 
works manager of Copeland Products, 
Inc. 

J. A. Harlan, sales manager of dis- 
tributor division of Frigidaire, re- 
turned from a study of European 
reaction to American merchandising 
methods. 


15 Years Ago... 


The city commission in Flint, Mich. 
rejected a proposed ban on door to 
door selling. . . . Editor Taubeneck 
interviewed fan dancer Sally Rand, 
who had an air conditioned dressing 
room at the Century of Progress 
Exposition in Chicago. 

A new truck refrigeration system 
using Petrogas, a hydrocarbon dis- 
tillate similar to Propane, was put 
into service by S. Lowenstein & Son, 
Detroit packers. The Petrogas was 
first used as a refrigerant to cool the 
truck body, after which it was burned 
as fuel in the engine of the truck, 
according to Guy L. Tinkham, engi- 
neer for McCord Radiator & Mfg. Co., 
producer of the system. 

Kelvinator offered a 10-cent-a-day 
payment plan to major retail outlets 
employing meter plan of selling— 
customers’ payments, however, were 
to show an increase during the 
spring. 


. +» People 


Louis L. Popky was appointed east- 
ern sales representative of Taylor 
Freezer Corp. and Edward Legg be- 
came manager of Kelvinator’s na- 
tional direct sales department. 


10 Years Ago... 


Personalities column in the NEWS 
told of Frank West, inventor of the 
Shelvador, who preferred to accept 
a $35,000 lump sum for his patent 
rather than a 50-cent royalty on 
each Crosley sold. It seems he de- 
posited the check in a Detroit bank 
which all-too-promptly closed its 
doors. 

Wisconsin amended its cold storage 
law to permit cold storage meats to 
be sold as “frozen” or “frosted.” This 
bill also authorized extension of stor- 
age time from 13 to 18 months... . 
U. S. National Bank of Omaha, Neb. 
installed air conditioning in its safety 
deposit vault, using a hinged duct 
which swung out of position when 
the vault was sealed at night. ... J. 


E. Shenk & Son, Harrisburg, Pa. ap- 


pliance dealer, celebrated its 27th 
anniversary. 
.. + People 

Hotpoint appointed George H. 


Smith as general merchandising man- 
ager and F. B. Williams as manager 
of the refrigeration division. Allen 
G. McDonald organized the Owl Re- 
frigeration Service in Los Angeles 
and John S. Eacock and Edmund C. 
Dickerson, both formerly with Bendix 
Home Appliances, Inc., were develop- 
ing a new chain of locker refrigera- 
tion plants and services. 


Vendex Corp. Schedules 
Marketing of Frozen 
Food Dispensing Units 


NEW YORK CITY—After testing 
35 experimental units at strategic 
locations in this area, the newly- 
formed Vendex Corp. has decided to 
enter the field of produce and frozen 
foods sold through dispensing ma- 
chines, the company announced re- 
cently. 

The machines used for the trial 
were spotted in Grand Central Sta- 
tion, Pennsylvania Station, Radio 
City, and various installations oper- 
ated by Union News Co. 

At the same time, Vendex an- 
nounced that it has been granted 
an exclusive franchise for the sale 
of Snow Crop frozen fruit juice con- 
centrates through dispensing ma- 
chines in Greater New York and 
much of New Jersey. 

Directors of the company, located 
at 4 West 58th St. here, are Thomas 
E. Murray, Jr., chairman of the 
board; Jay Rutherford, president; 
Jack F. Chrysler, a director of the 
Chrysler building; Angier B. Duke, 
president of Duke International; and 
Lawrence Fox, treasurer of Audio 
Films. 


Honeywell Catalog Covers 
Data on Mercury Switches 


PHILADELPHIA — Catalog No. 
1343 published by Minneapolis-Honey- 
well Regulator Co., Brown Instru- 
ments Div., describes a number of 
types of Honeywell mercury switches, 
used for electrical switching through- 
out industry. 

The two basic types of Honeywell 
switches are described and_ illus- 
trated: mercury-to-electrode and 
mercury-to-mercury. Their manufac- 
ture and testing is shown and typi- 
cal applications outlined, such as 
their use in refrigeration controls. 

Several pages of engineering data 
and selection tables are presented, 
as well as complete switch specifica- 
tion charts. 

Copies of the 16-page catalog may 
be obtained by writing the Minnea- 
polis-Honeywell Regulator Co., Brown 
Instruments Div., Wayne & Roberts 
Aves., Philadelphia 44. 


Hart Mfg., Ltd. To Turn 
Out Stevens Thermostats 


MANSFIELD, Ohio—Signing of a 
Canadian sales and manufacturing 
agreement between Stevens Mfg. Co., 
Inc. here and Hart Mfg. (Canada), 
Ltd., of Aurora, Ont. is jointly an- 
nounced by the two companies. 


Effective immediately, sales and 
manufacture in Canada of Stevens 
Type S bi-metal thermostats will be 
handled exclusively by Hart Mfg. 
(Canada), Ltd. Engineering and re- 
search activities, however, will con- 
tinue to be located in Mansfield. 


Stevens thermostats, which feature 
an electrically independent bi-metal, 


are made in a wide range of sizes | 
and types for appliances, electronic . 


apparatus, and industrial equipment. 


Union Election Ordered for 
Servicemen at C. E. Hires Co. 


WASHINGTON, D. C.— The Na- 
tional Labor Relations Board has 
directed that a union representation 
election be held by Oct. 9 among all 


servicemen, mechanics, delivery in- , 


stallers, delivery helpers, and stock 
clerks employed by the New York 
Electric Water Cooler Div. of Charles 
E. Hires Co., Long Island City, N. Y. 


Employes are to vote for Local 
638, Metal Trades Branch, U. A., 
Plumbing & Pipe Fitting Industry, 
AFL; for the Soft Drink Workers 
Union, Local 812, IBTCW & H of A., 
AFL; or for neither. 


No Quantity Production Plan; 2d 
For Radarange; Use Is Limite 


BOSTON—Until a right app! :a- 
tion can be found and a chee »er 
model developed, Raytheon Mfg. %o., 
will not make any quantity of its 
Radarange, according to Charles F 
Adams, Jr., president. 

Adams told stockholders at ‘he 
company’s recent annual meeting 
that the electronic cooker is presei:tly 
limited as a cooking device. 

The Radarange is a high-frequer -y- 
powered range that cooks food i: a 
matter of seconds by molecular fric- 
tion within the food itself. 


STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED BY THE 
ACT OF CONGRESS OF AUGUST 24, 1912, ag 
AMENDED BY THE ACTS OF MARCH 3, /933, 
AND JULY 2, 1946 

Of Air Conditioning and Refrigeration News pub- 
= weekly at Detroit, Michigan for October 1, 
1949. 
State of Michigan 
County of Wayne ss. 


Before me, a Notary Public in and for the State’ 


and county aforesaid, personally appeared Edward 
L. Henderson, who, having been duly sworn accord- 
ing to law, deposes and says that he is the Business 
Manager of the Air Conditioning and Refrigeration 
News and that the following is, to the best of his 
knowledge and belief, a true statement of the owner- 
ship, management (and if a daily, weekly, semi- 
weekly or triweekly newspaper, the circulation), etc., 
of the aforesaid publication for the date shown in 
the above caption, required by the act of August 24, 
1912, as amended by the acts of March 3, 1933, and 
July 2, 1946 (section 537, Postal Laws and Regula- 
tions), printed on the reverse of this form, to wit: 

1, That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 
— George F. Taubeneck, Grosse Pointe, 

ch. 

Editor, George F. Taubeneck, Grosse Pointe, Mich. 

Managing editor, Phil B. Redeker, Detroit, Mich. 

Business manager, Edward L. Henderson, Birming- 
ham, Mich, 

2. That the owner is: (If owned by a corporation, 
its mame and address must be stated and also 
immediately thereunder the names and addresses of 
stockholders owning or holding one percent or more 
of total amount of stock. If not owned by a 
corporation, the names and addresses of the in- 
dividual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its name 
and address, as well as those of each individual 
member, must be given.) 

Business News Publishing Co., 450 West Fort St., 
Detroit, Mich. 

Margaret B. Cockrell, 18090 Wildemere, 
Mich. 

Helen C. Henderson, 1273 Stanley Blvd., Birming- 
ham, Mich, 

George F. Taubeneck, 570 University Pl., Grosse 
Pointe, Mich. 

Phil B. Redeker, 


Detroit, 


112 W. Euclid, Detroit, Mich. 

Robert M. Price, 10830 Vernon, Huntington Woods, 
Mich. 

©. Dale Mericle, 17154 Westbrook, Detroit, Mich. 

Walter J. Schuler, 5124 Seminole, Detroit, Mich. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 percent 
or more of total amount of bonds, mortgages, or 
other securities are: (If there are none, so state.) 

None. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books 
of the company but also, in cases where the stock- 
holder or security holder appears upon the books of 
the company as trustee or in any other fiduciary 
relation, the name of the person or corporation for 
whom such trustee is acting, is given; also that the 
said two paragraphs contain statements embracing 
affiant’s full knowledge and belief as to the circum- 
stances and conditions under which stockholders and 
security holders who do not appear upon the books 
of the company as trustees, hold stock and securities 
in a capacity other than that of a bona fide owner; 
and this affiant has no reason to believe that any 
other person, association, or corporation has any 
interest direct or indirect in the said stock, bonds, 
or other securities than as so stated by him. 

5. That the average number of copies of each issue 
of this publication sold or distributed, through the 
mails or otherwise, to paid subscribers during the 
twelve months preceding the date shown above 1s 
17,253. (This information is required from daily, 
weekly, semiweekly, and triweekly newspapers only.) 

Edward L. Hendersor 
(Signature of business manager.) 

Sworn to and subscribed before me this 1th day 
of September, 1949. 
[SEAL] I. Gertrude Living-‘one 
(My commission expires Aug. 15, 1.) 
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What's New 


Diafting Machine Mounts 
On Right Corner of Board 


CLEVELAND — Permitting free 
movement of the scales over the 
entire drawing area without inter- 
ference, a new drafting machine 
which may be of interest to refrigera- 
tion and air conditioning designers 
and contractors has been introduced 
by L. G. Wright, Inc., Box 63A, 
Cleveland 21. 

Designated as Model D, the new 
machine mounts on the extreme 
right-hand corner of the drawing 
poard instead of at the center or 
left corner. Drawing area is 20 by 
26 in., and the machine is said to 
be portable and easily fastened to 
any board or table. 


Barnes Jet Water System 
Designed for Shallow Well 


MANSFIELD, Ohio—Barnes Mfg. 
Co. here has introduced new “Rocket” 
packaged jet water system, designed 
for shallow well installation. 

Differing from the conventional 
shallow-well system, the Barnes 
Rocket has a one-piece housing with 
a single-piece, all-bronze nozzle and 


venturi built into the single-piece 
housing itself, to assure perfect 
alignment of parts. Smooth inner 


surfaces and the absences of water 
detours increased output. 

The Rocket is a completely pack- 
aged unit, and is equipped with noise 
dampeners and rubber mounted. 
Other construction features such as 
long-life superseal, direct drive, U- 
cup seal, balanced impeller, heavy- 
duty type motor, and self-lubrication, 
which are engineered into other 
Barnes water systems, are also in- 
corporated in the Rocket. 

The Rocket jet water systems are 
available in % and %%-hp. sizes— 
delivering up to 840 g.p.h. 

Illustrated literature may be had 
by writing the manufacturer. 


2 Water Regulating Valves 
Have Increased Capacity 


MILWAUKEE — Two models of 
A-P water regulating valves that fea- 
ture a new 


“Vee-Block” shaft seal 
and sliding self- 
’ cleaning plastic 
seat were an- 
nounced recently 
by the Automatic 
Products Co., 2450 
N. 32nd St., Mil- 
waukee 10. 

The manufac- 
facturer claims 
that the two mod- 
els, the 65 and 
68V, are compact 
in size, easy to in- 
stall and adjust to 
present systems, and cannot be 
stopped by dirt, sand, or other im- 
purities in the water. 

He also asserted that use of these 
3g-in. valves would save considerable 
valve cost on water-cooled compres- 
sor installations which are required 
to operate on water that has summer 
temperatures of between 80 and 
90° F. 

“Due to the gate design of these 
valves and the modulating action of 
the sliding valve seat, these valves 
can deliver up to double the amount 
of water for the corresponding in- 
crease in head pressure range usually 
considered normal,’ he stated. 


Refrigerated Unit Handles 
3 Flavors of Canned Juice 


* * 


OAKLAND, Calif.—Production of 
a new self-service juice dispenser, 
which “delivers a can at the slight 
turn of the handle,” is announced by 
Metal Products Co., 1135 Third St., 
Oakland 7, Calif. The company said 
it plans to commence distribution 


aid Combination. 
Other popular items from 


2809-17 Losey Blvd., So., 


THE STANDARD OF COMPARISON 


-A CROSSE ELECTRIC 


2 keg model (illustrated) is available in black or stainless steel. 
compact, long life, top quality piece of equipment, the La 
Crosse Electric Direct Draw is also available in 3 keg model 


@ La Crosse Ice Cube Maker @ Walk-in Coolers @ Dry Storage 


LA CROSSE COOLER CO. 


In Design— 
Construction— 


Performance 


La Crosse enjoys a well de- 
served reputation as a leader in 
manufacturing commercial _re- 
frigeration equipment. The 
reputation of their products, as 
the Standard of Comparison in 
the field, attests to the “know 
how” of construction, research 
and design that must go into 
each item of the complete La 
Crosse line. 


DIRECT DRAW 


La Crosse, the leader: 


Bottle Coolers 


La Crosse, Wisconsin 


Cuble address: Eximport 


Export Representatives: Melvin Pine & Co. 
80 Broad St., 


New York 4, New York 


as soon as possible. 

The “Refresher,” as the unit is 
called, serves three selections of 
chilled, hermetically-sealed canned 
drinks packed by nationally-known 
food processors in 5% and 6-oz. litho- 
graphed cans. 

Each dispensing station has a ca- 
pacity of over 100 cans and is 
equipped with rustproof compart- 
ments which permit the cans to roll 
freely by gravity. 

The dispenser is available with 
an automatic electric or manually- 
operated can opener and is health 
protected by Sterilamp. It has been 
engineered for dispensing any type of 
canned liquid, including beer. 

Exclusive distributor franchises are 
now available, according to the com- 


pany. 


Separate Volt, Amperage 
Readings Given by Meter 


PITTSBURGH — Designed ‘“espe- 
cially for domestic and commercial 
refrigeration service engineers,” a 
new dual range a.c. volt-ammeter 
assembly- has been announced by 
Airserco Mfg. Co., Inc., here. 

The dual range feature permits 
readings in the 0 to 150-volt range or 
0 to 300 volts plus ampere readings 
of 0 to 5 or 0 to 25, according to 
E. C. Williams, Airserco president. 

Both meters are housed in a black 
crackle steel cabinet 5 by 7% by 3 in. 
No binding posts are used. A special 
receptacle in the panel provides the 
only connections usually necessary, 
but there are also terminal jacks 
for both the volt and ammeter should 
it be desired to use these independ- 
ently. One set of test leads is pro- 
vided with each assembly. 

The instrument, which is priced at 
$27.50, can be employed for such 
tests as line voltage, current drain, 
shorted motor turns, circuit con- 
tinuity, circuit grounds, capacitor 
values, voltage hazards, voltage leaks, 
and others. It carries a 90-day guar- 
antee. 


* 


Fan Bracket Assembly Will 
Fit onto Hermetic Unit 


PHILADELPHIA — The Transaire 
Mfg. Co. here. recently announced 
that it is preparing to enlarge its 
dealer distribution of a motor-fan- 
bracket assembly designed to act as 
a replacement condenser fan assem- 
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bly on hermetically sealed refrig- 
eration units. 

The company claims that the 
Transaire MFB is designed to re- 
place almost all applications using 
fans as it is equipped with vertically 
adjustable legs, slotted feet, and uses 
four sizes of impeller fans. 

The brackets are formed of .093 
steel. Adjustable legs are locked 
against swivel and require only the 
use of a screw driver for setting. 

Motors are manufactured and sup- 
plied by Redmond Co., Inc., and are 
rubber mounted. They carry 18-in. 
leads and are 110 volts, 1,550 r.p.m., 
60 cycles, single phase, shaded pole. 

Fans are suppied by Torrington 
Mfg. Co. They are clockwise with 
reversed hub for pulling air over the 
motor. The 7-in. fan delivers 425 
c.f.m. free air, 8-in. delivers 645 
c.f.m., and 10-in. delivers 759 c.f.m. 

The unit can be operated continu- 
ously or intermittently without ill 
effects. Rubber mountings and leads 
are oil resistant. 

Capped oilers are provided on the 
motor for oiling at six month inter- 
vals using SAE 10 oil. The motor 
should be oiled at least once a year, 
the company emphasized. 

A one-year warranty is supplied. 
The manufacturer asserted that not a 
single warranty claim has been made 
in the last 12 months. 

Transaire is a division of Penn 
Electric Motor Co., 1825 Wylie St. 
Philadelphia. 


4.5-Cu.Ft. Refrigerator 
Carries 5-Year Warranty 


LOS ANGELES—A small 4%-cu. 
ft. upright refrigerator is now in 
production by the General Air Con- 
ditioning Corp. here. 

The model has an all-steel welded 
frame, Fiberglas insulation, Tecum- 
seh sealed compressor unit, and 
roomy vegetable bin. 

It carries a 5-year guarantee. Di- 
mensions are 44 in. high, 23 in. wide, 
and 21% in. deep over the handle. 


MEANS 


A GENERAL CASE 


cy mney ae — 


MORE PROFITS 
FOR YOU 

...- AND MORE 
DISPLAY 
ROOM! 


MM ¢ 


trim. 


Write for information on our complete line of Commercial Refrigeration 


GENERAL REFRIGERATORS CORPORATION 


678 BROADWAY, NEW YORK 12, NEW YORK 


FUL VISION CASE 


«» $499,00 


net, F.O.B. N. Y. 


4’ Ful Vision Case finished in glistening baked enamel with chrome 
Triple Thermopane glass. Coils hooked up. 


SPECIAL % H.P. air-cooled unit of standard manufacture $54.00 


Convenient hinged rear door 

3 corrosion proof aluminum shelves 

New type fluorescent fixiure for brighter display 

All parts easily replaced 

Also available in 5 & 6’ lengths 

All sizes available self contained, ready for plug in. 
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CAFETERIA 
WATER COOLERS 


Stainless steel. Special 
cafeteria design. High 
capacity, super storage. 
eb glass- fillers 
and /or Sears 9 as re- 


Eliminate tastes, 


— dealer soles. 


EF 


53 LEXINGTON AVE., 


pee ee -* 5 


HIGH EFFICIENCY 


Gives much more 
Service 


Satisfaction 
Dollar value 


COOL, CLEAR, DECHLORINATED 
WATER WITH. . 


FILTRINE 
FILTER-DECHLORINATORS 


odors, 
particles. Promote cooler satisfaction 


A Few Choice Areas Open for Factory Representatives 


FILTRINE MANUFACTURING CO. 


INDUSTRIAL 
PROCESS COOLERS 


Temperatures t 34°— 


sustained as set. Spe- 
cial features for r bakery, 


bottling, other process- 
es. Rugged — e 


foreign 


BROOKLYN 5,N.Y. 
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Concrete Testing Equipment Simulates Years of Nebraska Weather 
In a Few Days with ‘Directional Freeze and Uniform Thaw’ Machine 


LINCOLN, Neb.—To design a re- 
frigerator in which road-making ma- 
térials-can be frozen and thawed five 
times a day, moistened and dried day 
after'‘day, represents a problem of 
the first magnitude in refrigeration 
engineering, but it has been done in 
thé new Nebraska Highway Depart- 
ment testing laboratory completed 
several months ago. 

Such a unit has enabled the labora- 
tory to determine the durability of 
Portland ‘cement concrete by pri- 
mary directional freezing and uni- 
form thawing for the first time in 
history, and is the product of coor- 
dinated ideas of chemical, mechani- 
cal, civil, and electrical engineers 
of the Highway Department and the 
University of Nebraska. 

Most conventional methods. of 
freezing and thawing tests of con- 
crete specimens follow a procedure 
in which the change in temperature 
of the specimen proceeds fairly uni- 
formly from all of the outside sur- 
faces of the specimen toward the 
center of gravity of the smallest 
cross-sectional area, it is explained 
by R. E. Bollen, testing division head 
of the Nebraska Department of 
Roads and Irrigation. 


INADEQUACY OF 
CONVENTIONAL SYSTEM 


This conventional procedure dupli- 
‘cates the direction in the change in 
ltemperature of some concrete such 
as bridge rails, exposed parapets, 
etc., but doesn’t duplicate the direc- 
tion of the change in temperature of 
‘concrete pavement. 

Excluding joints, cracks, and sides 
of the concrete pavement, the direc- 
tion of freezing under normal ex- 
posure when the temperature drops 
is from the top to bottom of the pave- 
ment, Bollen pointed out. 

In order to duplicate the direction 
of change in temperature of the con- 
crete pavement with a laboratory 
specimen, it is necessary to change 
the temperature of the specimen pri- 
marily from one surface, he added. 
This can be accomplished in a freez- 
ing procedure by placing the speci- 
men in contact with the horizontal 
evaporator plate of a refrigeration 
jsystem with a film of water between 
the plate and the specimen. 


FREEZES QUICKLY AT 

CONTACT SURFACE 

_ By maintaining a low (approxi- 
mately -30° F.) evaporator plate 
‘temperature, the specimen can be 
frozen very quickly at the contact 
jsurface and freezing will proceed 
‘toward the exposed surfaces, Bollen 
isaid. If insulation is placed on all 
‘exposed faces of a concrete specimen, 
lwhen one of the larger faces is in 
‘contact with the evaporator plate 
the specimen will freeze at the con- 
'tact surface quite rapidly and freez- 
‘ing will proceed uniformly toward 
ithe opposite face. 

' If the specimen is not insulated, 
‘the primary direction of heat trans- 
fer is the same but in addition a 
‘slower rate of heat transfer takes 
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An end view of the freézing-thaw- 
ing apparatus, showing the expan- 
sion valve arrangement. Key: 9— 
evaporator plates, 10—high-pres- 
sure manifold, 11—thermostatic 
temperature bulb, 12—baffle plate 
adjustable louver, 13—low-pres- 
sure manifold, 14—thermal expan- 
sion valves. 


place at the exposed surfaces, he 
concluded. 

Apparatus devised to make the 
primary directional freezing and uni- 
form thawing test consisted of a 
5-hp. Hussmann compressor and a 
freezing cabinet, made especially 
for the purpose, which contained 
seven horizontal evaporator plates 
on which beams could be placed. 
Over-all height of the unit is 10 ft. 
while the refrigeration chamber ex- 
tends 7 ft. from the floor. 

The lower chamber contains the 
seven evaporator plates, each of 
which is equipped with an over-sized 
expansion valve. These valves were 
used to permit the system to be op- 
erated as a flooded system which 
produces a much more uniform tem- 
perature of the evaporator plates, 
according to Bollen. A heat ex- 
changer is required in the low pres- 
sure return line to the compressor. 

The upper chamber contains a 
blower fan and the steam exhaust 
which comprises the air-circulation 
system. Air circulates through a duct 
which contains a heating manifold 
on a low pressure steam line for use 
in the thawing cycle. 

A baffle plate in the lower cham- 
ber distributes the air over the eva- 
porator plates, and back up on the 
other side to the 10-in. squirrel cage 
fan in the upper chamber. En route 
back to the fan, the air passes over 
the low pressure and high pressure 
refrigerant lines. “Freon” is the re- 
frigerant. The unit is insulated with 
8 in. of rockwool between wooden 
frames with sheet metal covering. 

Concrete beams to be tested were 
placed on or above each of the six 
lower evaporator plates and the | 


AMAZING BARGAINS! 


NEW GENERAL ELECTRIC COMMERCIAL REFRIGERATORS 


V4 to 


WRITE 


AS A RESULT of a special purchase from General Electric, 
we can offer you a limited quantity only of these brand- 
new G-E commercial refrigerators — at 1/4 to 1/3 off 
former dealer costs! These popular self-contained models 
are new and complete, in their original crates—and are 
backed by full 1-year G-E warranties. 


You can sell these attractive, top-quality G-E refriger- 
ators at a really low price that attracts sales, yet leaves 
you a high margin of profit. Restaurants, taverns, schools, 
churches and hotels go for these outstanding values. 
Mats and folders to help you make more sales are sup- 
plied with each order. All equipment is exactly as repre- 
sented in G-E literature. First come, first served —so act 
fast! Write, wire or phone today! 


Former S Price 

Model Dealer Cost FOB St. Louis 
HC116M—15.6 cu. ft. lee Maker. . $427.80 $313.00 
HC125M—22.6 cu. ft. Ice Maker.. 482.40 340.50 
HC125S —22.1 cu. ft. Blower Coil 465.60 302.00 
HC135M—33.7 cu. ft. Ice Maker.. 541.20 373.50 
HC135S —32.1 cu. ft. Blower Coil 522.00 335.00 


RAMSEY-BENNETT CO. 


430 HURON ROAD «+ TEL. TOwer 1-6070 


V3 OFF! 


NOW for Full Information 


CLEVELAND 15, OHIO 
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load was used for each cycle and for 
each test, Bollen stated. In order to 
produce similar conditions, beams 
were not placed on the top plate. By 
limiting the number of beams which 
were placed in the cabinet, a rapid 
rate of freezing was attained. When 
the directional freezing test was run, 
the six evaporator plates were flooded 
with water immediately prior to plac- 
ing the beams on the plates. 

This was done once each day pre- 
ceding the first cycle of the day. 
When the conventional method of 
freezing was followed, the beams 
rested on wood strips which allowed 
air to circulate between the beams 
and the evaporator plates. The com- 
pressor was run continuously during 
the freezing cycle and the minimum 
temperature produced in the beams 
was regulated by the length of the 
freezing cycle. Controls were provided 
for automatic change from the freez- 
ing cycle to the thawing cycle and 
for repeating these changes. 


LOW STEAM PRESSURE THAWS 


At the end of the freezing cycle, 
thawing was accomplished by the in- 
troduction of low pressure steam into 
the air stream of the blower fan 
which circulated air over the eva- 
porator plates. A thermostat which 
actuated the solenoid valve in the 
steam line was set to maintain a 
maximum air temperature of 70°. 
The solenoid valve, has since been 
replaced with a Minneapolis-Honey- 
well modulating control system. 

A two-stage compressor would be 
much more desirable for this type of 
jwork, Bollen believes, rather than 
the manifold system with separate 
expansion valve on each plate, as is 
currently used. 


Trial freezing and thawing tests 
indicated that a fast freezing and 
thawing cycle can be designed with 
a freezing cycle from 1% to 3 hours 
and a thawing cycle from 1% and 
1% hours if the beams are placed 
directly in contact with the evapora- 
tor plates, said Bollen. This method 
of freezing is similar to the method 
of freezing which takes place on 
many highway pavements, although 
the rate of freezing and thawing 
may be highly exaggerated. 

The effect of the accelerated freez- 
ing and thawing treatment was mea- 
sured in connection with per cent 
of change in length of the concrete 
beams, per cent of loss in sonic 
modulus, per cent of loss in flexural 
strength, and per cent of loss in 
compressive strength. 


Different mixes and different cur- 
ing methods were tested. A recording 
system was provided which continu- 
ously determined and recorded the 
temperatures of reference prisms on 
the plates. Thermocouples were em- 
bedded in part of the beams for rec- 
ording purposes. 


COMMENTS ON ORIGINAL TESTS 

In commenting on these original 
tests, Bollen declared that, based 
on limited data, it is estimated that 
the directional method of freezing 
produces a degree of disintegration 
similar to that produced by conven- 
tional methods in less than one tenth 
the number of cycles. 


This refrigerator is only one of 
several units employed at the labora- 
tory for temperature control con- 
nected with the constant testing of 
materials used in roads and the 
never-ending research and investiga- 
tion carried on in an attempt to 
better these materials and their mix- 
tures. 


The new 238 by 59-ft. building 
with two stories and basement, has 
been air conditioned as a matter of 
giving better control in testing as 
well as providing for the physical 
comfort of the 66 persons employed 
in the laboratory. Until the build- 
ing was completed, equipment was 
housed at the University of Nebraska 
and those quarters were not air con- 
ditioned. : 

Two Westinghouse refrigeration 
units of 40 tons capacity each are 
housed in the basement of the new 
building. There are three blower sys- 
tems, with one unit serving the main 
floor and the other unit the second 
floor and basement. A Powers regu- 
lating system is used and in the all- 
weather unit, the system can be 
switched from cooling to heating 
merely by flipping a switch. “Freon” 
is the refrigerant. 

Aggregates used in the various 
mixes also must be tested and 
analyzed. A major piece of equipment 
used in this procedure is a freezer 


Road Materials Getting Test 


Allyn Grant, assistant director of concrete research, Nebraska Dept. of 
Roads and Irrigation, places a concrete beam on an evaporator plate. 


Component parts of freezing and thawing apparatus are shown in this 
isometric view. Key: 1—blower fan pulley, 2—blower fan motor, 3—motor 
thermal overload switch, 4—automatic cycle controller, 5—Mercoid rela 


switch, 6—operational control panel, 7—refrigerant solenoid valve, 8—11 
volt supply, 9—low-pressure steam line, 10—electrical fuse box, 11—low 


pressure refrigerant line, 12—refrigerant heat exchanger, 13—high-pressu: - 
refrigerant line, 14—two pen air temperature recorder, 15—steam soleno:: 
valve, 16—removable panel. 


manufactured by the R. H. Bishop 
Co., Champaign, Ill. This unit for 
most tests is set to maintain a tem- 
perature between -10° and -20° F. 

Test samples of aggregates are 
washed to remove the dust and placed 
in wire baskets and immersed in 
water at a temperature of 70 to 
80° F. for 24 hours previous to the 
start of a test. The aggregates then 
are alternately frozen and soaked 
in water with two cycles per day. The 
amount that breaks off is recorded 
through a sieve analysis. 


A room has been provided in the 
new building to expand the facilities 
for testing aggregates through freez- 
ing. It is 10 by 12 ft. and of conven- 
tional freezer room_ construction. 
When it has been equipped it will 
increase the capacity to allow freeze 
testing of 1,000 lbs. of aggregates 
at one time. 

Adjoining the new aggregates 
freezing room is a large “moist” room 
where the humidity is maintained at 
one point constantly and the tem- 
perature never varies more than 4°, 


to hasten the curing of conc 
blocks. A spray system makes 
possible to maintain humidity \ 
near to 100%. 

Another unit consists of an 
fashioned meat case, equipped \ 
a %-hp. Frigidaire compres 
which has been converted to si! 
late various types of freezing 
thawing conditions, with one f! 
ing and thawing cycle per day 
fan has been installed for better 
culation of air. 


An old walk-in cooler also 
been installed with a %-hp. © 
compressor. The cooler has been !: 
to make it waterproof, and 
peratures are varied from 40 to 
in tests that are run over 
periods of time, to determine 
coefficient of thermal expansic 
various road materials. A_ the 
couple register on the outside re« 
temperature of the materials | 
tested, while an SR-4 string 22’ 
which will measure up to 
millionth of an inch, is used to } 
sure change in length. 
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Cabinet sink Model CF-5400 


faucet with web anti-splash aerator. 
an automatic built-in push-button spray. 


is shown here 
equipped with a Crosley waste food disposer that 
fits under sink. Note finger-control swing spout 


holding 


It features 


8 ‘Shelvador’ Models Are Introduced -- 


(Concluded from Page 1, Column 5) 


ness on electrical appliances, Blees 
said, pointing out that Crosley dealers 
can now stock new models without 
the fear of almost immediate obsoles- 
cence. 

Inwood Smith, manager of Crosley 
refrigeration department, said that 
the new design provides up to 23% 
additional storage capacity in the 
same size exterior cabinet. On the 
10.5-cu. ft. models this provides al- 
most 2 cu. ft. of “plus” storage ca- 
pacity, it is claimed. 

The Shelvador feature has been re- 
styled with sturdy, white plastic 
shelves that are completely recessed 
within the interior of the extra thick 
insulated outer door. 

A unique feature of the new refrig- 
erators is the “butter-safe.” The 
butter-safe, a compartment for butter 
storage, is built into the Shelvador 
and is electrically heated and thermo- 
statically controlled to keep butter 
at the proper spreading consistency. 
Constructed of white plastic, it is 
easily removable for thorough clean- 
ing. 

A prime feature of the custom and 
deluxe models is the separate hori- 
zontal freezer and frozen storage 
compartment, that holds up to 70 lbs. 
of frozen foods and ice cubes. In the 
full width freezer compartment there 
isa “freezer shelf’ with subzero tem- 
peratures for home freezing. The 
frozen storage compartment provides 
extra space for ice trays and day-to- 
day supplies of frozen food. 

Another feature of the 10.5-cu. ft. 
custom and deluxe models is a ‘“Sea- 
sonal Control” that provides proper 
humidity and temperatures in the 
normal food compartment under all 
conditions. 

Among the other features is the 
exclusive new Crosley door latch that 
provides for effortless opening of the 
door as well as a firm door seal. 
Maximum shelf flexibility is provided 
by lift out and sectional shelves and 
&unique method of stacking crispers. 

An exclusive new “rearranging 
shelf” is also provided in the Custom 
“ll.” The interior is finished with 
acid resisting porcelain enamel. All 
models are powered by the Crosley 
“Electrosaver” hermetically sealed 
and self-lubricating condensing unit. 

The new line of home freezers is 
said to range in price from $149.95 
to $564.95. All are chest-type 
freerers, with the smallest one a 
32-cu, ft. nearly square model with 
fat vork-top surface; and the larg- 
‘st teing a custom farm freezer with 
omg storage compartments and two 
ids, 

Tle freezers are said to hold tem- 
Pera ures as low as -10° F. if desired, 


and the refrigerating unit makes use 
of a new type of condenser which is 
claimed to up efficiency. 

A new type door latch exerts 60 
Ibs. pressure to keep the door her- 
metically sealed, but requires only 
very slight pressure on the handle to 
open. 

Other features of the freezer line 
include tumbler-type lock, removable 
pie rack, removable baskets, metal 
adjustable dividers, a warning light 
that goes off when the temperature 
approaches the danger mark, and a 
temperature control dial on the ex- 
terior of the cabinet. 


Crosley has entered the kitchen 
equipment field with a complete line 
of all-steel wall and base cabinets, 
kitchen sinks, and electric waste food 
disposers. 

Among the outstanding feature 
items of the line are two exclusive 
wall cabinets, a range pantry, and a 
refrigerator pantry. Each is equipped 
with “Shelvatrays” on the inside of 
the doors providing twice as much 
front row space that can be easily 
reached without straining. The range 
pantry provides space for cook books 
and has an open shelf beneath the 
cabinet for often-used condiments. 

A convenient accessory is the “Sil- 
ent-Server” on which food and bev- 
erages can be wheeled easily and 
silently in one operation to the dining 
or living room. Equipped with a 
removable tray, the Silent-Server is 
streamlined to match the rest of the 
Crosley’s kitchens’ styling. When not 
in use, it rolls under one of the work 
surfaces to blend in perfectly with 
the other cabinets. 


“An electric waste food disposer fits 
conveniently under the sink. It is 

Crosley electric water heaters, both 
custom and deluxe models, will be 
available in the table-top and round 
type models. Prices will range from 
$89.95 to $189.95 in the round type 
and $129.95 to $154.95 in the table- 
top models. 

All models are completely auto- 
matic, equipped with thermostatic 
controls that heat water at exact 
pre-set temperatures. Immersion type 
heating elements heat the water di- 
rectly. 

Both the table-top and round tank- 
type models are attractively styled 
and finished in a durable easy-to- 
clean baked enamel. The table-top 
models are available in 30 and 40-gal. 
capacities, single or double heating 
elements with recessed toe space and 
a porcelain work surface. 

The round tank type models are 
available in 12, 20, 30, 40, 52, 66, and 
82-gal. capacities with single or 
double heating elements. 


frozen foods at 
Capacity of the freezer 
A center-balance hinged lid lifts easily and stays 
open at any angle to permit free use of both 


Home Freezer Model CF-12 has two separate 
compartments. One is equipped with a “Shelva- 
tray” that holds freezing jars. The larger com- 
partment provides two removable baskets for 


height. 
of food. 


convenient 
is 430 Ibs. 


hands. 


Part of Crosley’s 1950 Line of Refrigerators, Freezers, Kitchen Equipment 


Shelvador Model CB-11 features the Crosley “butter-safe,” a special 
compartment that keeps butter at proper spreading consistency. 
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IAEL Conference - - 


(Concluded from Page 1, Column 5) 


meeting set for the morning of Oct. 
15. 

According to a tentative program 
released by O. C. Small, secretary, 
the Wednesday session will be opened 
with an address of welcome by A. F. 
Head, president of the Electrical 
League of Cleveland. The keynote 
speech by IAEL President J. Clark 
Chamberlain will follow. 

Next will come a luncheon session, 


‘with Elmer Lindseth, president of 


Cleveland Illuminating Co., as the 
speaker. 

First item on the afternoon session 
will be a panel discussion on league 
market expansion activities for deal- 
ers. Taking part in this forum will 
be Chamberlain, secretary-manager, 
Bureau of Radio & Electrical Appli- 
ances, San Diego, acting as moder- 
ator; E. H. Mowen, secretary, Elec- 
trical Association of New Orleans, 
Inc.; J. Stanitz, manager, trade rela- 
tions, Electrical League of Cleveland; 
and a discussant yet to be named. 


During the remainder of the after- ._ 
| 900000000000000000000000000000000600000000000000000000 


Reems HURRY, HURRY... 


noon, delegates will hear the follow- 
ing speakers: 

Miss Karen Fladoes, director, Kel- 
vinator Kitchen, Nash-Kelvinator 
Corp., who will tell “Why Women 
Buy Home Freezers’; a speaker who 
will report on the Indianapolis light- 
ing survey; and J. R. Cobb, manager, 
farm market sales, Frigidaire Div., 
General Motors Corp., who will dis- 
cuss “Sales and Service to America’s 
Fastest Growing Market—the Rural 
Market.” 

The program calls for the Thurs- 
day morning session to be started off 
with an address by a representative 
of Donovan, Leisure, Newton, Lum- 
bard & Irvine, counsel for the Na- 
tional Electrical Manufacturers Asso- 
ciation. His talk will cover legal 
points in association work. 

After this presentation, another 
panel will consider “Facilities Avail- 
able In Leagues for Training Pur- 
poses and How They Can Be Used.” 


W. T. Stuart, editor of Electrical 
Construction and Maintenance, 
open the afternoon meeting with a 
talk on “Possibilities and Problems In 
Heating Homes by Electricity.” 

He will be followed to the speakers’ 
platform by T. O. McQuiston, of 
Duquesne Light Co. and chairman of 
the electric kitchen and laundry com- 
mittee; a speaker yet to be named; 
and R. H. Brenan, manager, resi- 


dential sales department, Pennsyl- | 


vania Power & Light Co. 

On Friday morning, J. A. Morrison, 
managing director, Electrical Asso- 
ciation of Philadelphia, will give de- 
tails on “The Philadelphia Plan To 


Improve Wiring In Existing Homes.” | 


MERICA’S FINEST BEVERAGE 0S LEES 


Above Vlodel B180, Stainless Steel” Exterior, 

vith = 282D Double-Spout Water Equipment. 

"8" Models... .Wet or Dry Operated Coolers. 
4 Sizes—4.5, 6 & 64 F 


CHOICE OF THE TRADE IS 


-+. Capacity 
#/ range from 5 to 50 
cases, here is the an- 


swer for fast, low-cost, 
trouble-free cooling... 
Write for literature 
and complete details. 


Te BEVCO Company, Ine. 


3110 N. lith Street e St. Louis 7, Mo. 


THE “BEVCO-MAID” 


Abov 

Model DB6-21 Dry —= 

Cooler, S.S. Exterior, with 

Fin- Coil Construction. No Blower Necessary. 
“DB” Models...Dry Counter-Type. 4 Sizes— 

4.6.8 & 10 Ft. Self-Contained or Remote Units. 


Bendix Shows Washers - - 


(Concluded from Page 1, Column 3) 


The dryer line includes an electric 
model at $199.95 and a gas model 
at $229.95. The electric model is 
priced $30 below the previous model 
and the gas unit is priced $20 lower. 

Bendix is also continuing to pro- 
duce its Economat washer at $179.95. 

Features of the new washers are 
a reduction in weight by 81 lbs. and 
doors that can be hinged from either 
the left or the right depending on 
the customer’s preference. 

The washing action is said to be 
improved to provide an 18% increase 
in cleansing ability. Drying ability 
has also been improved. 

The new models have a water saver 
that permits the housewife to adjust 
to any size wash from four to nine 
pounds of clothes. In addition they 
have an electric timer and _ ther- 
mostatic water valve to control wash- 
ing time and water temperature. 
These controls can be set by the 
operator. 

The porcelain enameled steel drum 
rotates a 59 r.p.m. during the wash- 


ing and rinsing operations. During 
extraction, it rotates at 525 r.p.m. on 
the G model. On the B model it 
rotates 402 r.p.m. during this cycle. 

Outwardly the new Bendix models 
have less chrome trim and are 
finished with Dulux enamel. The gy- 
romatic models have a raised con- 
trol panel across the top rear while 
the other has the controls near the 
top of the front panel. 

The top of the delux model is cf 
work counter height. 

Merchandising theme of the new 
models is that “the $299.95 automatic 
washer is dead.” A heavy promo- 
tional and advertising campaign has 
been planned, according to company 
officials. 

One promotion piece introduced at 
the dealer meetings was the ‘“Wash- 
day Planalyzer’” which is intended to 
indicate to the prospect whether she 
requires a tumbler action washer or 
an agitator-type washer. 

The prospect merely checks off her 
answers to a number of questions. 
If most of the checks fall in one 
column she needs the tumbler and 
if they fall in the other she needs 
the agitator. 
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Copy will close October 
7 so there isn’t much time left. 
industry buyers an advance preview of your 


show plans and new: products before they attend 


—And don’t forget the special show issue 
on November 14 for on-the-spot advertising 


Distributed right at the show for added 
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PATENTS 


Week of May 31 
(Continued) 


2,471,635. MAGNETIC DOOR CLOSURE 
AND SEAL. Vennice E. Mark and Lloyd 
L. Anderson, Grand Rapids, Mich., as- 
signors to Winters & Crampton Corp., 
Grandville, Mich. 


2. The including a door 


said door 


combination 
and a door jamb therefor, 
carrying a flexible gasket adapted to be 
brought into engagement with and pressed 
against the door jamb, said gasket being 
provided with a magnet lengthwise there- 


on and said door jamb being provided 
with an electromagnet having a core, the 
end portions of which are in the field 
of magnetic attraction of said magnet 
when the gasket is brought against said 
door jamb, and means for energizing the 
electromagnet to create repulsion between 
it and the magnet carried by said flexible 
gasket. 


2,471,655. AUTOMATIC ICE MAKER. 
Theodore W. Rundell, Abington, Pa., as- 
signor, by mesne assignments, to Philco 
Corp., Philadelphia, Pa. 


1. A method for the cyclic production 
of ice, which comprises supplying water 
to an _ ice-molding receptacle, freezing 
said water to form an ice mass, free- 
ing the mass from the mold member 
automatically in response to the tempera- 
ture of the mass and effecting positive 
movement of said mass to a position in 
which at least a portion thereof is dis- 
placed from the freezing zone of said 
receptacle, supplying additional water to 
the molding receptacle, freezing said ad- 
ditional water in contact with the mass 
previously frozen to effect a bond there- 
with, effecting controlled cyclic repetition 
of the aforesaid steps until a mass of 
a desired size has been formed, and then 
effecting automatic termination of the 
process by virtue of a restraining force 
created by the dimensional increase of 
said ice mass. 


2,471,692, MEANS FOR PREVENTING 
FROSTING OF EVAPORATOR HEAT 
EXCHANGERS. Frederick M. Jones, 
Minneapolis, Minn., assignor, by mesne as- 
signments, to U. S. Thermo Control Co., 
Minneapolis, Minn. 
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1. In combination with a room to be 
air conditioned, a casing in said room 
enclosing a chamber, an evaporator heat 
exchanger in the casing, an opening in 
the front of the casing for admitting air 
from the room into the chamber, means 
for varying the area of the inlet opening, 
an outlet passageway permitting air to 
be forced from the chamber into the 
room, means for varying the cross-sec- 


tional area of the outlet passageway, a 
blower for causing air to move through 
the evaporator heat exchanger and to 
and through the outlet passageway, and 
a second passageway connected with and 
of greater cross-sectional area than the 
outlet passageway connected with the 
part of the chamber in front of the heat 
exchanger for directing a large part of the 
air moved by the blower to cause it 
to pass back to the front of the evapora- 
tor heat exchanger and to be recirculated 
therethrough and through the blower for 
greatly increasing the volume of air pass- 
ing through the evaporator heat. ex- 
changer relative to the volume of air 
delivered to the room. 


2,471,718. ANTIFREEZE APPLIANCE. 
Lawrence W. Breck, Cleveland, Ohio. 


aqua 


1. An appliance for preventing an ice 
cube tray from freezing to a refrigerated 
supporting surface, said appliance com- 
prising a fibrous absorbent sheet hav- 
ing embedded in its interstices particles 
of sodium chloride and particles of a 
second solid having the property of con- 
trolling the resultant of the pH values 
of the sodium chloride and of the fibrous 
sheet and giving a neutral pH value to 
moisture condensing on the tray and 
support. 


2,471,801. AUTOMATIC FROZEN CUBE 
DISPENSER FOR REFRIGERATORS. 
Dorothy L. Wallace, Saginaw, Mich. 


wy 
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1. In refrigerating apparatus a freezing 
box, a rotatable ice magazine in the box 
and from which ice blocks are ejected, 
said magazine comprising a series of cells 
for individual blocks, each cell having 
an open end, said magazine being cylin- 
drical, a turntable upon which the maga- 
zine seats, each of the cells having aper- 
tures through a wall thereof, an ejector 
finger adapted to operate through the 
apertures to dislodge the blocks, and 
spring controlled means for actuating 
the ejector and the turntable. 


2,471,960. CONDENSER. Bernard C. 
Johnson, Mundelein, Ill., assignor to 
Houdaille-Hershey Corp., Detroit, Mich. 


‘iO 


“ ”> 
ie SE pe e 
Tr \ rH FH ja 
, Lum dae te Us 
sé a3 ae z é 4 
‘3 'H 


A heat exchanger comprising a pair of 
secured-together contiguous metal sheets, 
one of said sheets being embossed to 
define between the sheets a plurality of 
spaced ducts, said one embossed sheet 
being sliced between adjacent ducts to 
provide a set of cuts defining a pair of 
localized body portions between each duct 
with each body of the pair having an 
edge formed by a common line of cut, 
each localized body portion of the pairs be- 
ing bent away from each other and from 
the other sheet to expose both faces of 
both sheets and to form fins on the heat 
exchanger, and the other of said sheets 
being uncut and shaped to provide a space 
and a support for the heat exchanger. 


2,471,971. REFRIGERATOR VENTILA- 
TOR SYSTEM. Lewis M. Mitchell, Gree- 
ley, Colo.; Wilbur A. E. Mitchell, admin- 
istrator of said Lewis M. Mitchell, de- 
ceaséd, assignor of 46.66% to Wilbur A. 
E. Mitchell, Greeley, Colo., 26.67% to Paul 
M. Mitchell, Chicago, Ill., and 26.67% to 
Gerald L. J. Mitchell, Glen Ellyn, Ill. 

1. In a refrigerating unit, a cooling 
compartment having an outside main door, 
a vent opening in a wall of said unit, a 
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trap door pivotally mounted across said 
vent opening, spring means for normally 
holding said trap door in closed position 
across said vent opening, one-direction 
connecting means between said outside 
main door and said trap door operable 


for opening said trap door when the main 
door is opened against the tension of said 


spring means, and pneumatic door stop 
means so attached to said trap door as 
to prevent its being closed by said spring 
means until the lapse of an interval after 
the main door is closed. 


2,472,024. BLOWER FOR VENTILA- 
TORS. Carl W. Olson, Minneapolis, Minn., 
assignor to Electro Specialty Mfg. Co., 
Inc., Minneapolis, Minn. 


3. In a ventilator, an intake hood, a 


suction pipe leading from the hood, a 
cylindrical housing detachably secured at 
one of its ends to the pipe, said pipe and 
housing having coincident communicating 
openings, said housing having in its side 
a discharge opening and in its other end 
an entrance passageway, a displaceable 
mounting plate closing the entrance pas- 


sageway, a cup-like motor holder on the 
mounting plate in the housing, an elec- 
tric motor in said holder, secured to the 
closed end thereof and spaced from the 


sides thereof, a bell-shaped body mez . 
ber on the armature shaft of the mot, ; 
and capping the closed end portion of t 
motor holder, and a plurality of blades 
the body member for rotation about |: 
motor holder. 


DESIGNS 


153,941. DESIGN FOR A BOTTL: » 
BEVERAGE COOLER. Warner W. Hoo; , 
Dallas, Tex., assignor to Dr. Pepper C , 
Dallas, Tex., 


(To Be Continued) 
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CLASSIFIED ADVERTISING 


RATES for “Positions Wanted” $5.00 
per insertion. 


Limit 50 words. 10¢ per 
word over 50. 


RATES for all other classifications $7.50 
per insertion. Limit 50 words. 15¢ per 
word over 650. 


ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. Please send payment with order. 


POSITIONS WANTED 


DO YOU have a help problem? Let us 
solve yours. Select from our graduates 
the man qualified to handle your work. 
We have men available for all parts of 
the country, who have completed 34 weeks 
of practical shop refrigeration and some 
who have also completed our practical 
advanced training course in air condition- 
ing. Many are very well qualified. THE 
ST. LOUIS SCHOOL FOR ELECTRICITY 
AND REFRIGERATION, INC., 6767 
Southwest Avenue, St. Louis 17, Missouri. 


MANUFACTURER'S REPRESENTATIVE 
—15 years in sales layout and _ service 
supervision of heating, air conditioning, 
and refrigeration equipment; also electri- 
cal. Would like to represent manufacturer 
of equipment and/or supplies in South 
Central states where I am well known. 
Write BOX 3306, Air Conditioning & 
Refrigeration News. 


SALES ENGINEER, 27, M.E. grad., go 
getter, 4 yrs. air conditioning and com- 
mercial refrigeration, supervise and design 
installations small and large tonnages, 
excellent sales and business record. New 
York City resident, relocate for job with 
future. BOX 3314, Air Conditioning & 
Refrigeration News. 


POSITIONS AVAILABLE 


REFRIGERATION DESIGN engineer. 
Must have had experience on condensing 
units over 2 H.P.—methyl chloride and 
“Freon.’’ Excellent opportunity. Salary 
open. All replies confidential. Please give 
complete information in first letter. Write 
to Personnel Director, GENERAL RE- 
FRIGERATION DIVISION, Yates-Ameri- 
can Machine Company, Beloit, Wis. 


SALESMEN WANTED: Who are now 
ealling on refrigeration, air conditioning 
wholesalers. To sell the T-E-S-C-O her- 
metic unit, gas or oil furnace, and appli- 
ance tester. It has been nationally adver- 
tised, field tested, and sells for the popu- 
lar price of $7.50. Some good territories 
open. Write TESTER MFGRS., 2348 
13th St., Akron, Ohio. 


LABORATORY ENGINEER: One of the 
largest manufacturers of commercial re- 
frigerators needs experienced laboratory 
engineer to take over operation of up-to- 
date research laboratory. Should’ be 
familiar with Fischer-Porter flowrators, 
Brown strip chart multiple potentiometer, 
in addition to standard instruments. Give 
complete information on _ qualifications, 
salary requirements, etc., in first letter. 
BOX 3294, Air Conditioning & Refrigera- 
tion News. 


MECHANICAL ENGINEER: Old and well 
established franchise dealer contractor in 
Connecticut, within one hour from New 
York wants a thoroughly experienced air 
conditioning, refrigeration and heating 
engineer. Must be capable of handling 
up to 50 tons. A well grounded knowledge 
in all phases of design, estimating, in- 
stallation and contracting essential. BOX 
3297, Air Conditioning & Refrigeration 
News. 


WE NEED a man—to establish dealers in 
western New York and western Pennsyl- 
vania on a very attractively priced line of 
self-contained open low temperature and 
dairy cabinets. Must be experienced and 
know trade. Some dealers already estab- 
lished. Can handle non-competitive lines. 
Excellent commission. BOX 3303, Air 
Conditioning & Refrigeration News. 


ENGINEER—TECHNICAL graduate with 
at least 5 years background in product 


design; small unit refrigeration experience - 


necessary. Able to originate and develop 
ideas to the production stage, including 
drafting and laboratory tests. Give com- 
plete information and recent snapshot in 
first letter. Midwest location. BOX 3310, 
Air Conditioning & Refrigeration News. 


REFRIGERATION ENGINEER—Graduate 
—With at least 5 years experience in the 
development and design of commercial 
refrigeration products. Good opportunity 
for advancement. Please give complete 
history on training and experience. BOX 
3311, Air Conditioning & Refrigeration 
News. 


AIR CONDITIONING manufacturer wants 
sales minded, aggressive man in self- 
contained air conditioning unit applica- 
tions to fill sales manager position in 
Southeast territory. Must have ability to 


work with existing dealers and promote 
new accounts. Permanent position with 
good remuneration. BOX 3312, Air Condi- 
tioning & Refrigeration News. 


IF YOU are a_ good retail salesman 
answer this ad. Nationally advertised air 
conditioning manufacturer wants. hard 
hitting aggressive retail salesman to work 
with dealers in Southwest territory. Ex- 
perience in self-contained units necessary. 
Man must be free to travel and have 
ability to sell air conditioning. BOX 3313, 
Air Conditioning & Refrigeration News. 


EQUIPMENT WANTED 


WANTED—USED kerosene refrigerators, 
any quantity. We will arrange pick-up 
from your location. BOX 3307, Air Condi- 
tioning & Refrigeration News. 


EQUIPMENT FOR SALE 


WHOLESALE SEALED unit exchange 
and rebuilding. We will rebuild and 
convert your unit to ‘‘Freon-12.’’ One year 
guarantee. Write for price list and 
shipping instructions. ADVANCE RE- 
FRIGERATION COMPANY, 829 East 
MecNichols Road, Detroit 3, Michigan. 


TUNNEL BLAST freezers. Hussmann. 
Brand new complete with expansion valve 
and heat exchanger. Rated 18,000 BTU’s 
at 10° TD. $450.00 each. BIMEL CO., 
Cincinnati, Ohio. 


BRAND NEW Chrysler Airtemp condens- 
ing units, open type, air-cooled, complete 
with control: 4% H.P. model B-33A, $69.00 
ea.: % H.P. model B-50A, $89.00 ea.; 
% H.P. model B-75A, $109.00 ea. Special 
close-out on brand new Dole and Yoder 
freezer plates: size 22 x 32 and 19 x 30, 
$3.00 ea. Prices are net, F.O.B. NYC. 
Subject to prior sale. Please accompany 
orders with deposits; balance sight draft 
or COD. GENERAL REFRIGERATORS 
CORPORATION, 678 Broadway, New 
York 12, N. Y. 


SERVICEMEN OR manufacturers. A real 
scoop. $1.00. On flexible refrigeration 
lines. Tested to 1,500 pounds. Approxi- 
mately 4” ILD. x 16” O.D. Rubber cov- 


ered. 30” long with 4” male flare end, 
$1.00. 36” long, 4” female flare end, 
$1.15. 10,000 is all. Subject to prior sale. 


Order now. Get all you need. HERCO 
MFG. CO., 1245 N. High St., Columbus 1, 
Ohio. 


FOR SALE: 180 ton Patterson-Kelley 
direct expansion’ shell-and-tube water 
chiller. Three refrigerant circuits and one 


water circuit. Used one year. Perfect 
condition. Will sell for half of today's 
market price. GORDON LOZIER CORPO- 
RATION, 1612 California, Omaha, Neb. 


| solenoid, 


SERVICE: PERMAGUM: A bargain you 
cannot afford to pass; 2% lb. cans, 24 cans 
per case, original cans, original cases, by 


Presstite. 25 cents per can, $5.00 per 
case, FOB Lima, Ohio. All orders COD, 
Satisfaction guaranteed. SPECIALTIES 


MFG. & SALES, P. O. Box 1034, Lima, 


Ohio. 


WATER VALVES Perfection 2” FPT, 
model 8500, $10.00. 2” FPT, model 2501, 
$10.00. 214” FPT, 8700, $20.00. 3” FPT, 
model 8700, $25.00. Electrimatic, 3” FPT, 
$25.00. Henry, 1144” FPT, model 21C, 
$10.00. Send your order now TRACO 
INDUSTRIAL CORPORATION, Dept. 3, 
455 West 19th St., New York 11, N. Y., 
WA, 4-4302. 


TECUMSEH COMPRESSOR bodies, model 
2300 % H.P. twin cylinder, complete with 
flywheel and service valves, $18.50. Guar- 
anteed brand new. Send for free folder. 
Shipped F.O.B. New York. TRACO 
INDUSTRIAL CORPORATION, Dept. B, 
455 West 19th St., New York 11, N. Y. 


BRAND NEW Kramer Trenton Thermo- 
banks: #TV 75 complete—including blow- 
er, Thermobank, solenoid, Tork clock, 
heat exchanger, strainer, $95.63 ea. #TV- 
103 complete—including blower, Thermo- 
bank less solenoid. Tork clock, heat ex- 
changer, strainer, $99.40 ea. Comb. #07 
complete—including blowers, Thermobank, 
Tork clock, heat exchanger, 
strainer, $175.00 ea. Comb. #1 complete— 
including blowers, Thermobank, less sole- 
noid, Tork clock, heat exchanger, strainer, 
$158.03 ea. Sporlan Valve Co. expansion 
valve, type 1TGF “Freon” high temp., 
$5.00 ea. Spoehrer Lange expansion valve 
NA-10L (ammonia), $7.00 ea. Universal 
units—heavy duty, complete with Ranco 
pressure controls: 25FS 4 H.P. air cooled, 
$53.20 ea. American Injector oil separa- 
tors: #400S %” inlet, %” outlet, $5.00. 
% H.P. condenser, 3 pass, $6.00. Penn low 
pressure control, #260 APO1 style 5 20” 
Vac. to 50 Ibs. min., 5 Ibs. to 40 Ibs., 
$4.50 ea. Penn pressure control, type L, 
model LPX, style 5, 20” Vac. to 50 Ibs. 
min. 5 Ibs. to 40 Ibs., $4.50 ea. Faraday 
Zero Sentinel Alarm System with control 
and light, $3.25 complete. Send for free 


| fall term classes 


folder. All materials are new, shipp d 
F.O.B., N. Y. No order too small. Don't 
wait send your order now. TRACO 


INDUSTRIAL CORPORATION, Dept. 3, 
455 West 19th St., New York 11, N. Y. 
WA. 4-4302. 


DETROIT EXPANSION valve #894—In!-t 
¥%4” SAE. Outlet %” SAE. Capillary 60”. 
Capacity % T. Max. Op. Press. 15+ 
“Freon.”’ $1.95 each. TRACO INDUS- 
TRIAL CORP., Dept. B, 455 West 19th 
St., New York 11, N. Y. 


UNIVERSAL HERMETIC unit. Model 
S13L-1% H.P., $49.50. Guaranteed brand 
new! Send for free folder. Shipped F.O.B. 
New York. Order Now! TRACO INDUS- 
TRIAL CORPORATION, Dept. A, 455 
West 19th St., New York 11, N. Y. 


ICE CUBE trays—defrost dishes: plastic 
self-release ice cube trays—1%” high, 11” 
long, 4142” wide, 16 cubes, price 45¢ each. 
Aluminum ice cube trays—1%” high, 9%” 
long, 53%” wide, 28 cubes, price 35¢ each. 
Glass defrost dishes—814” high, 1234” long, 
24%,” wide, price 55¢ each. 1 H. P. liquid 
receivers 20” length, 5%” diameter, price 
$4.00 each. TRACO INDUSTRIAL CORP., 
Dept. B, 455 West 19th St., New York 11, 
mm %. 


FROM LIQUIDATION of _ refrigeration 
plant offer following supplies: 125 sets 
Grand Rapids hinges 1%” stock #15329; 
locks #4720; strikers #3842. Approxi- 
mately 1000# copper capillary tubing .024 
x .093. 250 Cutler-Hammer temperature 
controls #9502-M-467 type J. 1000 Electric 
Auto-Lite thermometers for home freezing 
units. 500 silica gel dryers Kenmore 18” 
(container 10%” long). All new unused 
in original containers priced to sell. THE 
WINKLEMAN COoO., Liquidators, P.O. Box 
3333, Portland 8, Oregon. 


WE DESIRE to dispose of various stand- 
ard refrigeration valves, fittings, etc., as 
manufactured by Henry, Mueller Brass, 
Kerotest, York & Crane. If interested, 
write to BOX 3309, Air Conditioning & 
Refrigeration News. 


BUSINESS OPPORTUNITIES 


FOR SALE: Commercial 
sales and service business in central 
California, metropolitan area, excellent 
location with good lease, established 20 
years. Owner wishes to retire. Reply 
BOX 3302, Air Conditioning & Refrigera- 
tion News. 


refrigeration 


WILL SELL stock up to 50% to refrig- 
eration engineer. Net profit 1948 of 
$19,163.77 and $235,000.00 gross. Taxes 
paid on this figure. We have largest, most 
beautiful display rooms of any dealer 
within 50 miles. Store fixture and appli- 
ance business. Sales 1949 ahead of 1948 
volume for first two taxable quarters. 
Indiana location. Reply BOX 3304, Air 
Conditioning & Refrigeratjon News. 


FOR SALE: Stock and exclusive franchise 
nationally known commercial refrigera'>r 
manufacturer, fastest growing city on 
Florida east coast. Bad health fore :s 
owners retirement, can assist new owr:r 
part-time, $10,000.00 cash necessary, 0 
triflers, will consider only experien 4 
operator, give full qualifications fi'st 
letter. BOX 3305, Air Conditioning & 
Refrigeration News. 


FOR SALE: Established wholesale ref! <- 
eration supply business, located in la 
Florida city. Growing concern showin 
profit and wonderful possibilities. Ow 
unable to give proper attention due \? 
other interests. Contact BOX 3308, 

Conditioning & Refrigeration News. 


SCHOOLS 


DETROIT AIR Conditioning Institute 
accepting applications for enrollment 
starting October 

Fully GI approved courses in air co! 
tioning, refrigeration, heating, ventilat 
sheet metal layout, heat pump engine 
ing. Write for free information. DETR‘ 
AIR CONDITIONING INSTITUTE, De 
D, 4125 Grand River, Detroit 8, Michig 


MISCELLANEOUS 


ATTENTION CONTRACTORS—Deale: 
Servicemen. Norge sealed units rems 
factured and exchanged. Immediate 
livery from stock. 1 year guaran 
Write for prices and shipping inst 
tions. MODERN REFRIGERATION ‘ 
INC., 12541 E. MecNichols Road, Detro 
Michigan. 


ATTENTION: GOOD profit—quick 

ice. Factory authorized Frigidaire rei 
shop for Frigidaire hermetic sealed "' ~ 
—1938 and after. Your cost is only * 
F.0.B. our shop. One year guare! 
Ship units freight prepaid to NO! 
TOWN REFRIGERATION CORPO — 
TION, 4711 Lincoln Avenue, Chicag’ ~” 
Illinois. 
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Refrigeration Problems 


and their Solution 
by Paul Reed 


For Service and Installation Engineers Paul Reed 


TEV WITH PRESSURE CONTROL HIGH SIDE FLOAT SYSTEM 


‘ * 
Checking the But suppose that the TEV sys- As before, the liquid line will be 
tem is controlled by a low-pressure warm and a sight glass shows gas 


a control instead of a temperature’ bubbles in it. The liquid line does 

Charge (3) control: not supply enough liquid to the float 

The liquid line will be warm and chamber which in turn does not 

there will be gas bubbles in it. The supply enough liquid to the evapora- 

TEV SYSTEM TEV will be unable to get enough tor. Therefore, the evaporator is not 

Suppose that the system had been liquid to keep the evaporator fully fully active and the suction pressure 
equipped with a thermostatic expan- active, and the suction pressure will falls off to less than normal. 

sion valve instead of the automatic drop as before. As soon as it drops In all the above systems, the suc- 

type. If the system is low on charge, to the cut-out setting of the pressure’ tion line is warm, even warmer than 

the liquid line will be warmer than’ control, the control opens and stops normal; for there is not enough 

normal, due to the presence of hot’ the machine. refrigerant being fed to the evapora- 

gas in it. The purpose of a TEV is The refrigerator is not cold enough, tor to make it fully active, let alone 

to keep the evaporator fully active, for the evaporator is not fully active, cause any refrigerant out in the 

but if it cannot get enough liquid so the heat in the refrigerator soon suction line. 


refrigerant from the liquid line, only warms the evaporator, the suction 
part of the evaporator will be active pressure builds up quickly to the Low SIDE FLOAT SYSTEM 
or frosted. cut-in point and the machine again With this system, a low-on-charge 


condition will also cause a warm 
liquid line with hot gas bubbles in it. 

However, other symptoms. are 
different than for any of the pre- 


Therefore, the bulb of the TEV _ starts. It does not run long though, 
will not be cold enough and will hold for the TEV cannot get enough re- 
the TEV wider open, but still not  frigerant through to keep the suction 
enough liquid refrigerant will be pressure up. ; 
available, so the evaporator will not So with the TEV system with i eg eg bp aircon — 
be fully active nor fully frosted. pressure control, the machine short et it a r th os te my aati 

However, a TEV is not a constant Cyoles instead of the cycles becoming py : oe th " a ; 7 ‘ ." 
pressure valve, so it will not attempt longer as if it were equipped with pe sal wi a : oe 0 m a. 
to hold the suction eee Te to temperature control. In either case "he thr we wl + Peorongg ball 
normal, F wit ety only see keep its the head pressure will be low because @rens pol 4 toe Renter 2 nt to ina Pa 
nt daakicee comprnas % BR pumping the meus liquid refrigerant. ‘When enough 


successful. Since only a part of the 1] f 
evaporator is active, the active part SS SOS a Gee. has come into the chamber to bring 


will become colder and the suction CAPILLARY TUBE WITH the liquid level back up to normal, 

pressure will drop off; and since the TEMPERATURE CONTROL the float ball — ee needle, 

suction pressure will be below nor- P oe , and stops the flow of refrigerant. 
P Again, the liquid line is warm and If the liquid line cannot supply 


mal, and the compressor is pumpin : p 
less refrigerant than arn ge gn there — hot gas bubbles - _it. enough refrigerant, the float stays 
charge pressure will be below normal. There is not enough ge Age down, the needle stays open, and 

With a partially active evaporator, through the capillary to keep the hiph-pressure gas and liquid from 
the refrigerator temperature will rise, evaporator fully active, so the tem- the liquid line pass through the float 
and if compressor operation is con- Perature of the active part of the chamber and in doing so, cause so 
trolled by a temperature control, the evaporator, and suction pressure drop much disturbance due to their high 
machine. must operate on longer Of; also refrigerator temperature velocity, that some liquid refrigerant 
cycles to satisfy the temperature con- !S®S; and the temperature control jis carried clear through into the 

causes longer machine operation;  cyction line. 


trol. If more refrigerant leaks out, , : : , 

and less of the evaporator becomes Util finally, if enough refrigerant is .Not much refrigerant is being per- 

active, the machine may operate con- 0St, operation becomes continuous. formed in the evaporator, although 

tinuously in an attempt to keep The compressor is not pumping as_ it may be fully frosted; and even the 

refrigerator temperature low enough. M™uch refrigerant as normal so the _ suction line is cold due to evaporation 
So the symptoms for a TEV sys- head pressure is less than normal. of the liquid refrigerant that has 

tem with temperature control are the Thus, the symptoms of low charge _ been carried into it. Suction pressure 


same as for the AEV system with for a capillary tube system, with is above normal, because the high 
temperature control, except that with temperature control are much the _ pressure is coming through from the 
the TEV, the suction pressure will same as a TEV system, also with liquid line. Actually the compressor 


be below normal. temperature control. is not pumping much gas, for the 
—® suction pressure is artificially high 


because of the leak-through of liquid 
line pressure; so the head pressure 
is below normal. 

The machine operates continuously 
whether it is controlled by a pres- 
sure control or by a temperature 
control. If by a pressure control, the 
high pressure in the evaporator due 
to high pressure leak-through from 
the liquid line, and the high pressure 
due to the warm evaporator, keeps 
the pressure control closed. If by 
temperature control, the warm refrig- 
erator keeps the control closed. 


COMMON SYMPTOMS 


In all five types of systems, a 
shortage of refrigerant causes: 

1. Warm liquid line. 

2. Bubbles of gas in the liquid line. 

3. Refrigerator not cold enough. 

4. Low head pressure. 

Except for the Low Side Float 
System, a shortage of refrigerant 
results in: 

1. A partially active evaporator. 

2. A warm suction line. 

Except for the AEV system (in 
which the suction pressure remains 
normal unless refrigerant loss is 
severe) and the Low Side Float Sys- 
tem (in which the suction pressure 


Model 6-9 is above normal) a low suction pres- 


sure is a symptom of a lack of 


ADD-TO refrigerant. 


In all temperature controlled sys- 


tems, a shortage of refrigerant re- 
Storage sults either in long-running cycles 


Model 2 FDI 
25 Cubic Foot 


Mode! 2 FDF (Blower) 
Also Available 


Reach-In_ refrigerators 
‘rom 20 to 45 cu. ft. with 
sither blower or ice cube 
naker coil. “ 


s or continuous operation. - 
Refr iger ator Except for the Low Side Float 
System (in which a _ shortage of 
refrigerant causes continuous opera- 
tion) other systems controlled by 
pressure control, short-cycle if the 
refrigerant charge is low. 


Manufacturers Agents nant diene wales 
wanted for OIL LOGGING 


In general, a shortage of refrig- 
several territories. 


1 Special sizes of Storage 
Refrigerators now available. 


erant results in less refrigerant being 
_ boiled or evaporated in the evapora- 
| tor, and therefore the velocity of the 
vapor through the evaporator is low. 
This often results in oil-logging in 
| the evaporator, and consequently 
| compressor trouble due to lack of oil 
in the crankcase because much of the 
| oil is trapped over in the evaporator. 


FRIGERATOR COMPANY 
ad é ENNS* - te. bay es ee 


Every One in the Industry 
Should READS 


.» » Because Every Laugh Drives Home a 
SOUND SALES PRINCIPLE! 


“This is a funny book,” declares 
George Taubeneck, editor of Air 
Conditioning & Refrigeration News, 
in his heading for Chapter 1. That’s 
true. You'll laugh! You'll learn, too. 


“One Foot in the Door” is the 
laugh-and-fact-packed story of Spe- 
cialty Selling. It takes you back 
through chuckling pages to the birth 
of the specialty merchandising art 
under John H. Patterson of N.C.R. 
fame, and it takes you forward— 
again with smiles and guffaws—to the 
shining future. 


It clearly delineates the selling 
principles which years of experience 


1. “This Is a Funny Book” 

2. The Old Master—and How He Got 
That Way 

3. Making Direct-Mail Advertising Re 
spectable 

4. Hair Grows on a Billiard Ball 

5. Publicity Isn’t Always Free 

6. People See Better Than They Hear 

7. How to Humanize Your Company 

8. Tom Thumb Cartels 

9. Finding the Rainbow's Pot-of-Gold 

10. There’s Always One Best Way to Tell 
Your Story 

11. You Can’t Get Off First Base Without 
a Sales Manual 


9 


PUBLISHED BY 


See GAUGH - LEARN - PROFIT BOOK 


BIBPOPEORGE F. TAUBENECK 


CHAPTER TITLES from ““One Foot in the Door’ 


% 


DOOR 


have set up—and makes them easy to 
remember by associating these prin- 
ciples with humorous anecdotes. It 
vigorously points up the job ahead 
for sales management—tells what, 
where, why, when, and how. 


It pleads eloquently for—and points 
the way toward—the more . efficient 
distribution system that will be one 
of the strongest bulwarks of private 
enterprise. 


It does all this so agreeably and 
fascinatingly that, when you finally 
finish it, you'll call it the most enjoy- 
able book you’ve read in a decade. 


12. “It Pays for Itself” 

13. Ask the Man Who Uses One 

14. Everybody Loves a Convention 

15. Sales Training Schools Must Be Clever 
and Entertaining 

16. Circuit Riding Becomes a Profession 

17. Make It Clear, Make It Simple, Make 
It Direct 

18. Just a Minute, Dear 

19. Five Will Get You Ten 

20. Mama Can Help, Tee 

21. Ask the Man Who Does the Werk 

<2. Factory Open House Policy 

23. Who Says You Cam’t Sell Abroad? 

24. “Tell All” Promotion Rings the Bell 


CONJURE HOUSE 


BOOK DIVISION OF 
BUSINESS NEWS PUBLISHING CO, 


450 WEST FORT STREET 
DETROIT 26, MICHIGAN 


USE THIS COUPON-» § #) QQ << USE THIS COUPON 


—— er oe — oot ONLY 
| CONJURE HOUSE 


Div. of Business News Publishing Co. 


450 WEST FORT STREET 
DETROIT 26, MICHIGAN 


PLEASE SHIP US ............ 
THE DOOR” AT 


CHECK ENCLOSFI!I 


POSTPAID axqeesesenees= _— ; — 
| . 


COPIES OF “ONE FOOT IN tu 
$8.00 PER OOPY. | 


BILL US 
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AIR CONDITIONING & REFRIGERATION NEWS, 


OCTOBER 3, 1949 


Dealers Tell Why “Toledo Plan’ Failed -- 


(Concluded from Page 1, Column 3) 


to do the initial screening and to 
send to individual dealers only those 
applicants who showed an interest 
in selling and had other qualifications 
prescribed by the dealers. 

Applicants tentatively approved by 
the dealers were to be given aptitude 
tests: Those who passed the test were 
to be hired. 

In all, about 80 applicants were 
interviewed by the utility. Of these, 
11 men were put to work by dealers. 
Only one of these is still working 
today. 

The one successful salesman re- 
cruited by the plan is William Huff- 
man, now employed at Shea’s Appli- 
ance Co., a heavy-advertising neigh- 
borhood store. 

Huffman heard about the recruiting 
drive through a friend. Having com- 
pleted three years at the University 
of Detroit, he was looking for a 
sales job and decided to apply. He 
successfully passed the screening and 
was sent to .Shea’s. 


NEWCOMER ‘SALESMAN NOW 
‘PULLING HIS OWN WEIGHT’ 


Under the tutelage of Ed Shea, 
owner of the business with 25 years’ 
experience in the field, he has de- 
veloped in the past year to the point 
where “he is pulling his own weight” 
in the business, according to a 
spokesman for the store. The spokes- 
man indicated that Huffman was 
earning better than $125 per week 
selling in the store. 

The experience of the other appli- 
cants was not so happy. Here is 
what the dealers who employed them 
told the NEWS: 

Ben Trabbic, who operates a small 
store in a rural area north of Toledo, 
recalled that the man sent to him 
lasted one week. 

“He was a young man of neat 
appearance, had a car, and was look- 
ing for country work,” Trabbic re- 
lated. “I gave him a couple of days’ 
training and sent him out on calls. 
He lasted a week and then quit.” 


DEALER BATS .750 ON CALLS 


Asked why the man quit, Trabbic 
quoted him as saying that there were 
a lot of future prospects, but nothing 
immediate, and that he had found 
something else he liked better. 

Trabbic, however, believed that 
there were plenty of immediate pros- 
pects. He said that he goes out him- 
self in the evenings and gets two or 
three solid prospects out of 10 calls. 
One night, he said, he “clicked” on 
three out of four calls. 

“I know that a man could make 
$100 a week easy in this territory. 
There isn’t much competition out 
here,” he asserted, adding that 95% 
of all sales are on a cash basis. 

The dealer mentioned that he had 
hired another salesman on his own. 
This man remained “only a few days 
and didn’t even bring my literature 
back.” 

Ed LeFort, operating the East 
Toledo Appliance & Service, is presi- 
dent of the Toledo Appliance Dealers 
Association, which sponsored the 
local trial of the plan. He got a 
man from the utility and one on his 
own, both of whom wanted to be 
part-time salesmen. 

When he took the men on, he 
understood that they were not sales- 
men—one was a dye maker and the 
other was a tool checker at a local 
factory. His understanding proved 
to be entirely correct. 

“You can't take a work horse and 
make a race horse out of him,” Le- 
Fort philosophized. “A salesman 
must think and talk faster than a 
prospect. He must know when to 
talk and when not to. If a man has 
these qualities, then he can be trained 
as a salesman.” 

Complaining that ‘men still want 
$75 to sit in the store and take 
orders,” LeFort observed that “we 
are not far enough over the hump 
yet for salesmen to realize that they 
must go to work.” 


PLAN TRIED AT WRONG TIME 


Like most of the other dealers 
interviewed, LeFort believed that the 
plan was basically sound but it had 
been tried at the wrong time. He 
pointed out that in the summer of 
1948, most of the men who were 
applying for these jobs already were 
working and were just looking for a 
way to make money easier. 

Downtown in Tiedtke’s department 
store, Appliance Manager C. E. 
Schwartz took a moment off from 
the store’s home furnishings carnival 
to state that the man he received 
from the utility did not work out 
at all. 


.\the Edison-screened applicants. 


, mobile factor, 


The recruit came to the store with 
a high rating and Schwartz -intended 
to develop him into an assistant. 

“We kept him for nine months,” 
Schwartz declared. ‘We tried him 
out as a serviceman, as a salesman, 
and as an assistant. But he didn’t 
develop in any one of these jobs.” 

Schwartz indicated that he would 
no longer be interested in a coopera- 
tive recruiting plan because ‘“‘we have 
all the help we need now.” 

Cliff A. Johnson, commercial re- 
frigeration dealer; received three of 
He 
had a hard time recalling them for 
none lasted very long. One was with 
him two weeks and the other two 
only a couple of days. 

One of them left when another 
company offered him more money. 
The second was just not a salesman. 
And neither was the third—an auto- 
rker who soon ad- 
mitted to Johnsoh that he couldn’t 
work up any enthusiasm over the job. 
He seemed to get “cold feet’? when 


’ he entered the prospect’s door. 


Johnson shrugged off these losses 
and conceded that it was hard to 
find salesmen these days. He related 
that one prospective salesman—not 
one of those mentioned above— 
wanted a $100 per week guarantee 
for four weeks while he got started. 
But Johnson turned him down. 


‘SALESMEN MUST GAMBLE, TOO’ 


“T want and need salesmen,” John- 
son explained, “but they must be 
willing to take the same gamble I 
do.” 

Not discouraged by these experi- 
ences, the Monroe St. dealer stated 


that he is going to try a compensa- ® 


No Shrinkage! No Blast! 


with these new Bush Cooling Units 


tion plan for beginning salesmen that 
has worked successfully in another 
field. 

He explained that he was giving a 
dinner for a number of men some of 


whom he knew had sales experience | 


in allied fields. He intended to offer 
them the opportunity of working for 
him under the following plan: 

They would receive, for the first 
30 days, $1 for every call they made 
and $2.50 for every interview with a 
prospect. Five dollars would be paid 
if the salesman got the prospect to 
come to the store. 

Johnson pointed out that this sys- 
tem compensated the salesman in 
proportion to the effort he put forth 
and still protected the dealer. The 
amounts paid, he said, would be 
charged against the salesman’s future 
commissions. 

The salesman would be protected in 
his prospect for 30 days after the 
initial contact. If the prospect 
bought after that time, he would be 
considered a “house” account. 


“WORLD BEATER’ PROVES DUD 


Don Karg at Graydon Electric Co. 
recalled that two applicants were 
sent to him. One, who “knew how to 
fill in the right answers on the ques- 
tionnaire’ sounded like a ‘world 
beater.” 

“He worked on the outside for six 
weeks,” Karg said, “at $50 per week. 
He never brought in a cent.” 

The other recruit had a good ap- 
pearance—and tried hard but “he 
just couldn’t get going. His wife was 
always ‘on his back’ about how he 
was going further and further in 
debt. After about three weeks he 
gave up and went to work in a 
factory.” 

Getting better results from part- 
time salesmen, Karg has given up on 
trying to find full-time men. “There 
just aren’t any good appliance sales- 
men available now,” he despaired. 

“Young men just haven’t got it 
today. You can’t get them to stay on 
the job. You give them a pep talk, 
and send them out. They make a 
couple of calls, get a door slammed 
in their face and give up, saying 
‘This isn’t for me.’” 

Contrary to the complaint of some 
applicants that dealers ‘wanted 


the more lucrative tile, cabinet, and 
kitchen work (the firm is from six 
to eight weeks behind in its orders 
for this kind of work). 

Too many dealers are more inter- 
ested in turning a fast $10 bill than 
in maintaining prices, he complained, 
adding: 

“People come in and tell me what 
they will pay for an appliance. How 
far would we get if we went into a 
grocery store and told the grocer how 
much we were going to pay for a 
head of lettuce? Yet, the appliance 
dealers let that sort of thing be 
forced down their throats.” 


DO DISTRIBUTORS FAVOR 
PRICE CUTTING DEALERS? 


He also blasted distributors for 
having a higher regard for the big- 
volume price cutters than for legiti- 
mate dealers who try to get full list 
price. 

“It’s a damn shame,” he said re- 
signedly. “It’s a good business and 
everyone could make money at it. 
But it has disintegrated.” 

The experience of Gross Electric 
Co. followed the same pattern as the 
others. David Warsell. head of the 
appliance department in the down- 
town store, described his recruit as 
a conscientious, hard-working fellow 
with a high “IQ.’’ He remained on 
the Gross payroll for three months, 
receiving salary and commission. 

“We worked hard with this man 
trying to develop him into‘an appli- 
ance salesman. But it didn’t work 
out. Selling appliances is a tough job. 
Maybe he’d have made good in some 
other field,’ Warsell conceded. 

Despite this failure, Warsell still 
thinks the plan has merit. He indi- 
cated that its success would depend 
on the economic situation. 


He noted that labor was “inde- 


pendent” at the time the plan was 
tried. 

“When a new salesman has the 
attitude that he can easily get an- 
other job if his is unsatisfactory, he 
is off to a bad start. I think the 
same plan, tried in normal times, 
would be a success,” he averred. 

Some of the screened applicants 
who were sent to dealers never 
showed up for work. One of these 
was routed to F. A. George, who 
operates a neighborhood appliance 
store. 

This and other sad experiences 
with neophyte salesmen has caused 
George to take a dim view of sales- 
men in general. He regards them as 
“unnecessary equipment.” 

“There’s not one salesman in 1,000 
today who wants to work,” he as- 
serted. ‘“‘They want you to advertise, 
get the customers into the store, and 
then they will take the order and 
collect their commission.” 

Louis Norton of Norton’s Hard- 
ware, who was president of the 
Toledo Appliance Dealers Association 
at the time the plan was tried and 
one of the prime, movers behind it, 
related that three prospective sales- 
men were sent to him. 

Only one of them actually went to 
work and he worked only a week, 
Norton called. to mind. He said that 
he offered the new men a $35 per 
week drawing account plus a “sub- 
stantial’’ commission. 

The one man who did go to work 
sold enough to earn $35 in commis- 
sions. But, he had talked it over 
with his family and had decided he 
had better get into some other work 
of a manual nature. 

Norton, however, still has faith in 
the plan as a recruiter of salesmen. 
“T can’t see anything wrong with it,” 
he declared, “though it might work 


better today than it did last year. 

“The reason for trying it last year 
was to induce some of the men »\ii9 
were dissatisfied with factory wk 
to try their hand at salesmans) » 
But it didn’t work out that way. 

“T have nothing but praise for ie 
part the utility played in acting 65 
a central agency. They did a gre 4 
job of screening for us. 

“T believe it was to our mut.:] 
advantage to work together on || « 
plan. The utility wanted more lo j 
and we wanted more _ salesm: 
Getting more salesmen would h. 
the utility to increase its load. 


| a 


UTILITY’S ADS AID DEALER: 


“In my opinion, dealers, as a.groi :, 
need some stimulus or leadership o 
put over any cooperative progra:n 
like this. Only a few dealers c , 
afford to spend the amount of mon: y 
necessary for the advertising. 

“The utility’s advertising was ve , 
good and proved to be effective.” 

Frank Keith, assistant person: °] 
manager for the Toledo. Edison C. , 
also thought the plan had been tested 
at a bad time, due to the tight labor 
market. He had some suggestions io 
improve the workings of such a plan 
if it were ever tried again. 

As he explained to Clif Simpson, 
NARDA managing director, at the 
end of last year’s advertising drive: 

1. The dealers themselves shouid 
show more active interest in the pro- 
gram. 

2. The central interviewing agency 
should not be expected to act as the 
aggressor in the program. 

3. Any utility acting as the central 
interviewing agency should provide 
one interviewer to spend his full 
time on the project for whatever 
period is considered necessary or 
desirable. 


BUSH HEAT TRANSFER PRODUCTS are expertly 
designed and engineered .. . fabri- 
cated of top-quality materials to rigid 
specifications . . . carefully tested and 
accurately rated. Result: easier sell- 
ing, faster installation, less service. . 
more PROFIT. All this adds up to 
more customer satisfaction, and more 


something for nothing” and were not | 


willing to pay “a living wage, 
pointed out that he “was not afraid 
to pay wages.” 

He noted that he had at one time 
paid one salesman $150 a week in 
commissions and another $1,850 in 
one month. One thought that Gray- 
don was “getting rich off of him” 
and went into the appliance business 
for himself. The other one also left 
to open his own store. 

Karg’s disgust with present-day 
salesmen was exceeded only by his 


bitterness about the appliance busi- | 


ness itself—particularly the cut-price 
dealers. As a result of the “chaotic 
conditions” in the appliance field, he 
revealed, Graydon is withdrawing to 


" Karg 


‘BUSH W) UNIT COOLER 


Designed for installa- 
tion at juncture of 
ceiling and walls . , 

occupying minimum 
valuable storage 
space, Circulates air 
throughout 180° ra- 
dius. A standout for 
dependable perform- 
ance and sales appeal. 


business for you. Get acquainted with 
the BUSH Factory Representative in 
your territory. He’s an expert refrig- 
eration and air conditioning engineer 
familiar with newest application tech- 
niques ,.. a good man to know. He'll 
be glad to help with plans and specifi- 
cations on your next important job. 


BUSH CJ UNIT COOLER 
Maximum efficiency in Se 
minimum space. Less 
than 13” of head 
room in most models. 


High velocity ceilifig * ; 
out-put carries air to 
farthest wall — effec- Eye 
tively prevents “‘short- cs; 
cycle” circulation. ‘3 
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